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Nordixis is all about helping your organization deal 
successfully with communication challenges and 
opportunities. Through high-quality publications and 
effective advertorials, we make it easier for you to involve 
stakeholders and engage publics. 

Whether or not you work with an agency already, our 
small specialist team can help develop and deliver consistent 
messages—resulting in clear and unambiguous information 
about your business activities and plans, your values and 
aspirations. 

As trained and experienced professionals we handle 
a broad spectrum of communication, from spreading your 
news to delivering courses, from writing compelling stories 
to creating stunning visuals. 

We’ve been in the business for a good many years and 
have learned to focus on top quality service and strategic 
thinking; special assignments and projects; print and digital 
media.

Working with Nordixis is a smart and safe way for you 
to enhance customer experience and increase brand loyalty, 
whether you’re a business, a non-profit, or a government 
entity. 

We can help produce your campaigns in such ways as 
to generate results and achieve rewarding relationships with 
your audiences. 

Call us today or send us an email to book your free 
appointment.
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50 Shipping Bonanza
With most business generated by booming pelagic 
fisheries and salmon farming, and with several major 
developments underway, Faroese ports are busy as never 
before—while opportunities in merchant shipping 
become too obvious to ignore. 

• Plus much more in Ports, Shipping, Logistics

HIGHLIGHTS 

24 Alive and Kicking
The demise of the seafood sector has been greatly 
exaggerated in the Faroes, where the specter of 
legislative change continues to spread uncertainty 
in the fishing industry—while aquaculture grows 
with leaps and bounds to rival wild fish catch in 
export value.

• Plus much more in Seafood, Fisheries, Aquaculture

Relative to the size of the population, the Faroe 
Islands produces an astounding amount of music—
one record per week, which proportionately would 
translate into 6,000 albums per week in the U.S.—
and we haven’t mentioned fine art; so why, what’s 
going on? 

• Plus much more in Geography

8 ‘How Come  
They’re So Creative?’

72 Long Wait for  
the Big One

Valuable information for later use, if not 
commercial discoveries, are expected to result from 
this summer’s exploration activities offshore the 
Faroes, which kick into high gear with two 
prospects to be drilled—Brugdan II and Sula 
Stelkur. 

• Plus much more in Offshore Oil & Gas, Energy
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8 ‘How Come They’re So Creative?’ • Relative to the size of the 
population, the Faroe Islands produces an astounding amount of 
music—one record per week, which proportionately would translate into 
6,000 albums per week in the U.S.—and we haven’t mentioned fine art; so 
why, what’s going on?

15 Spellbinding Conference Goers • The leading, best-equipped 
cultural and conference center in the Faroe Islands, the Nordic House is 
host to a growing number of business events—often spiced up with live 
music and art exhibitions as part of the venue’s special offering.

17 Export Markets: Looking Beyond EU • Helping Faroese businesses 
gain access to markets in Asia, Russia and Turkey as well as the EU 
should be a top priority at the political level, according to the House of 
Industry, the coalition of Faroese trade and industry associations.

18 Capital of Rapid Progress • The City of Tórshavn is investing big in 
extending the East Harbor while building a new golf course for the 2019 
edition of the NatWest Island Games—soon even looking to attract 
investors to build a new international airport.

20 ‘A Brand New Airport’ • The revamp of Vagar Airport nears the 
finish line as the new terminal and service buildings get the final 
touch—meanwhile the number of passengers traveling through the 
airport reaches a record 236,000 and continues to rise.

22 Upsizing Business Banking • Specialist teams with in-depth 
knowledge of business sectors, engagement with clients, more effective 
communication—Eik’s business banking department finds a way to grow 
steadily in a difficult banking environment.

Seafood, fiSherieS, aquaculture

24 Alive and Kicking • The demise of the seafood sector has been greatly 
exaggerated in the Faroes, where the specter of legislative change 
continues to spread uncertainty in the fishing industry—while aquaculture 
grows with leaps and bounds to rival wild fish catch in export value.

 
30 Where Ocean Currents Meet • Along with the question of climate 
change, the issue of shifting migration patterns of commercial fish stocks 
is drawing international attention to oceanography and marine research in 
the area around the Faroe Islands.

32 Reuniting Vessel Owners • Effective collaboration takes priority as 
Faroese vessel owners look to reassert their role in trade negotiations and 
fisheries policymaking—with Herálvur Joensen appointed new managing 
director of their umbrella association.

34 A Touch of Tróndur’s Magic • In dire straits 25 years ago, Varðin is 
today one of the strongest companies in the Faroese fishing industry and a 
major holder of fishing rights; assets include top-of-the-line pelagic 
vessels, processing facilities on shore, and whitefish trawlers.

 
36 Top of the Fish Business • A sizable portion of the fish that is found 
in Britain’s fish and chips dishes comes from filleter-freezer Gadus, one of 
a number of fishing vessels owned and operated by JFK, a leading Faroese 
fishing company with an impressive history.

38 More Production, More Options • Five years after delivery, the 
Norðborg’s stellar performance continues undiminished with production 
increasing as the larger Christian í Grótinum starts to emulate the 
concept—while the Pelagos processing facility opens another door.

40 Bringing In the Catch • Framherji shifts focus to combine filleting at 
sea with whole freezing, allowing for quicker, more flexible fishing for 
Akraberg in the Barents Sea—meanwhile investing in Fuglafjørður’s new 
freezing plant.

42 Looking to Raise Saithe Production • Fishing and seafood 
company Faroe Origin is set to gain stronger foothold in Germany and 
France for its saithe products after being awarded MSC certification of 

sustainability—hoping to raise production this year. 

44 Fresh Inroads for  Salmon, Saithe • Fresh fish specialist 
Landshandilin grows market share for Atlantic salmon in China, Russia 
and California—as fillets and loins of MSC certified saithe lure retail 
chains in Germany to place more orders and take larger volumes.

46 Fish Farming: Bettering the Best • Amid increasing scientific 
research, the Aquaculture Research Station of the Faroes looks to unleash 
live lumpfish to fight sea lice and analyze what happens to fish farms once 
placed offshore—meanwhile planning to export salmon eggs.

48 Fishing Gear: Catapulted to Higher Levels • Vónin introduces new 
netting materials to reduce hassle and raise efficiency for trawlers—
meanwhile making a leap in mackerel and herring gear as a result of 
pressure from booming pelagic fisheries off the Faroe Islands.

49 Lithuania Facility for Vónin • Vónin deepens its commitment to the 
aquaculture business with a brand new production hall in Lithuania 
underway—while adding floating frames to offer full spectrum of 
equipment.

portS, ShippinG, loGiSticS

50 Shipping Bonanza • With most business generated by booming 
pelagic fisheries and salmon farming, and with several major 
developments underway, Faroese ports are busy as never before—while 
opportunities in merchant shipping become too obvious to ignore. 

52 Attracting International Merchant Ships • As the number of 
registered vessels in the Faroe Islands International Ship Register (FAS) 
approaches 100, more shipowners in Scandinavia and elsewhere discover 
the Faroe Islands as a fiscally attractive flag jurisdiction—here’s why.

54 A Century of Freight Services • As its owner Eimskip celebrates its 
first 100 years in business, Faroe Ship marks its 95-year anniversary by 
consolidating its leading market position—with four weekly routes 
between the Faroe Islands and neighboring countries.

56 Forty, Fueled for Future • Since long a leading supplier of fresh and 
refrigerated foods in the Faroese retail and catering market as well as a top 
provider of other services, PM eyes new opportunities in ship 
provisioning.

ConTenTS 
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58 ‘This Town Has Much to Celebrate’ • While looking beyond its 
identity as capital of the Faroese fishing industry, Klaksvík continues to 
invest in harbor development to attract more calls from large trawlers, 
container ships, and cruise liners.

60 Building Mobility • With an impressive portfolio of construction 
works in the Faroe Islands alongside projects in Iceland and Greenland, 
J&K Petersen Contractors have a strength in their flexibility—and a 
competitive edge in dredging off the coast of Norway..

 
62 Bergfrost’s Streak of Success • Fueled by booming fisheries and 
the prospect of a new local freezing plant, Fuglafjørður’s cold store looks 
set for sustained rapid growth following last year’s major capacity 
increase—with further expansion plans in the pipeline.

64 New Freezing Plant for Pelagic Port • Already receiving well over 
800 ship calls per year, the Port of Fuglafjørður is poised to see traffic 
continue to increase as businesses brace for a sharp rise in activities 
generated from a new freezing plant—being built at long last.

66 Totalview: Holistic Advantage • Effectively using the Faroe Islands 
as a software development laboratory, Formula has turned its Totalview 
suite into an international 80,000-user business optimization platform to 
help SMEs operate smoothly and efficiently.

68 Taking Center Stage • Pushing ahead with several development 
projects to boost infrastructure, the Port of Tvøroyri cements its position 
in the top league among Faroese ports—as landings of pelagic catch for 
local processing amount to 100,000 tonnes a year.

70 Moving Forward at Pace • Council signs off on the allocation of a 
large area for future oil supply base at the Port of Runavík, while an 
all-party agreement to go ahead with the development of a giant 
underwater tunnel offers breakthrough at political level.

 

offShore oil & GaS, enerGy

72 Long Wait for the Big One • Valuable information for later use, if not 
commercial discoveries, are expected to result from this summer’s 
exploration activities offshore the Faroes, which kick into high gear with 
two prospects to be drilled—Brugdan II and Sula Stelkur.

77 Making the Connections • Continuing to build links to sister 
organisations in neighbouring countries, FOÍB, representing oil 
companies holding licenses in the Faroes, is recognised as a significant 
player in all matters related to offshore energy.

78 DONG Reinforces Commitment to Faroes • A partner in the Sula 
Stelkur prospect which will be drilled this summer, DONG Energy 
increases its acreage on the Faroese Continental Shelf to become a major 
player on both sides of the Faroe-Shetland Basin.

 
79 Making Power Supply Systems Smarter • DONG Energy joins 
forces with utility company SEV in a Power Hub project aimed at 
minimizing power outages. 

 
80 Gaining Higher Ground • Amid losses on exploration wells in 2013, 
Atlantic Petroleum added significantly to its reserves and resources and 
increased its exploration portfolio to its largest ever—as production 
revenues look poised for new heights.

82 Thor to Accelerate Expansion • Thor is ready for rapid expansion—
with four new seismic support vessels under construction and the option 
of ordering more, plus a set of new chase boats on the drawing board 
specially designed to work with the new SSVs.

84 QHSE: Tightening Up Standards • As QHSE standards continue to 
rise in the offshore oil and gas industry, Atlantic Supply Base pushes the 
envelope on its own operations while increasing compliance requirements 
for its subcontractors—disrupting the status quo.

86 Skilled Manpower for Offshore Industry • Having supplied 
engineers and craftsmen to the oil and gas industry since 1998, PAM 
Offshore Service is upping its effort to help oilfield services companies 
build modules and components for Norway’s energy infrastructure.

86 More Oil & Gas Related Business • As the Faroese become 
increasingly involved in the oil and gas industry, more and more repair 
and maintenance orders from offshore support vessels are booked with the 
MEST shipyard and engineering company.

88 Local Players Extend Global Reach • Transformed from a domestic 
fishing business to an international operator of platform supply vessels 
with activities off East Africa as well as in the North Sea, Skansi Offshore 
is attracting talent to build a Faroese merchant shipping sector.

Scene from Klaksvík.
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The Faroe Islands is a self governing 
country within the Kingdom of Denmark 
(which also comprises Greenland), located 
in the North Atlantic (62°Nort 7°West), 
approximately 300 kilometers northwest 
of Scotland, 430 km southeast of Iceland, 
and 600 km west of Norway. The Faroe 
Islands is comprised of 18 islands, sepa-
rated by narrow sounds or fjords. Land 
Area: 1400 square km (545 sq. miles). The 
distance from the northernmost point of 
the archipelago to the southernmost is 113 
km, and the distance from east to west is 
75 km. The largest island is Streymoy (375 
km2) and the capital, Tórshavn, is situated 
there. The highest point, Slættaratindur, 
is 882 meters and the average elevation 
above sea level is just over 300 m; the total 
coastline is a little above 1,000 km. The 
climate is typically oceanic; the weather 
is moist, changeable and at times windy. 
Due to the influence of the North Atlantic 
Current, there is little variation between 
winter and summer temperatures. Popu-
lation: 48,197 of which 19,827 live in the 
Tórs havn region and 4,867 in Klaks vík, the 
second largest municipality (2013 figures 
from Statistics Faroe Islands). Language: 
The written and spoken language is Faro-
ese, a North Germanic language closely 
related to other Nordic languages, in par-
ticular dialects of western Norway (spoken) 
and Icelandic (written). Nordic languages 
and English are understood and spoken by 
most Faroese. Religion: Approximately dis-
tributed as follows: Evangelical Lutheran 
Church: 85 percent; Christian Brethren: 
10 pct.; Other: 5 pct. History: The Faroe 
Islands is believed to have been discovered 
and inhabited in the 8th century or earlier 
by Irish settlers. The Norwegian coloniza-
tion began about hundred years later and 
developed throughout the Viking Age. The 
settlers established their own parliament on 
Tinganes in Tórshavn. The Faroese Parlia-
ment is believed to be the oldest in Europe.

stÓra dÍmun

lÍtla dÍmun

Faroe Islands 
(Føroyar)

Borðoy

kalsoy

skúvoy

Hestur
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HERE IS THE 9th issue of the Faroe Business Report. I’m very 
pleased to present this volume to you and I think it gives a fairly 
good indication of what is happening in the Faroe Islands, in 

particular with regard to the business community. The Faroese never cease 
to impress. One aspect of it is music and creativity—with a population of 
50,000, publishing one album every week is indeed impressive; relative 
to the size of the population, it would correspond to the United States 
publishing 6,000 albums a week, which is quite unthinkable. 

That industrious spirit is something you will find everywhere in the 
Faroe Islands. Located in the middle of the northeast Atlantic, the island-
ers are very used to having to fix things themselves; they have to innovate 
constantly because standard solutions are not always available for small 
communities. So what do you do if you’re in a place without any big mar-
ket anywhere near you? You have to think, innovate and get things done 
anyway—waiting for someone else is not going to cut it for you.

There is surprisingly much to report from the Faroe Islands. For one 
thing, Vagar Airport has just completed a comprehensive development 
program including an extension of the runway, a new passenger terminal 
and more, making it safer and more convenient than ever to fly to the islands.

The fishing industry of the Faroe Islands not only has a stunning 
number of modern vessels of the highest standard, equipped with the 
latest technology. In euros, the country’s seafood exports amounted to as 
much as 773.3 million last year, which is staggering, again considering 
the size of the population. Faroese ports are small but very busy and it 
takes a great deal of logistical capability to handle more than half a mil-
lion tonnes of fish every year.

The Faroese are also looking to grow their merchant shipping sector 
while at the same time getting increasingly accustomed to working in off-
shore energy. As oil and gas exploration continues in Faroese waters, the 
likelihood of a commercial discovery increases. Such a discovery would 
present a number of challenges but again, the Faroese like to face challenges 
head on—and they are good at it.  Búi Tyril, Editor in Chief & Publisher
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Relative to the size of the 
population, the Faroe Islands 
produces an astounding amount of 
music—one record per week, which 
proportionately would translate into 
6,000 albums per week in the U.S.—
and we haven’t mentioned fine art; 
so why, what’s going on?THE FAROE Islands, 

as a nation, puts out 
a staggering amount 
of creative work. The 
country of less than 
50,000 people has a 
symphony orchestra, an 
art museum filled with 

accomplished creations, and a music scene that 
rivals that of much larger nations. At the time of 
this writing, there are two Faroese bands tour-
ing the United States, and another two touring 
Europe. The Faroes support two multi-day music 
festivals during the summer (the G! Festival, and 
the Summer Festival). Perhaps the most striking 
example is that of the Faroese record label, Tutl. 
They only release music from Faroese artists and, 
on average, they release an album a week. If an 
American label wanted to release that much mu-
sic relative to the size of its population, it would 
have to release 6,000 albums every week.

This leads to one inevitable question: why?
That’s not an easy question to answer, but 

I’ve spent the last five years trying. I produce a 
podcast about the Faroe Islands and in the pro-
cess of recording more than 200 episodes I’ve 
had the chance to speak to some of the most 
acclaimed musicians and creative people in the 
country. During the course of our interviews, I 
always ask the same question, “Why does the 
Faroe Islands produce so much great art relative 
to its size?”

While my years of inquiry have yet to pro-
duce a conclusive answer, some themes have 
emerged that shed a little light on what it takes 
to produce a whole nation of singers and artists. 
(Spoiler alert: it has nothing to do with the water.)

“I really can’t tell you. Maybe it’s that a small 
nation feels it needs to put its stamp on the pres-
ent, more than a huge nation like the US or Ger-

GeoGRAPHY 

‘How 
Come 
THey’re 
so CreaTive?’ 

By Matthew Workman
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many.” So says Heri Joensen, the lead 
singer and songwriter for Viking metal 
band TYR. “Not that there aren’t bands 
from those countries, but there are rela-
tively more from the Faroes. Maybe we 
feel the need to make ourselves noticed.” 
‘

Need to express’:  Many people I 
spoke to cite the small size of the Faroes 
as an inspiration for artists.

Kristian Blak is the founder of Tutl, 
the record label that puts out a release 
each week.  “When you have a little na-
tion, you also feel it’s important that you 
do something,” said Blak. “I don’t mean 
that musicians feel that they have to, but 
for many people it’s a shorter step to go 

into recording in a studio here than in 
another country. The bigger the society, 
the harder it is to step out and say ‘I am 
an artist, I am a singer and I have some-
thing to record.’”

Of course, simply being small isn’t 
enough. Cultural critic Birgir Kruse says 
the Faroes’ isolation has also played a big 
role in preserving Faroese traditions and 
nurturing the arts.

“Being so far away from any other 
huge country that could swallow us up 
has functioned as an incubator,” said 
Kruse. “You could say that time has 
stood still for centuries in the Faroe Is-
lands, but it hasn’t. If you compare it to 
the islands close to the UK mainland, 
all their dialects have disappeared. In 
Shetland and Orkney, their language is 
gone. That could have happened in the 
Faroe Islands had we been situated in 
another area.”

Music artist Teitur; Rock group Týr (below).
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Singer Budam agrees. “We are very 
isolated from the rest of the world and 
only 100 years ago we were completely 
isolated from the world. So there’s a 
need to express something, I suppose, 
because you are undisturbed by the mod-
ern world. Of course, now we’re being 
quite influenced by the outside world. So 
maybe it’s this clash between being iso-
lated and becoming a part of the world. 
People here have always had the need to 
express themselves,” he said. 

When Budam expresses himself 
musically, it’s usually in a theatrical style 
that draws heavily on the German cab-
aret tradition. But when talking about 
why his country is so creative, he goes 
back to tradition. “We have preserved 
the Faroese chain dance, and the Kingo-
style singing… the old psalms… every-
thing has been well preserved. People 
just feel the need to express themselves 
and here it’s so obvious because we’re in 
the middle of nowhere and not so op-
pressed by modern needs.”

empty seats:  G! Festival founder Jón 
Tyril echoed Budam’s sentiments. While 
Tyril’s festival focuses on cutting edge 
popular music, he believes Faroese cre-
ativity is rooted in something that goes 
back much further than rock and roll.  

“I think it has to do with tradition, 
of course,” said Tyril. “We’ve had some 
really strong musical traditions in the 
Faroes. Music has played a really big 
part of people’s lives. Not just as some-
thing you would hear in a concert, but 
as a part of everyday life. Whether you 
are working, or celebrating, or in social 

life, people are singing. I think people 
are brought up in it. People also go to 
church a lot, and there’s lots of singing 
there. If you go to a Faroese wedding, or 
if you speak to someone who has been to 
a Faroese wedding and you ask, ‘how was 
the wedding?’ they will answer, ‘yeah, it 
was good, the singing went really well.’”

Ironically, that abundance of sing-
ing actually prevented one Faroese artist 
from finding her voice… at least for a 
while. Greta Svabo Bech was attending 
university in Liverpool, England when 
she was recruited to be the lead singer 

of a band called Picture Book. When 
they performed at the 2011 G! Festival, 
I asked Bech what it was like growing 
up as a singer in the Faroe Islands, her 
answer surprised me.

“Everyone sings here, it’s just a thing 
that people do at parties,” said Bech. 

“And that’s why I never saw myself as a 
singer before, even though I love sing-
ing. So coming back and being the singer 
of a band… it’s not difficult, but I was 
nervous “

Six months after giving that inter-
view, Bech was attending the Grammys 

Emmy-nominated music  
artist Greta Svabo Bech.

Members of traditional chain dance 
group Dansifelag Kaggans performing, 

wearing national costumes.
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in Los Angeles after being nominated 
for “best vocals” in the “dance” category. 
In 2014, Bech performed as a solo artist 
at the South By Southwest festival in 
Austin, Texas. 

Teitur Lassen is among one of the 
best known singers from the Faroe Is-
lands. Over the course of his career, he’s 
lived in Los Angeles, London and Co-
penhagen. About a year ago, he returned 
to the Faroe Islands to live and reflected 
on why there are so many creative people 
in his country.

“I think it’s a very expressive society. 
The weather is expressive. Relationships 
are expressive. Things are very intense. 
You get to know people very closely. If 
someone dies, it’s not just something you 
read about in the paper, it’s usually some-
one you know or someone you’ve seen. 
Things can be very dramatic and people 
keep an eye on each other a lot. There’s 
a lot of frustration and happiness and a 
lot of all these things artists thrive on… 
stuff that creative people use to create 
with. There’s a lot of that everywhere, 
just looking out the window. But it’s not 
just in music. It’s even sports or even in 
painting. Also, we have so many people 
multitasking. It’s a place where you can 
express yourself if you have a gift or an 

Music artist Eivør;
Crowd singing during  
Ólavsøka in Tórshavn (opposite top);
Tórshavn Choir (opposite bottom, left); 
Scene from the G! Festival  
in Gøta (opposite bottom, right).

EIVøR is a Faroese vocalist, instru-
mentalist and songwriter with a voice 
of rare beauty and power. She is equally 
at home as a solo singer, accompanying 
herself, or with her own band, perform-
ing a mixture of traditional songs and 
her own compositions, or collaborating 
with musicians from many different 

backgrounds. She spent some time in 
Iceland and was named Icelandic Fe-
male Singer of the Year in 2003. In 
2005, the world famous Danish Radio 
Big Band released its 40th anniversary 
album with all titles on the album writ-
ten and sung by Eivør. That year she also 
composed and performed the music for 

the theatre play ‘Ulfhamssaga’ for which 
she was awarded Best Music Score 2005 
in Iceland. In 2006 Eivør moved to Co-
penhagen and instantly became a dar-
ling of the local folk scene—winning six 
Danish Music Award Folk nominations 
(bringing home two of them) and grants 
from several foundations in the country.
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urge to do something creative. There’s a 
lot of empty seats there, you can just go 
ahead and do it.”

a bit richer:  Many artists said the 
stunning landscapes of the Faroe Islands 
help inspire artists.

“Because it’s so beautiful, you have 
to get inspired. I don’t know how you 
couldn’t be. I think the environment 

affects us drastically,” said Heidrik, a 
Faroese singer and film director. “You 
almost have to be creative just to enjoy 
yourself here. There’s not much to do, 
and I think that’s why so many creative 
and talented people are here as well. Be-
cause if you want something, you have to 
do it yourself. Also the isolation. You’re 
kind of trapped here in the Atlantic. If 
you’re a writer, it’s got to be great. Come 
to the Faroe Islands and you’ll get peace 
and solitude.”

“It might be a combination of bore-
dom and beautiful landscape,” said Knút 
Háberg Eysturstein. Eysturstein comes 
from a long line of musicians and cre-
ative people and agrees with those who 
credit the Faroese scenery for inspiring 
artists. 

“Kristian Blak (the founder of the 
Tutl record label) says that everyone 
has access to the horizon here. You can 
always see where the ocean ends, and 
you always wonder what’s beyond that. 
And that’s a very inspiring thing to have 
24-hour access to. Combine that with 
boredom and not having much to do, you 
just have to do it yourself. And that is 
an inspiring thing. You can’t just depend 
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on someone else to do stuff: electronic 
music, painting, rock music, or what-
ever. You just have to get going and do 
it yourself.”

So to boil it all down, if you take a 
small country, isolate it, throw in some 

gorgeous scenery and give the people 
nothing else to do, then traditions will 
build up that will generate scores of tal-
ented artists for generations.

But maybe it’s simpler than that. In 
my 2010 interview with Kristian Blak, 
he told a story that stuck with me. It 
involves a man considered by many to be 
the greatest Faroese writer ever.

“The writer William Heinesen, in 
the 1930s, wrote an essay about how an 
amateur becomes a professional without 
thinking about it. It just comes by acci-
dent. He talks about himself watching a 
bunch of amateur theater people rehears-
ing and they say ‘we need someone to 
paint the sets in the theater.’ And he re-
alizes doing this that he’s actually quite 
good at painting, which he wouldn’t 
have known if there had been a number 
of painters that were professionals. But 
now there was nobody and he was asked 
to do it so out comes William Heinesen 
as a painter. He never regarded himself 
as a painter, but he has quite a large 
production of artistic work. And I think 
there can be a parallel in music.” 

So perhaps this is just an example 
of a small society being forced to use 

its workforce as efficiently as possible. 
Because it’s so small, everyone is go-
ing to have the opportunity to try just 
about everything at some point. And 
some people will discover talents they 
never knew they had. The country’s most 
prominent comedian learns he’s also got 
a knack for politics and gets elected to 
the parliament. A mail carrier tries his 
hand at radio and becomes the host of 
his own interview program. A hardware 
store owner plays for the national foot-
ball team and scores a goal that defeats 
Austria in the Faroes’ first international 
match.

These are all things that have actu-
ally happened in the Faroe Islands, and 
a version of that story happens every 
time some kid in a basement is handed 
an instrument and told, “We can’t find 
anybody else to play bass on this song. 
Why don’t you give it a try?”

Why does so much art and music 
come from the Faroe Islands? We may 
never know for sure. But our lives are all 
a little bit richer because of it.

Image of the cover of one of William Heinesen’s 
books; the world-renowned author was also an 
artist and a music composer and has influenced 
generations of Faroese artists.

Music artist Kári Sverrisson  
performing with band (below);  

Kristian Blak of record label Tutl (left).
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It may seem unreal that it celebrated 

its 30th anniversary already in 2012/13, 

as this house still looks as modern, inspir-

ing and inviting as always. yet while its 

appearance has essentially remained un-

changed over the years, the Nordic House 

has indeed become more attractive in the 

market for events and conferences. 

a distinct conference unit was added 

to the building in 2008, in line with the 

original design by Norwegian architect Ola 

steen. The new conference hall integrates 

very smoothly with the main building 

nothwithstanding the fact that it’s an ad-

ditional building; it blends seamlessly in 

and shares entrance and basically every-

thing with the main building.

This extension has enabled the Nordic 

House to significantly increase the number 

of corporate events and conferences, ac-

cording to project manager ann ellings-

gaard.

“People really tend to like this house,” 

ms. ellingsgaard said. “my impression is 

that all segments of the Faroese community 

are proud of it and like to visit it. Foreign 

visitors seem to be genuinely impressed.”

No wonder. The house remains an ar-

chitectural marvel while at the same time 

representing something entirely non-im-

posing and down-to-earth. It successfully 

combines optimum functionality with 

great design, artistic finesse and elegance. 

all of that may have something to do with 

the building materials used—glass, rock, 

wood, and steel—not to forget the architec-

ture itself and the whole concept of Nordic 

culture behind it.

“I think most people agree the design 

is timeless,” ms. ellingsgaard noted.

Hosting an average of well over 300 

events on an annual basis, the Nordic 

House has become a magnet for organiz-

ers of cultural and business events alike, 

and a must-visit for anyone who sets foot 

in tórshavn.

“Conferences, meetings, seminars, 

corporate events—there are many opportu-

nities to use this house,” ms. ellingsgaard 

added. “Our business clients are both do-

mestic and from other Nordic countries. 

They like it very much, perhaps because we 

often have cultural events taking place in 

one part of the building alongside the con-

ference being held in the conference hall.”

The venue’s advantage goes beyond 

being technically well equipped to hold 

conferences. 

“We enjoy to organize live music for 

business events or to make sure an ongoing 

art exhibition is also accessible for confer-

ence goers. Blending cultural and business 

content is highly popular; besides, it’s part of 

our remit to promote Nordic art and culture.” 

Nordic House in the Faroe Islands 
norðurlandahúsið í føroyum 
Norðari Ringvegur, fO-110 tórshavn

www.nlh.fo 
e-Mail: nlh@nlh.fo 
tel.: +298 351 351 
fax: +298 351 350

Managing Director: Síf Gunnarsdóttir

Deputy Managing Director: 
urd Johannesen

the nordic house in the faroe Islands 
is a forum for faroese and nordic 
art, with a program encompassing 
primarily concerts, theater and dance 
performances and art exhibitions.

the house is designed as a 
versatile building and is used both 
a leading cultural house and an 
international conference center — 
the best in the faroe Islands.

the flexible architecture lends itself 
to a large variety of events, making it 
possible to rent facilities for congresses, 
meetings and receptions.

The leading, best-equipped cultural and conference center in the 
Faroe Islands, the Nordic House is host to a growing number of 
business events—often spiced up with live music and art exhibitions 
as part of the venue’s special offering.

Spellbinding  
ConferenCe goerS

The Nordic House; Project manager Ann Ellingsgaard (below).
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fresher faroes
affordable no frills hotel with free internet

and low cost guest car service

Experience the Faroe Islands on 
your own terms. Our reasonable 
prices include everything you need 
to make the most out of your visit to 
the Faroes. 

Central location in Tórshavn, seaside 
view available from most double 
rooms. Breakfast included. Always. 

And with our low cost guest car 
service, you’re free to explore the 
islands the best way possible. On 
your terms.ko

nk
lu

si
on

.c
om

yviri við strond 19 
fo-110 tórshavn 
faroe islands

tel. +298 355 500
booking@hotelstreym.com
www.hotelstreym.com
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FOllOWINg dIsPutes in recent 

years between the Faroe Islands and 

the european union over fishing rights, 

the House of Industry is calling for ac-

tion to help Faroese businesses gain better 

access to markets in the eu and beyond, 

including asia, Russia and turkey.

a coalition of all major Faroese trade 

and industry associations, the House of In-

dustry represents the vast majority of the 

Faroese business community, with 85 to 90 

percent of all Faroese workplaces covered 

by collective pay and condition agreements 

with key House of Industry member orga-

nizations such as the Faroese employers’ 

association.

apart from working with stakehold-

ers and lawmakers to serve the interests of 

its members, the House of Industry plays 

a central role in many joint promotional 

events and programs, including trade del-

egations, exhibitions and more.

“The issue of market access has be-

come a major concern for a growing num-

ber of exporting companies,” said marita 

Rasmussen, director general of the House 

of Industry. “Perhaps our political leaders 

ought to take a closer look at what can be 

done to help our companies gain access to 

markets, not only in the eu but elsewhere 

as well—asia, China, Russia and turkey 

would be important places to focus on.”

eu trade sanctions against the 

Faroes remain in effect as of this writing 

(april 2014), based on lacking agreement 

on atlanto-scandian herring, although 

a five-year deal has been reached on at-

lantic mackerel, with the herring dispute 

expected to be resolved before long. 

ms. Rasmussen pointed out that de-

pendency on the eu as a trading partner 

can put the Faroese in a vulnerable situ-

ation.

“Of course you want sustainable trade 

relations, and not unbalanced situations 

where you have the proverbial giant bully-

ing a mouse. as a tiny nation, the Faroes 

needs to be in a position of being able to 

choose, rather than being at the mercy of 

one major trading partner. We have expe-

rienced the perils of such situations and it’s 

time we learn from that experience. There 

are many export markets and although 

the eu remains a very important one, we 

should strengthen our ties with others as 

well. 

“Who knows what the next big issues 

might be? Quite simply, you cannot rely 

too heavily on a trading partner that uses 

coercion and is ready to place a boycott on 

you over relatively minor disagreements—

especially, as in this case, if the question 

happens to be of vital importance for the 

economic well-being of your country.”

fresher faroes
affordable no frills hotel with free internet

and low cost guest car service

Experience the Faroe Islands on 
your own terms. Our reasonable 
prices include everything you need 
to make the most out of your visit to 
the Faroes. 

Central location in Tórshavn, seaside 
view available from most double 
rooms. Breakfast included. Always. 

And with our low cost guest car 
service, you’re free to explore the 
islands the best way possible. On 
your terms.ko

nk
lu

si
on

.c
om

yviri við strond 19 
fo-110 tórshavn 
faroe islands

tel. +298 355 500
booking@hotelstreym.com
www.hotelstreym.com

House of Industry 
vinnuhúsið, Smærugøta 9A 
PO Box 1038, fO-110 tórshavn

www.vinnuhusid.fo 
industry@industry.fo 
tel.: +298 317500 
fax: +298 317501

Director General: Marita Rasmussen

the house of Industry is the 
community of employers and business 
associations in the faroe Islands. 

Member organizations include,  
amongst others:  
• faroese Employers’ Association 
• fish Processors’ Association 
• faroese fish farmers  
• faroe Oil Industries Association 
• Merchant Shipping Association

export MarketS: looking beyond eU
Helping Faroese businesses gain access to markets in Asia, Russia and Turkey as well as the EU should be a top priority 
at the political level, according to the House of Industry, the coalition of Faroese trade and industry associations. 

Director General Marita Rasmussen; Container vessel in Tórshavn (below).
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THINGS HAVE MOVED fast 
in the Faroese capital of Tórshavn 

since Mayor Heðin Mortensen took of-
fice just about a decade ago. Elected by 
an overwhelming majority of the popu-
lar vote for a third term in 2012, Mr. 
Mortensen has, in liaison with the City 
Council, worked out a city master plan 
that is set to become official policy in 
the near future. 

A number of the investments iden-
tified in the master plan have already 
been voted through the Council. In the 
plan, a 25-year development program is 
outlined that envisions a spectacular fu-
ture for what is one of the world’s small-
est capitals. 

At Glyvursnes, an uninhabited area 
north of town, earthwork is scheduled 
to begin shortly to clear the way for a 
18-hole golf course to be completed by 
2017—ahead of the NatWest Island 
Games 2019, the hosting of which is 
expected to be awarded to the Faroe Is-
lands later this summer (2014). 

Mr. Mortensen has won the full 
backing of the Council to move forward 
with the 50 million dkk (6.7M eur) golf 
course project, impressing the Interna-
tional Islands Games Association.

“This will be a lasting legacy for 
the whole of the Faroe Islands and their 
tourist industry,” IIGA Chairman Jör-
gen Pettersson said during the IIGA 
Committee’s visit to the Faroes last year, 
shortly before the Island Games kicked 
off in Bermuda. According to the IIGA, 
the 2015 edition of the games has been 
awarded to Jersey, while the Swedish 
island of Gotland is next, in 2017. 

“Faroe Islands, one of the original 
members of the IIGA, very successfully 
organized the Games in 1989,” Mr. Pet-
tersson noted. 

The Island Games began in 1985 
and the IIGA has developed into one of 
the world’s largest multi-sport organiza-
tions. According to the organization, the 
number of competitors involved normal-
ly exceeds those in the Winter Olympics. 

“The standard of sport within our 
Member Islands has developed in a way 
that has exceeded even the wildest ex-
pectations of 27 years ago,” Mr. Petters-

son added. “The NatWest Island Games 
has proven that international competi-
tion leads to improvements in more areas 
than sport.”

‘Not that frighteNiNg’:  Rock ex-
cavated from the site of the golf course 
will be used for land reclamation in 
other development projects. As for a 
planned, very substantial extension of 
Tórshavn’s East Harbor, however, much 
more landfill will be required.

“We will need massive amounts of 
rock to fill this area,” Mr. Mortensen 
said of the harbor extension. “It will 
take many boat loads from the quarry 
at Glyvursnes.”

According to the Mayor, the 350M 
dkk (46.9M eur) port development proj-
ect is the result of a space squeeze at the 
East Harbor, and part of the city master 
plan.

“We receive some fifty cruise ship 
calls per year and according to our as-
sessment that number could be at least 
doubled,” Mr. Mortensen said. “With 
better docking facilities, the Port could 
promote itself more confidently.”

The idea is also to make the city 
center more attractive for residents and 
tourists alike.

“We are looking to move the heavy 
road traffic associated with container 
shipping away from the city center. At 
the same time, the growing container 
shipping business requires more space, 
which they will get with this plan.”

The East Harbor development proj-
ect includes two new container quays and 
large areas for storage and commercial 

capital of rapid progress
The City of Tórshavn is investing big in extending the East Harbor while building a new golf course for the 2019 
edition of the NatWest Island Games—soon even looking to attract investors to build a new international airport.
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buildings. It will see the current Faroe 
Ship base move to the adjacent exten-
sion. A new marina will also be part of 
the project. 

“The Port of Tórshavn will be in a 
stronger position to meet future demand 
from merchant shipping, including busi-
ness related to the offshore oil and gas 
industry,” Mr. Mortensen added.

Meanwhile, an even much larger 
project could be in the pipeline—a new 
international airport at Glyvursnes, with 

an estimate price tag of 1.7 billion dkk 
(227.7M eur). Not very much has been 
tabled in the Council as yet, but an area 
has been assigned, and the idea of seek-
ing investors is being discussed as part 
of the future development of Tórshavn.

The total population of the Munici-
pality is only 20,000 inhabitants with 
about two-thirds of the inhabitants liv-
ing in Tórshavn itself. 

Making reference to the Faroese 
Government’s recent decision to build 

two underwater road tun-
nels at the cost of almost 
2BN dkk (267.9M eur), 
the Mayor commented: 

“1.7 billion for an interna-
tional airport with a 2.7 
kilometer runway is not 
that frightening. Who 
knows, such an invest-
ment may even prove via-
ble; and perhaps financing 
it won’t a problem.”

City of Tórshavn 
vaglið, PO Box 32, fO-110 tórshavn

www.torshavn.fo 
e-Mail: torshavn@torshavn.fo 
tel.: +298 302010 
fax: +298 302011

Mayor: heðin Mortensen 
Permanent secretary: Ingibjørg Berg

tórshavn is the main economic, political 
and cultural center of the faroe Islands  
tórshavn has been the capital of the 
faroe Islands since 850 a.d. and is the 
country’s largest population center.

today, the Municipality has a population 
of around 20,000, more than 40 percent 
of the total population of the faroe Islands. 

the Municipality of tórshavn 
encompasses the tórshavn, Argir, hoyvík, 
hvítanes, Kaldbak, Kaldbaksbotnur, 
Kirkjubøur, velbastaður, Kollafjørður, 
Oyrareingir, Signabøur, Sund, Norðradalur, 
Syðradalur and the neighboring 
islands of Nólsoy, hestur and Koltur. 

Port of Tórshavn   
tórshavnar havn, Eystara Bryggja, 
PO Box 103, 110 tórshavn 
www.portoftorshavn.fo 
port@torshavn.fo 
tel.: +298 311762  
fax: +298 319059

Port Director: Jónsvein Lamhauge

the Port of tórshavn is the largest 
and busiest in the faroe Islands, 
with harbors and terminals in 
tórshavn, Sund and Kollafjørður. 

a decision has been made by the 
port authority to substantially extent 
the  east harbor in tórshavn

Mayor Heðin Mortensen; Partial view of Tórshavn (opposite bottom); Scene from National  
Day (Ólavsøka) celebrations (opposite top); Visualization of East Harbor extension (below).

M
a

r
Ia

 o
ls

e
n

http://www.portoftorshavn.fo
mailto:port@torshavn.fo


20 • 2014 Faroe Business Report

GEOGRAPHY 

WITH THE inauguration of the 
new passenger terminal this 

May/June (2014), a five-year overhaul 
and major upgrade of Vagar Airport 
FAE will be completed. Aside from the 
rebuilt terminal and service buildings, 
a larger share of the 412 million dkk 
(55M eur) investment was assigned to 
the extension of the airport’s runway 
from 1,250 to 1,800 meters, finished in 
late 2011. Furthermore, the development 
program has included aircraft apron, ad-
ministration facilities, fire station, and 
car park.

For the Faroe Islands’ only airport 
and main international travel gateway, 
the implications of the revamp are far-
reaching, according to Vagar Airport 
CEO Jákup Sverri Kass, who notes three 
key advances—improved service for pas-
sengers and airlines, safer and more pre-
dictable flights, and access for aircraft 
with greater operating range.

“This program has brought a trans-
formation of the airport,” Mr. Kass said. 

“In many ways we have a brand new air-

port, complete with an 1,800-meter run-
way, a new instrument landing system 
[ILS]; and of course this new terminal 
allows for much larger numbers of pas-
sengers and more space for travel related 
business.”

The modern looking terminal 
building, in contrast with its predecessor, 
has an international, futuristic feel to it 
and offers more convenience and a wider 
range of experiences for passengers. As 
for duty-free shopping, the airport has 
teamed up with the Faroese national car-
rier Atlantic Airways to set up a new 
store to commence business when the 
terminal opens.

“The passenger terminal is an im-
portant element when it comes to the 
attractiveness of an airport,” Mr. Kass 
said. “With this new building I think 

we have taken our terminal to a whole 
new level.”

New record:  Lately there have been 
reports of airline operators looking into 
the possibility of adding Vagar to their 
service routes and Mr. Kass confirmed 
that there have been talks, however he 
declined to offer details. For the time 
being, that leaves Atlantic Airways as 
the sole regular user of the airport. 

“We have a very good working re-
lationship with Atlantic Airways, but 
we are certainly looking to attract more 
airlines, with the right material to make 
use of the airport. Currently we are in 
dialog with several of them; this is an 
ongoing process and we want to be real-
istic about it. That said, we believe there 
are viable business opportunities in our 

The revamp of Vagar Airport 
nears the finish line as the new 
terminal and service buildings 
get the final touch—meanwhile 
the number of passengers 
traveling through the airport 
reaches a record 236,000 and 
continues to rise.

‘a Brand neW   airport’
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new and improved facilities combined 
with the location of the Faroe Islands. 
It remains a challenge, of course, to at-
tract new players inasmuch as the Faroes 
is still seen as unknown territory. Now 
such opportunities are not limited to the 
size of the Faroese economy. Where ap-
propriate we may propose to have Vagar 
added to existing route networks; in 

other cases the airport can serve as an 
intermediary between start points and 
destinations—after all, our location fits 
well with a number of scenarios.” 

Among those scenarios, alongside 
air routes in neighboring countries: char-
ter operations in connection with off-
shore oil and gas or in connection with 
cruise tourism in the Faroes or, last but 
not least—acting as transit hub between 
destinations for charter or scheduled 
flights.

“The big change compared to ear-
lier, before the extension of the runway, 
is that Vagar Airport can now serve 
aircraft with a larger operating radius. 
The fact that we can now handle both 
medium-haul and short-haul flights puts 
many more destinations within reach 
across Europe and beyond.”

Also the airport is now better 
equipped to help minimize potential 
flight delays caused by bad weather or 
poor visibility. As well as full ILS for 
maximum precision, the extension of the 
runway included new safety zones and 
new in-flight approach lighting. 

“As for weather and visibility issues, 
the number of delays and disruptions 
has been reduced thanks to new technol-
ogy,” Mr. Kass said. “Statistical data now 
confirm what we were expecting—the 
punctuality of flights at Vagar is higher 
now compared to earlier.”

The occasion for Vagar to celebrate 
its upgrade is further accentuated with 
the latest record-breaking travel statis-
tics. This year is expected to see the high-
est number of passengers ever to travel 
through FAE, following a total of more 

than 236,000 last year, the most ever to 
date.

“The total number of passengers 
traveling through the airport during 
2013 was 236,181,” Mr. Kass said. “This 
was an increase of about 11,000 passen-
gers, almost five percent on the previous 
year, which at the time was the busiest. 

“From what we’ve seen, 2014 may 
even set a new record if things go as 
planned.” 

Vagar Airport FAE
vága floghavn, fO-380 Sørvágur

www.floghavn.fo 
floghavn@floghavn.fo 
tel.: +298 354 400 
fax: +298 354 401

CEO: Jákup Sverri Kass 
Airport Manager: finnbogi Niclasen 
Assistant Airport Manager: Jákup Persson

vagar Airport Ltd is responsible for 
conducting all operational activities at 
vagar Airport, the faroe Islands’ only 
airport.

vagar Airport was originally a military 
installation, built during World War II. 

In the early 1960s the need and popular 
demand in the faroes for civil aviation 
grew to the point of making a 
modernisation of the runway a necessity 
to facilitate passenger traffic. 

vagar Airport became operational for civil 
aviation in 1963. During the early years 
only propeller aircraft were implemented. 
Since 1977 jet aircraft too have serviced 
the routes to the airport. the danish civil 
aviation administration administered 
vagar Airport from 1963 to April 2007.

‘a Brand neW   airport’

Passengers boarding Atlantic Airways 
airplane as new terminal takes shape; 
CEO Jákup Sverri Kass (below); 
Parked airplanes (opposite bottom); 
View of extended runway (opposite right).
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WITH A SPECIAL emphasis on 
customer relations that includes 

increased client engagement, reduced 
response time and improved financial 
advice, Eik Banki has quietly built a 
leading position in the Faroese business 
market. The bank, recently restructured 
and restored to profitability, decided to 
focus even more on the business segment 
in 2012—a decision that could be paying 
off now as a growing number of Faroese 
businesses are seen to to let Eik take care 
of their banking needs.

According to Olav Guttesen, who 
heads Eik Banki’s business department, 
the department’s  philosophy places 
more emphasis on genuine knowledge of 
key business sectors with associated spe-
cialist teams for clients to consult with. 

“There’s no denying that the public 
perception of banks has taken a hit in 
recent years,” Mr. Guttesen said. “We 
could either take this as defeat and con-
tinue to do business as usual in the hope 
that the damage would not be too se-
vere; or we could choose to do something 
about it, which we did.” 

The bank set out to become prop-
erly acquainted with clients’ business 
requirements by, for example, making 
more use of tools like customer satisfac-
tion surveys with subsequent efforts to 
meet requirements gathered from results. 

“We aim to reach the highest cus-
tomer satisfaction in the Faroese bank-
ing market,” Mr. Guttesen said. “We 
seek more engagement with clients 
and prospects by doing more visits and 
communicating more. Considering the 
importance of how clients perceive their 
relationship with the bank, it’s crucial 
for our business that they know beyond 
a doubt that they are seen, heard and 
respected.”

Rather than assigning an individual 
representative to each client in the tra-
ditional way, the concept is more about 
offering access to teams with specialist 
knowledge of business sectors.

“These specialist teams have very 
good knowledge of key industry sec-
tors, such as fishing, aquaculture, con-
struction or business services. The team 
members are keen to keep up with news 
and events in their specific sector and as 

part of that they pay visits to companies 
and engage with them in various ways. 
It’s an ongoing learning experience for 
everyone involved.”

Mr. Guttesen added: “Our vision 
is to become the clients’ first choice of 
banking relationship. This is what we 
strive towards and what defines the work 
we do every day.”

‘a clear visioN’:  A further aspect of 
Eik’s new approach to business banking 
is about making life easier for clients by 
reducing or eliminating bureaucratic 
obstacles. 

“Being able to make quick decisions 
can be a decisive factor in many business 
situations. We believe business banking 
should be a no-nonsense affair for the 
client, and therefore, we work hard to 
avoid procedural hurdles and the like, as 
such things can potentially slow down 
processes of importance for the client. 
We want to make banking simple—if 
that can possibly be achieved anywhere, 
it has to be here in the Faroe Islands.” 

As for competition, there are, in-
cluding Eik, two larger and two smaller 
banks in the Faroes. As far as concerns 
credit facilities for business, however, 
there are other players as well, includ-
ing Danish, Norwegian, Swedish and 
Icelandic ones.

“We take the competition very seri-
ously and that is one of the reasons why 
we regularly conduct customer satisfac-
tion surveys, using third-party consul-
tants to guarantee full anonymity. Real 
customer satisfaction is vital for our busi-
ness and to retain happy customers we 

upsizing Business Banking
Specialist teams with in-depth knowledge of business sectors, engagement with clients, more effective communication—
Eik’s business banking department finds a way to grow steadily in a difficult banking environment.

Fá tíð til tað, sum hevur týdning fyri tína fyritøku, við góðari og skjótari ráðgeving.

Les meira á www.eik.fo um, hvussu tú brúkar okkum best.

Tryggja tær arbeiðsfrið
Hilmar er vinnukundaráðgevi í Eik. Sum 
partur av fiskivinnutoyminum hevur hann 
innlit í og áhuga fyri tørvinum og 
dagligdegnum hjá kundum sínum. 
Vit arbeiða eftir meginregluni um, 
at góð ráðgeving og skjótar svartíðir 
tryggja, at tín tíð og tín orka verða 
brúktar til títt virksemi.  

www.eik.fo     tel. 348000

Vinnukundadeildin í Eik
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have to stay competitive and keep one 
step ahead of the game. 

“We understand how important an 
in-depth knowledge of the client’s busi-
ness is. By fully understanding the client, 
we can make right and swift decisions 
and give good advice. 

“So we need to constantly evaluate 
what works and what doesn’t, and that’s 

exactly what we do in liaison with our 
clients.”

Clearly, Eik’s outreach to the busi-
ness market is paying off, as evidenced in 
the increased number of business clients 
in the last two years. 

“The fact that this department has 
been so successful can be attributed to a 
number of factors, not least our staff. Our 

teams are comprised of highly motivated, 
competent and service minded advisors, 
each of whom has long experience and rel-
evant education. It’s all about added value 
to our clients and at the end of the day, we 
make our living through offering the best 
services. We have a clear vision and know 
where we want to go. Upsizing the busi-
ness banking department is part of that.”

upsizing Business Banking

Partial view of Eik Banki’s  
headquarters in Tórshavn; 
Olav Guttesen, head of the business  
banking department (opposite bottom);
Business client pictured in Eik’s new 
advertising campaign, suggesting hands-on 
working relationship (opposite top).

Eik Banki 
PO Box 34,  fO-110 tórshavn

www.eik.fo 
E-Mail: eik@eik.fo 
tel.: +298 348000 
fax: +298 348400

CEO: Súni Schwartz Jacobsen

founded in 1832, Eik Banki is the oldest 
financial institution in the faroe Islands. 

Private and business banking. 

National network of branches.

Board of non-executive directors: 
torben nielsen (chairman) 
Gunnar í Liða (vice Chairman)   
Jørn astrup hansen  
Regin hammer  
Ben arabo  
Árni Jakobsen  
Kristian Østergaard  
Jónleif th. Jacobsen  
sverri Justinussen

the majority of the shares in Eik 
Banki are owned by tf holding. 

Other tf holding subsidiaries  
include, for example:  
• tryggingarfelagið føroyar — insurance 
• Betri Pensjón — pension fund

http://www.eik.fo
mailto:eik@eik.fo
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CHANGES HAPPEN QUICKLY even in the re-
mote and rocky Faroe Islands, and the seafood in-
dustry is no exception to the rule. Gone are the days 
when cod was king or herring ruled the universe of 
the resource-rich archipelago. Today’s gold is known 
as farmed Atlantic salmon. From 2009 to 2013, the 

export value of products made from this species doubled to 2.5 billion dkk 
(328.5 million eur), according to Statistics Faroes. 

Wild caught species remain a big exporter for the 50,000-strong 
population of the northeast Atlantic archipelago, however the three main 
pelagic species combined—Northeast Atlantic mackerel, Atlanto-Scandian 
herring, blue whiting—generated a total export value of about only half 
of that of farmed salmon. As for the main groundfish species taken to-
gether—cod, haddock and saithe—these brought home just about 900M 
dkk (120.5M eur) last year (2013). 

Rising sharply to new record highs in value, total seafood exports 
amounted to 5.774BN dkk (773.3M eur), compared to 5.011BN dkk 
(671.1M eur) in 2012. This is based on a volume that has remained relatively 
stable over the years, fluctuating around half a million tonnes in total for 
wild caught fish; as for farmed fish, the tonnage has been steadily growing 
in a few years, however is still considerably lower than that of wild fisheries.

Representing some 95 percent of the value of all exported goods, the 
Faroese seafood sector is a remarkable success story, notwithstanding the 
common complaint that the country’s exports are too dependent on a single 
source of income and therefore potentially vulnerable. 

True or not, that notion has largely been left unchallenged, with a 
predominant narrative circling about the perceived urgency of finding 
real alternatives to seafood to diversify exports and make the economy 
more healthy. 

‘No guaraNtee’:  With such a theoretical necessity long established as 
an important element in official policies, the pressure is meanwhile mount-
ing on the seafood sector to pay attention to public perception.

As technology advances and society becomes more focused on services, 
fewer workers are needed for production. Because of that—and perhaps 
for other reasons as well, not least cultural ones—more and more young 
people are attracted to career opportunities elsewhere than in seafood. 

This trend has been prevailing for years with no signs of abating. 
Clearly, as far as concerns its appeal to youth, the fishing industry in par-
ticular, and to some extent aquaculture, is facing an uphill battle. 

There are several dimensions to the image problem, which seems to 
reinforce itself by spreading among intellectuals who have little or no direct 
relationship to, and little knowledge and understanding of, the industry. 

The discourse emanating from such circles—on a bad day you might 
borrow Auberon Waugh’s term “the chattering classes”—appears to be 

By Búi Tyril

alive 
and 
KiCKing
The demise of the seafood 
sector has been greatly 
exaggerated in the Faroes, 
where the specter of 
legislative change continues 
to spread uncertainty in the 
fishing industry—while 
aquaculture grows with leaps 
and bounds to rival wild fish 
catch in export value.
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reaching such levels nowadays that the industry 
is becoming nervous. As signs of political con-
sequences emerge, it seems the industry has long 
been suffering from some sort of paralysis when 
it comes to dealing with communication issues.

Paradoxically, the astounding success of fish 
farming and pelagic fisheries has spurred heated 
debates on fishing rights, in which most pundits 
are questioning current license systems while pro-
posing radical changes in the way catch quota are 
awarded, administered and paid for. 

At the core of the debate is the idea of estab-
lishing an auction of fishing rights to make sure 

“the property of the people”—an official designa-
tion of the living marine resources found within 
the Faroese exclusive economic zone—is properly 
paid for by anyone seeking to exploit it. 

Similarly, outlandish rental fees have been 
suggested to impose on fish farms.

“Many of us are perplexed over such strong 
opinions coming from people who seem to have 
no interest otherwise to engage,” said a fishing 
industry insider who spoke on condition of ano-
nymity. “I don’t find their proposals problematic 
in themselves—they should of course be discussed 
as appropriate. What spooks me is the way people 
treat some rather serious issues with no apparent 
respect; it’s as if they have no idea of the implica-
tions that could arise if some of those measures 
were to be introduced. They seem to reduce the 
fishing effort and all the costs involved, all the his-
tory and time spent to establish good fisheries; they 
make it sound as if the government is paying you 
grants when in reality it awards you a license to fish 
based on history. Holding a fishing license is no 

ExPORT FOB VALUE IN MILLION DKK 2008 2009 2010 2011 2012 2013

Chilled seafood 1,156 1,444 1,447 1,765 1,622 1,970
Frozen seafood 1,601 1,685 2,145 2,215 2,734 2,974
Salted seafood 451 335 426 455 400 382
Smoked seafood 27 12 7 0 1 1
Dried seafood 228 170 191 122 189 262
Canned seafood 7 8 8 9 0 0
Otherw. conserved seafood 88 27 71 37 44 174
Other seafood products 4 0 3 0 23 11
Seafood products total 3562 3681 4298 4603 5,011 5,774

Other products 784 424 399 798 480 300
Total 4,346 4,105 4,697 5,401 5,491 6,074

Seafood Exports by Quantity and Value / Total Exports by Value and Product Category (exclusive of services and intellectual property)

Export of Fish by Quantity and Value
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guarantee of making money, unless you 
want to sell your right to someone else.”

you Never kNow:  Money. That’s 
where it becomes sensitive. It’s probably 
a culture clash of sorts as well—are you 
in it for the long haul, or are you an as-
set manager type focused on exit strate-
gies. It would seem that by far the ma-
jority of the people running the Faroese 

fishing industry belong to the former 
category. 

“Is it all about the money?” another 
insider asked rhetorically. “I don’t think 
so. You have to make money to survive 
and pay your bills and grow your business; 
but many fishermen and vessel owners are 
enthusiasts—it’s a way of life. There’s no 
guarantee you’re going to make money in 
this business, typically there will be good 

money for a few years followed by a period 
of hard times and losses. You need extra 
cash to survive such bad periods but some 
people don’t seem to understand it. They 
think you’re rolling in money and that 
your fishing license is the magic vacuumer 
that brings it to you at the expense of the 
tax payer. Nothing could be further from 
the truth. Besides, they don’t seem to re-
alize that the fish is a renewable resource 
that would have no commercial value if it 
weren’t for the efforts of fishermen.”

Seafood Exports FOB Value in DKK 1,000: Top 15 Species
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SPECIES 2009 2010 2011 2012 2013

Atlantic Salmon 1,202,648 1,338,081 1,611,891 1,821,564 2,452,676

North Atlantic Mackerel 174,010 280,926 709,994 826,751 803,793

Atlantic Cod 402,185 525,405 512,881 452,489 492,997
Saithe (Coalfish/Coley) 573,713 550,045 399,562 419,170 330,047
Atlanto-Scandian Herring 177,094 171,998 288,543 324,578 409,059
Blue Whiting 30,582 111,062 78,192 160,461 133,307
Ling 76,265 100,681 112,282 127,595 106,341
Northern Shrimp 102,712 90,235 86,971 102,597 62,222

Greenland Halibut 51,597 54,178 62,483 97,176 97,691

Silver Smelt (Argentine) 74,760 134,259 125,496 96,610 84,107

Haddock 99,054 101,948 68,216 62,280 68,139

Tusk 38,372 56,043 54,678 55,744 40,642

Monkfish 56,850 71,677 74,139 37,901 16,521

Redfish (Ocean Perch) 44,485 73,864 66,250 37,400 39,386

Capelin 0 11,069 23,483 34,540 61,968

export Value in 1,000 dkk by Country: Top 24
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2012 2013
russia 463,026 699,417
United Kingdom 630,037 690,430
usa 365,457 642,706
Germany 383,900 541,154
Nigeria 479,439 452,258
Denmark 393,033 410,955
china 197,539 405,360
france 397,507 316,165
netherlands 403,072 296,506
Poland 291,987 225,097
spain 186,212 218,949
norway 221,297 215,201
Italy 172,397 168,434
Anguilla 0 147,595
sweden 93,469 126,369
taiwan 56,765 89,273
Iceland 344,196 74,343
Japan 35,540 57,268
Ukraine 5,321 47,768
Panama 2,010 43,029
canada 52,121 40,196
uae 13,271 37,889
lithuania 97,383 28,896
Greece 29,957 28,253

Pumping in herring on a pelagic vessel; Catching cod on a longliner (opposite);  
Headed and gutted salmon, fresh caught cod, fresh herring in chilled seawater (below).
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COD, HADDOCK, SAITHE 2009 2010 2011  2012 2013

Atlantic Cod 402,894 527,483 516,444 452,489 492,997
chilled whole 35,604 57,462 41,451 24,296 23,099
frozen whole 426 10,339 5,194 5,006 19,179
Chilled fillets 19,923 19,877 24,194 35,510 14,786
frozen fillets 151,153 213,805 200,109 191,640 248,205
Salted fillets 95,583 111,143 151,394 78,900 97,400
salted split 96,404 112,504 91,409 92,647 87,105
other 3,801 2,353 2,691 24,490 3,228

Haddock 99,349 102,108 68,216 62,280 68,139
chilled whole 51,378 64,086 48,376 30,776 39,389
frozen whole 73 1,268 4,290 2,170 2,649
frozen fillets 38,566 30,351 13,746 14,603 21,407
other 9,332 6,403 1,804 14,730 4,694

Saithe (Coalfish) 574,727 550,746 400,298 419,170 330,047
chilled whole 28,420 17,500 15,730 6,523 5,450
Chilled fillets 32,339 34,585 29,536 61,310 37,430
frozen fillets 440,906 420,149 287,290 295,465 229,645
Salted fillets 38,374 48,728 49,912 0 0
other 34,688 29,785 17,830 55,872 57,521

SHRIMP, OTHER 2009 2010 2011  2012 2013

Northern Shrimp 102,712 90,235 86,971 102,597 62,222
Frozen shell on 102,710 90,124 86,971 19,214 0
Canned 2 110 0 0 0
Other 0 0 0 83,383 62,222

other 707,126 909,314 802,060 844,020 995,991
Chilled whole fish 175,135 199,134 187,753 126,254 79,045
Frozen whole fish 57,956 139,931 115,552 135,030 189,359
Other chilled fillets 9,856 10,343 7,345 6,643 11,458
Frozen fillets 32,518 18,628 23,668 35,268 23,339
Other salted fillets 100,191 147,068 158,134 174,799 144,252
Whole, other conserv. 2,190 33,578 25,403 34,040 24,171
Frozen fish, n/spec. 74,300 75,929 68,591 60,937 75,659
Dried fish meal, feed 79,936 113,460 41,509 67,288 194,914
Other fish products 175,044 171,244 174,106 203,761 253,795

FARMED SALMON, TROUT 2009 2010 2011 2012 2013

atlantic Salmon 1,203,595 1,338,081 1,617,283 1,821,564 2,452,676
Chilled whole 796,801 803,161 1,113,741 1,282,705 1,719,101
Frozen whole 68,587 69,508 26,508 40,018 45,235
Frozen fillets 303,505 423,931 428,702 447,243 617,032
Smoked fillets 0 26 0 0 0
Other 34,702 41,456 48,332 51,599 71,307

rainbow trout 175,082 69,954 8,724 195 2,585
Chilled whole 48,320 43,865 1,356 0 418
Frozen whole 123,149 24,851 7,368 0 1,981
Other 3,613 1238 0 195 186

Faroese Seafood Exports FOB Value in DKK 1,000

PELAGIC SPECIES 2009 2010 2011 2012 2013

Blue Whiting 30,582 118,807 78,216 160,461 133,307
Frozen, fillet or split 638 794 32 3,503 19,697
Whole, otherw. cons. 17,530 8,160 117 0 30,135
Other 12,415 109,854 78,068 156,957 83,475

atlanto-Scan. Herring 190,615 265,928 291,323 324,578 409,059
Chilled whole 142,879 146,938 76,282 22,099 152
Frozen whole 931 60,238 143,075 256,796 296,909
Frozen fillets 31,598 12,898 8,390 45,590 105,459
Other 15,207 45,854 63,576 93 6,539

NE atlantic Mackerel 185,115 320,669 733,067 826,751 803,793
Chilled whole 77,130 38,583 216,809 1,929 4,586
Other 107,985 282,086 516,259 824,822 799,208

source: statistics faroes

Vørn—the Faroe Islands Fisheries Inspection—monitors all 
fishing activities within the 200nm Faroese exclusive economic 
zone (EEZ). This includes fish farming and landing of fish, 
shellfish and crustaceans within the area, and the activities  
of Faroese fishing vessels in foreign waters. It’s our job to:

• Ensure that all Faroe Islands fishing laws and regulations are observed;

• Help Faroese and foreign vessels in need of towage or pumping assistance;

• Conduct pollution inspection and control inside the Faroese EEZ including clearing up oil pollution;

• Inspect safety equipment on vessels;

• Train cadets in navigation;

• Operate a diving school and provide for treatment of the 
bends; 

• Provide information to fishermen.

Faroe Islands FIsherIes InspectIon

Anytime.

Expect us.

Yviri við Strond 3, PO Box 1238, FO-110 Tórshavn  |  www.vorn.fo  |  Email: vorn@vorn.fo  |  Tel +298 311 065  |  Fax +298 313 981
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 Pundits with no idea of what they are talking about is 
hardly noteworthy in itself. Yet a negatively charged cocktail 
of socioeconomic, cultural and political flavors can easily ignite 
controversy in a small community. 

“It’s a complex situation,” a vessel operator said. “I mean, 
there are legitimate concern about, for example, the dwindling 
number of industry players. Now, I do think that has to do 
with larger issues linked to international finance or monetary 
policies. We see consolidation taking place in so many indus-
tries, in so many places around the world. That, of course, is 
no excuse for not taking the right kind of action here and I 
think many of us agree that this is something that should be 
carefully considered and dealt with where necessary.”

In other news, the inshore cod fishing was exceptional 
around the time this publication went to press. Hopefully that 
will encourage the smaller players, many of whom have left 
the industry in recent years.

Arguably, a fishing nation such as the Faroe Islands—
admitted, there are fewer and fewer people doing the actual 
fishing but that’s beside the point here—needs the skills and 
expertise of small-scale and artisanal fishermen. They are the 
foundation upon which the fishing industry is built and, as 
they say, you never know what the future may hold.

Processing farmed salmon; Bakkafrost fish farm (below).
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AMID TIMES of changing climate, 
and altered distribution of living 

marine resources, the ocean surround-
ing the Faroe Islands has become the 
object of intensifying research. With 
the recent resolution of a four-year dis-
pute over Northeast Atlantic mackerel 
catch, which saw the Faroes and Iceland 
pitched against the European Union and 
Norway, the main argument presented 
by the Faroese and the Icelanders has in 
effect been accepted by the EU and Nor-
way—that there is scientific evidence for 
a significant shift over recent years in the 
regular migration of the species.

“The Faroe archipelago is indeed 
located in a geographical area of large 
scientific interest,” said Eilif Gaard, 
director of the Faroe Marine Research 
Institute (FAMRI). 

According to Dr. Gaard, Faroe is 
involved in a growing number of in-
ternational research projects focusing 
on issues of climate, oceanography and 
marine biology. 

“In collaboration with other Euro-
pean marine research institutes, FAMRI 
has for many years conducted substan-
tial research on the ocean currents that 
are passing the islands. The issue of cli-
mate change has attracted international 
scientific interest to the study of the 

northeastward transport of warm sea-
water. This research is not only related 
to climate change but it is also related to 
research on the marine ecosystems and 
potential effects on the marine ecosys-
tems.”

The ocean around the Faroe Islands 
is where the warm North Atlantic cur-
rents meet the cold currents from the 
Nordic Seas. Some of the dynamics there 
are believed to have significant oceanic, 
climatic and biological implications, not 
merely for the region but for a much wid-
er area. While many aspects of this have 
been researched and analyzed over the 
years, a vast number of questions remain 
open and so scientists are looking to find 
out more about the nature, scope and 
scale of such implications.

Dr. Gaard: “Measurements of 
ocean currents have shown that the flow 
of North Atlantic seawater into the Nor-
dic Seas is about 6 million cubic meters 
per second, of which about half is flow-
ing between Iceland and the Faroes and 
the other half between the Faroes and 
Scotland. Although there has been some 
variability in the strength of the currents, 
it has not increased or decreased long-
term. However, the temperature of the 
inflowing seawater has increased, result-
ing in an increased heat transport into 
the Northern European areas.”

‘substaNtial chaNges’:   For com-
munities across Northern Europe depen-
dent on sustainable marine resources, 
the potential effects of temperature 

changes on the marine ecosystems is a 
serious consideration, Dr. Gaard said. 

“Of course this is a highly important 
subject and several marine research insti-
tutes including FAMRI are working close-
ly together to research and investigate it.” 

An example of one such research 
project: NACLIM (North Atlantic Cli-
mate), a four-year project initiated in late 
2012 and funded by the EU’s Seventh 
Framework Programme, with 18 partici-
pating institutions plus one third-party, 
from nine European countries. The gist 
of the 11 million EUR project is largely 
about looking into the extent to which 
changes in the North Atlantic sea sur-
face trigger global climate variability.

The continuous current of oceanic 
seawater passing the Faroe Islands from 
the southwest and into the Nordic Seas 
is a key element. 

“Due to this large inflow of warm 
seawater,” Dr. Gaard said, “the temper-
atures in the Nordic Seas and coastal 
Northern Europe are high when taken 
into account its quite northerly location. 
Nowhere else on the planet is the cli-
mate so warm, so close to the pole. This 
process has a pronounced influence on 
the climate in Northern coastal Europe 
as well as on the marine ecosystems of 
Northern Europe, including the Nordic 
Seas and Arctic regions. For this rea-
son, the current, and potential effects 
on climate and marine ecosystems, are 
intensively studied.”

The Nordic Seas are rich on plank-
ton, with some of the world’s largest 

Along with the question of climate change, the issue of shifting migration patterns of commercial fish stocks is 
drawing international attention to oceanography and marine research in the area around the Faroe Islands.

Where ocean 
currents meet
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Faroe Marine Research Institute
havstovan 
Nóatún 1, PO Box 3051, fO-110 tórshavn

www.hav.fo 
e-Mail: hav@hav.fo 
tel.: +298 353 900 
fax: +298 353 901

Director: Eilif Gaard

the faroe Marine research Institute 
(fAMRI) is a governmental institute 
which conducts various marine research 
and provides the Government of the 
faroe Islands with scientific advice 
based on its research on marine 
resources and the environment. 

fAMRI’s main tasks are to carry out 
research of the marine resources 
harvested by faroese fishermen 
and the environment governing 
their distribution and production. 

this includes fish biology, physical 
and biological oceanography, fish 
behaviour, gear technology, and 
seabird biology. furthermore to advise 
the authorities and the industry, and 
to report on the research results.

the aim of the research is to 
provide a basis for a sustainable 
exploitation of the marine resources 
around the faroe Islands. 

assessments are made of the 
most important fish stocks. these 
assessments are based on investigations 
which are carried out by the research 
vessel Magnus heinason — for example, 
0-group surveys, trawls surveys and 
acoustic surveys, in addition to catch and 
effort statistics from the commercial fleet.

the biology of the various species of fish 
is studied, including fluctuations in the 
stocks, growth, spawning and feeding.

Experimental fisheries are conducted 
on fish and benthic invertebrates which 
have not been fished traditionally. 
Consideration is then given to whether 
these could be fished commercially 
in a sustainable way as experiments 
are carried out to identify suitable and  
environmentally friendly fishing gear.

the oceanography and the living 
organisms in the waters around the 
faroes are studied; e.g. temperatures, 
currents, and the conditions for living 
organisms to grow and reproduce 
are examined. In particular climatic 
changes likely to affect the reproductive 
success of various species of fish in 
faroese waters are investigated.

straddling pelagic fish stocks—mainly 
mackerel, herring and blue whiting—
migrating into the area to feed on this 
plankton during summer. 

The fish migrate over long distances 
between spawning areas, nursery areas, 
feeding areas and overwintering areas, 
and may cross several countries’ eco-
nomic zones in their migration routes. 
They are therefore considered common 
resources of several coastal states.

“In recent years we have seen sub-
stantial changes in the migration routes 
of some of these commercial fish stocks,” 
Dr. Gaard said. 

“In close collaboration with ma-
rine research institutes of other coastal 
states, FAMRI participates actively in 
research on these stocks, their abun-
dances and behavior and the environ-
ment that affects their growth and 
behavior.”

MarIa olsen

http://www.hav.fo
mailto:hav@hav.fo
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WITH HERáLVUR Joensen 
at the helm, the Faroe Fishing 

Vessel Owners’ Association (Føroya 
Reiðarafelag) has reemerged from a pe-
riod of virtual invisibility. 

By putting new management in 
place, the joint association of Faroese 
fishing vessel owner organizations has 
arguably not just rescued itself from de-
scending into irrelevancy—the associa-
tion is being reshaped, on the path to 
reclaim its influence and strengthen its 
role as a player in the rapidly changing 
political environment that surrounds it.

A former diplomat and the per-
manent secretary of two Faroese gov-
ernment departments, Mr. Joensen, 52, 
holds a Masters degree in International 
Law from the University of Bristol, in 
addition to his Law degree from the 
University of Copenhagen. He jumped 
ship, unexpectedly for some, by leaving 
his position as Director of Foreign Rela-
tions at the Prime Minister’s Office to 
start working for the Vessel Owners on 
1 May 2013.

One of the first steps the associa-
tion took as soon as having recruited Mr. 
Joensen was to relocate office to become 
a tenant again at the House of Indus-
try. The move was praised as one which 
made sense, symbolically closing an old 

rift that had seen the two organizations 
drift apart. 

“It’s not just that the Vessel Owners 
and the House of Industry have some-
thing to gain by working more closely 
together,” Mr. Joensen said. “There’s also 
a practical side to it, since the Faroese 
Pelagic Organization, one of our stron-
gest and most active members, already 
have their offices here. This makes it 
easier to coordinate correspondence 
and various activities; besides, it sends 
a positive signal and shows that things 
are moving forward.”

It was no coincidence that the asso-
ciation hired Mr. Joensen, a man widely 
credited for his ability to reconcile op-
posing views and achieve results in diffi-
cult situations. According to insiders, the 
association needed a person that could 
gather together what was beginning to 
look more and more like a fragmented 
body—someone whose style is effective, 
pragmatic and non-confrontational.

‘a very good job’:  “You have to be 
able to bridge some of the differences 
that appear when you’re dealing with is-
sues that affect people’s lives,” Mr. 
Joensen told the Faroe Business Report. 

“One of our ongoing challenges has 
to do with the fact that the various fish-

ing fleets represented by our member 
organizations operate under very dif-
ferent conditions, have different capital 
and labor requirements, target different 
species and use different fishing methods. 
Therefore, at times, they may see each 
other as competitors in certain areas. By 
working together, however, and sorting 
out differences in an atmosphere of mu-
tual respect, all stand to gain. Because 
by communicating as a single body vis-à-
vis, for example, fishery stakeholders and 
policymakers, our power of persuasion is 
greatly enhanced. And people obviously 
understand that together we represent 
most of the entire wild catch sector, which 
is something that cannot be ignored in a 
country that is so dependent on fishing.”

Making big headlines or using me-
dia publicity at every opportunity is not 
the way Mr. Joensen operates—quite the 
contrary. For one thing, many people in 
the legal profession are known to be 
painstakingly aware of the trappings of 
news and the associated risks of backfir-
ing. For another, Mr. Joensen has many 
years of experience working with law-
makers and government ministers and 
is, not surprisingly, well aware of the 
importance of timeliness.

“To be effective in the long run, you 
have to be patient and resist the tempta-

reuniting Vessel oWners
Effective collaboration takes priority as Faroese vessel owners look to reassert their role in trade negotiations and 
fisheries policymaking—with Herálvur Joensen appointed new managing director of their umbrella association.
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tion to exaggerate too much or hype up 
things; you don’t go public at the first 
sign of disagreement. You have to guard 
your credibility because without that 
credibility, you’ll have a hard time get-
ting any useful message across anywhere. 
As part of that game you have to respect 
the fact that people may need time to 
double check your position to see where 
you’re coming from—they want to know 
whether you can be trusted and that may 
take a little time sometimes. 

“The important thing is to show that 
you’re part of the solution, not the prob-

lem. It’s called trust and mutual under-
standing—working together in earnest 
to achieve something meaningful for 
everybody involved. 

“As far as I can see, that’s the es-
sence of negotiation, especially when it 
concerns longterm relations, which is 
usually the case as far as this associa-
tion is concerned.”

Apart from helping member orga-
nizations negotiate collective agreements 
on pay and conditions, the association 
also advices the Faroese Government 
on a number of fisheries related issues 

including international fisheries nego-
tiations.

“The Government did a very good 
job in securing a deal on the Northeast 
Atlantic mackerel fishery,” Mr. Joensen 
said.

Faroe Fishing Vessel Owners’ Assn. 
føroya Reiðarafelag, Smærugøta 9A,  
PO Box 361, fO-110 tórshavn

heralvur@industry.fo 
tel.: +298 311800 

Managing Director: herálvur Joensen

the faroe fishing vessels Owners’ 
Association is the joint association 
for faroese fishing vessel owners’ 
organizations. 

the Association’s overall purpose is to 
provide a common platform for all fishing 
vessel owners of the faroe Islands and to 
promote and protect the joint interests of 
its members.

Member organizations: 
• verksmiðjutrolarar (freezer trawlers)
• Nótaskip (faroe Pelagic Organisation)
• Ídnaðarskip o.a. (Industrial trawlers)
• Rækjuskip (factory Shrimpers)
• Lemmatrolarar (Stern trawlers)
• Partrolarar (Pair trawlers)
• Línuskip (Longliners)
• Garnaskip (Gillnetters)

reuniting Vessel oWners

Managing Director Herálvur Joensen; 
Purse seiner/pelagic trawler Tummas T (below);
Longliner Sigmund (opposite bottom, right);
Pair trawlers Heykur and Falkur (opp. top);
Freezer trawler Enniberg (opp. bottom, left).
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TALK ABOUT the Faroe Islands’ 
f ishing industry and the name 

Varðin will be one of the very first things 
that come to mind. The Gøta-based 
company has become synonymous with 
the astounding success of the pelagic 
fishing fleet in the last 20 years or so. 

Varðin is known as one of the best 
operated and best equipped companies 
in the Faroese fishing industry. It is also 
one of the leading investors of the indus-
try. The company is the majority owner 
of the new Varðin Pelagic fish process-
ing and freezing plant at Tvøroyri, which 
commenced business in 2012. Varðin 
is also, alongside Framherji, a major 
partner in Faroe Origin, a leader in the 
saithe business, with six trawlers and a 
land-based seafood processing facility at 
Runavík.

Believed to be one of the world’s 
most advanced processing plants for pe-
lagic food fish, the Varðin Pelagic facility 
received its first load of fresh catch in 
the summer of 2012. Operations have 
been smooth with only minor adjust-

ments according to managing director 
Bogi Jacobsen. “After all this facility is 
new and its technology is highly sophis-
ticated,” he said. “You will have to fine 
tune it to some extent, based on data 
from actual operations.” 

One of the first adjustments was to 
upgrade the freezing capacity to a whop-
ping 1,000 tonnes per day.

“We made a quick decision to up-
grade the capacity from 600 to 1,000 
tonnes,” Mr. Jacobsen said. “The 
amounts of catch are very large and we 
are under pressure to make sure we can 
handle everything that we take to the 
highest possible product quality, as ef-
ficiently as possible.”

‘spirit of solidarity’:  EU sanctions 
against the Faroe Islands have presented 
a challenge for exporters. Although the 

trade dispute over mackerel has appar-
ently been resolved as far as concerns the 
Faroes, no comprehensive Coastal State 
agreement had been reached at the point 
of this writing (March 2014) and the EU 
boycott of Faroese mackerel and herring 
remained in place.

Because it’s owned by the Varðin 
fishing company, the Varðin Pelagic fa-
cility has secure access to raw material. 

“One of our competitive advantages is 
the ability to guarantee deliveries to our 
clients,” sales manager Bogi Johannesen 

In dire straits 25 years ago, 
Varðin is today one of the 
strongest companies in the 
Faroese fishing industry and a 
major holder of fishing rights; 
assets include top-of-the-line 
pelagic vessels, processing 
facilities on shore, and 
whitefish trawlers.

tróndur’s    magic
a touch    of



Faroe Business Report 2014 • 35

said. “However due to the sanctions 
we’ve had to build a customer base out-
side the EU.”  

Times were very different in the 
late 1980s. 

The Varðin enterprise was started 
by a group of 16 local fishermen from 
Gøta who, in 1985, decided to place 
their savings in a new fishing vessel that 
would focus on catching blue whiting, a 
commercial species abundant in Faroese 
waters. 

The new ship was named ‘Tróndur í 
Gøtu’ after the ancient Viking chieftain 
who ruled the Faroes out of Gøta—with 
skills, wisdom and the art of magic, as 
the legend goes. Yet operations had 
barely begun before problems began to 
occur, and before long were mounting.

“It was a challenging period,” Mr. 
Jacobsen said. “There were all sorts of 

issues, not least related to market prices 
and finances. At one point we had to 
renegotiate the crew’s cut from 20 to 16 
percent of the catch, which everybody 
accepted without hesitation—after all, 
we were all partners in the project and 
wanted to make sure the business sur-
vived. But we had to get the fishermen’s 
trade union behind us as well, as our 
emergency arrangement was in breach of 
the collective agreement on wages. We 
eventually got our special arrangement 
but by then our financiers had lost con-
fidence and were initiating bankruptcy 
proceedings. Luckily a Faroese bank 
was willing to step in under condition 
that we raised some more cash, which 
we all agreed we had to do although it 
was not easy.”

The turnaround eventually came 
with a profit, for the first time, reported 
for the financial year of 1990. 

Today Varðin is the leading opera-
tor in the Faroe Islands’ fishing indus-
try, with a fleet of four world class pe-
lagic trawlers—the new Tróndur í Gøtu, 
Finnur Fríði, Tummas T, and Jupiter, 
plus two other vessels. The company is 
also the country’s largest holder of pe-
lagic catch quota.

As Mr. Jacobsen pointed out: “The 
spirit of solidarity that saved our liveli-
hoods back in the day remains as essential 
as ever to this business. The experience of 

hardship has proved valuable—you learn 
a lesson or two about due diligence and 
prudence, and about the importance of 
working together as one team.”

Varðin
Garðabrekka 4, fO-510 Gøta

www.vardin.fo  
vardin@vardin.fo 
tel.: +298 610 600 
fax: +298 441 650

Managing Director: Jákup Jacobsen 
Administration Manager: tórheðin Jensen

Leading pelagic fishing company with 
own fleet of high-capacity, modern 
fishing vessels. Largest holder of pelagic 
fishing rights in the faroe Islands. 

75-percent interest in varðin Pelagic, 
a state-of-the-art processing 
plant located at tvøroyri.

50-percent interest in faroe Origin, 
a fishing compan and and seafood 
processor based in Runavík.

Purse seiners/pelagic trawlers:  
‘tróndur í Gøtu’ 
‘finnur fríði’ 
‘tummas t’ 
‘Jupiter’ 
‘høgiklettur’ 

Varðin Pelagic 
havnarlagið 11, fO-800 tvøroyri  
www.vardinpelagic.fo 
info@vardinpelagic.fo 
tel.: +298 610680 
fax: +298 372680

Managing Director: Bogi Jacobsen 
Sales Manager: Bogi Johannesen

Processing capacity: 1,000 tonnes/24 hrs

Products — Size Graded, frozen 
• Mackerel: Whole Round, h/G 
• herring: Whole Round, flaps, fillets 
• Blue Whiting: Whole Round, h/G, flaps 
• Capelin: Whole Round 
All products and species packed 
according to customer requirements

Launching gear from the stern of the 
Finnur Fríði with Tróndur í Gøtu  
visible in the background (main);  
Jupiter steaming (bottom right);
MD Jákup Jacobsen speaking at a  
reception in Gøta (opposite right);
Høgiklettur (opposite left).

tróndur’s    magic
a touch    of
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LOOK UP the National Fish & 
Chip Awards website and you’ll 

see that one of the proud sponsors of 
the yearly event is JFK of the Faroe 
Islands. The long-established fishing 
company has a strong foothold in the 
world of fish and chips, renowned for 
the high quality of the products from 
freezer trawler Gadus—fillets of cod and 
haddock frozen at sea. 

“The Gadus has a strong brand rec-
ognition in the industry and I’m proud to 
say that sustainability is an integral part 
of our business model,” said JFK Sales 
and Operations Director Jógvan Hansen.

The young Mr. Hansen, son of 
CEO and co-owner Hanus Hansen, has 
a point that can be readily documented, 
as both the Faroese saithe fishery that the 
company participates in and the Barents 
Sea cod and haddock fisheries have been 
awarded the Marine Stewardship Coun-
cil certification of sustainability.

“The MSC Chain of Custody Cer-
tificate requires a high standard of trace-
ability and process control,” he said. “It 
essentially means that any products of 
Barents Sea groundfish or Faroe Is-

lands saithe that we ship can be proven 
to originate from those responsibly and 
sustainably managed fisheries.”

As for product quality, the frozen-
at-sea fillets from JFK’s fishing vessels 
are the freshest available in the market, 
Mr. Hansen noted. “The reason is quite 
simple. When the fish arrives on the 
deck, it’s immediately taken care of—
chilled, cleaned, filleted and frozen, all 
within four hours. You won’t get it any 
fresher than that, nor tastier.”

JFK’s history goes back a century, 
to the early days of commercial fishing 
in the Faroe Islands—indeed its home 
town of Klaksvík owes much of its devel-
opment to the success of JFK during the 
early decades. The company pioneered 
several distant-water fisheries across the 
Nordic Seas and today retains a good 
chunk of catch quota in the Barents Sea 
and, to a smaller extent, the Flemish Cap 
off Newfoundland and in Greenland wa-
ters. The company also has groundfish 
licenses in the Faroe exclusive economic 

zone and holds catch quota in the Faro-
ese pelagic fisheries, which take place in 
Faroese waters as well as in EU, Norwe-
gian and Icelandic waters.

‘faNtastic people’:  With a fleet of 
12 modern fishing vessels including two 
freezer trawlers, one purse-seiner/pelagic 
trawler with refrigerated seawater tanks, 
one pelagic factory ship, one longliner 
equipped with freezing facilities, six 
fresh fish trawlers and one fresh fish 
longliner—alongside an onshore fish 
processing factory that happens to be the 
largest in the Faroe Islands—JFK is well 
positioned to deliver a wide range of 
products, reliably.

A sizable portion of the fish 
that is found in Britain’s fish 
and chips dishes comes from 
filleter-freezer Gadus, one of a 
number of fishing vessels owned 
and operated by JFK, a leading 
Faroese fishing company with an 
impressive history.

top of the fish    Business
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“JFK have been involved in many 
fisheries for many decades and are one 
of the largest license holders in the Faroe 
Islands,” Mr. Hansen said. “We are able 
to keep our vessels as well as the Kósin 
factory busy throughout the year so we 
can offer top-quality products in large 
volumes. Our collaboration with inter-
national players in the fast-moving pe-
lagic industry furthermore allows us to 
participate at the highest level.”

As far as concerns frozen-at-sea 
cod and other groundfish, the focus is 
mainly on the UK, whereas fresh and 
frozen saithe and other groundfish 
products are mostly aimed at Northern 
Europe, and salted groundfish products 
go to the Mediterranean region; pelagic 
products, meanwhile, are mostly shipped 
to Central and Eastern Europe as well 
as to Eurasia.

Over the years, JFK has witnessed 
and experienced an enormous amount of 
change. “The fishing vessels used back in 
the early 1900s were very rudimentary 

hook-and-line boats with very limited 
options for effective handling of catch. 
Contrast that with today’s automated 
and computerized processes and tech-
nologies and it’s a completely different 
world. And still, we remain in the busi-
ness of fishing and bringing seafood to 
the world.”

Mr. Hansen obviously likes his job; 
he seems to live and breathe it.

“I grew up in this environment,” 
he said. “This town is very much about 
fishing and the seafood trade. I went to 
study abroad and I’ve lived in Britain and 
elsewhere. Yet I’ve also been out to sea to 
fish and I learned a lot from that experi-
ence. Now I really enjoy being back in 
Klaksvík, working with fantastic people 
and reporting to my father. We discuss 
anything that concerns the business and 
how to continually develop the organiza-
tion and take it to next level. It’s great.”

JFK
Kósarbrúgvin 3,  
PO Box 56, fO-710 Klaksvík

www.jfk.fo 
jfk@jfk.fo 
tel.: +298 409900 
fax: +298 409901

Chief Executive Officer:  
hanus hansen
sales & operations director:  
Jógvan hansen 

Leading faroese fishing and 
seafood processing company. 
operations since 1913. 

Main focus areas: 
frozen-at-sea whitefish products 
Land-processed whitefish products 
Pelagic catch

Products, frozen-at-sea: 
Shatter Pack fillets (Cod/haddock/Saithe) 
headed & Gutted (Cod/haddock/Saithe) 
roe

Products, land-processed: 
Salted fillets (Cod/Saithe/Ling/tusk) 
Split Salted (Cod/Saithe/Ling) 
Single frozen fillets (haddock/Saithe) 
Single frozen Portions (haddock/Saithe)

Key assets: 
filleter/freezer trawler ‘Gadus’ 
filleter/freezer trawler ‘Sjúrðarberg’ 
Purse seiner/pelagic trawler ‘Slættaberg’ 
Pelagic factory trawler ‘Næraberg’ 
freezer longliner ‘Klakkur’ 

Processing plant Kósin 
Pair trawlers ‘Stjórnan’, ‘Polarhav’ 
Pair trawlers ‘fram’, ‘vestmenningur’ 
Pair trawler ‘Safir’, ‘Smaragd’ 
Longliner ‘Grønanes’

top of the fish    Business
Freezer trawler Gadus (main);
CEO Hanus Hansen and Sales & Operations 
Director Jógvan Hansen with freezer  
trawler Sjúrðarberg docked (below); 
Freezer longliner Klakkur (opposite rigt); 
Kósin processing plant (opposite left).
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BACK IN 2009, Hvalnes took deliv-
ery of what was believed to be, and 

still might be, the world’s most advanced 
fishing vessel of its kind—Norðborg, a 
purse seiner/pelagic trawler equipped 
with a sophisticated factory, able to 
produce and plate-freeze a wide range 
of fish products at sea while turning the 
offals into fish meal and fish oil; the ship 
also has refrigerated seawater tanks for 
the option of leaving processing to land 
based facilities.

With a price tag 250 million DKK 
(33.5 m EUR), the Norðborg was a very 
substantial investment for the Klaksvík-
based family business. It didn’t take long, 
however, for the ship to prove its worth 
as it  brought in load upon load of frozen 
produce ready for export—generating 
annual gross revenues of a similar size 
as the investment amount.

A key element in the equation is 
integration, backed by information 
and communication technology, with 
Hvalnes’ head office located in the same 
building that houses the cold storage 
facility mostly used for the Norðborg’s 
catch, at Klaksvík’s North Quay. 

“The IT system on the ship helps 
them keep track of of their catch,” said 
Managing Director Eyðun Rasmussen. 

“Every haul is registered into the system 
and so is every box of produce in the 
hold.”

By knowing exactly what is in the 
hold of the ship at any given time, the 
people on land save time and effort, and 
keep customers informed.

“When the boat comes to shore 
we’ve already made arrangements with 
our clients,” said sales manager Pól Huus 
Sólstein. “The system enables us to co-
ordinate the process very efficiently, not 
least between the hold and the cold store. 
It allows us to communicate effectively 
with our clients, as we can alert them of 
any noteworthy developments or poten-
tial issues early—well before the hold is 
unloaded.”

alterNatives:  With the experience 
gained from the Norðborg, Hvalnes de-
cided to sell the old Christian í Grótinum, 
a purse-seiner/pelagic trawler with RSW 
tanks and no factory, and replace it with 

more production,    more options
Five years after delivery, the 

Norðborg’s stellar performance 
continues undiminished with 

production increasing as the 
larger Christian í Grótinum 

starts to emulate the concept—
while the Pelagos processing 

facility opens another door.

JÁKUP JOhANSEN Á LAG
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a factory-equipped vessel. The replace-
ment, which came into operation in May 
last year (2013), named the Christian í 
Grótinum, has many of the same capa-
bilities as the Norðborg however with a 
lesser degree of versatility—but mind 
you, it’s an even larger vessel, 84 meter, 
and a magnificent one as well. 

A year on, the investment looks 
sound.

“This is an excellent ship,” Mr. 
Rasmussen said. “We use many of the 
same procedures and programs that were 
originally developed for the Norðborg 
and things have been working well. We 
expect her to produce many thousands 
of tonnes.”

Although both vessels have facto-
ries and can produce the very best quality 
available—the fish is processed and fro-
zen within only a few hours after being 
caught—there are situations where time 
and quantity become critical factors and 
the economically viable thing to do is 
pouring the catch into the RSW tanks 
and heading to shore to have it landed. 
But again, there are moments when 
market conditions make many skippers 
decide to do exactly that. Among the 
basic questions: how far to steam to the 
nearest land-based freezing plant, and 
how long waiting time before actually 
getting the catch landed. 

Now, Fuglafjørður is a frequent port 
of call for the Norðborg and Christian 
í Grótinum, as for many other pelagic 
vessels. People in the pelagic industry 
have had the ambition for many years to 
build a processing plant there for pelagic 
food fish to complement the Havsbrún 
fishmeal factory. Earlier this year, a fi-
nal plan was put together as a group of 
investors committed to see the Pelagos 
facility built and commence business by 
July—Havsbrún, Framherji and Hvalnes 
alongside a group of smaller sharehold-
ers.

“We have taken an interest in Pela-
gos because we see it as a natural exten-
sion of what we are currently doing,” Mr. 
Rasmussen said. “We believe we have 
an excellent business model so we will 

continue to focus on our concept freezing 
at sea. On the other hand, there should 
always be alternatives for special situa-
tions and that’s way it makes sense for us 
to have privileged access to an onshore 
freezing plant.”

Market conditions, meanwhile, 
have not been too favorable in the last 
year or so with EU imposing trade sanc-
tions on the Faroes over disagreement 
on the management of herring fishing 
rights.

“The recent agreement on mackerel 
was a positive thing,” Mr. added. “It’s 
regrettable, though, that the boycott on 
herring is still on. Nonetheless, I believe 
they will have it sorted soon.”

Hvalnes (Christian í Grótinum) 
Klaksvíksvegur 77, fO 700 Klaksvík

www.cig.fo 
cig@cig.fo 
tel.: +298 207 000 
fax: +298 475 610

Managing Directors:  
Kristian Martin Rasmussen 
eyðun rasmussen 
directors:  
Jón rasmussen 
Bogi Rasmussen

Sales & Marketing: Pól huus Sólstein

Owner and operator of fishing vessels, 
exporter of frozen-at-sea fish products 
and fish meal. Species: herring, mackerel, 
horse mackerel, capelin, blue whiting.

Own pelagic factory ships:  
Norðborg KG 689 (2,351 Gt) 
Christian í Grótinum KG 690 (3,031 Gt) 

more production,    more options
Christian í Grótinum skipper  
Bogi Rasmussen with  
Norðborg in the background;  
Unloading the Norðborg at the  
North Quay, Klaksvík (below);  
The new Christian í Grótinum  
docked at Fuglafjørður (opposite).

MarIa olsen
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FRAMHERJI, owner and operator 
of three fishing vessels and major 

shareholder in several seafood-related 
enterprises, is changing product and pro-
cess strategy to get the most of its newly 
acquired factory trawler Akraberg. After 
a long winter of unusually bad weather, 
managing partners Anfinn Olsen and 
Elisabeth Eldevig expressed optimism 
over improving catch rates as well as 
synergies expected to result from invest-
ments, and a breakthrough in the recent 
trade dispute between the Faroe Islands 
and the European Union and Norway.

Notably, Framherji has taken a 
major stake in Fuglafjørður’s new 200 
million dkk (26.8M eur) Pelagos freez-
ing plant, alongside two other main 
investors: Bakkafrost-owned fish meal 
manufacturer Havsbrún, and Palli hjá 
Marsannu, an entity controlled by the 
owners of Klaksvík-based fishing com-
pany Hvalnes; a remaining 10-percent 
interest is held by a group of local in-
vestors.

No strangers to making fast moves, 
Mr. Olsen and Ms. Eldevig, in collabo-
ration with Iceland’s Samherji, made 
two large acquisitions back in 2005 
and 2006, taking over freezer/filleting 
trawler Vesturvón and purse-seiner/pe-

lagic trawler Krúnborg. While the lat-
ter was renamed Fagraberg and kept in 
business, the former was sold in 2013 
and replaced by the slightly larger and 
more versatile Akraberg.

“People called us crazy back then,” 
Ms. Eldevig recalls. “Maybe they were 
right; but the investments have proved 
sound.”

As the Akraberg has the capacity to 
handle catch in several ways, Framherji 
earlier this year (2014) decided to fit 
the trawler for both filleting and whole 
freezing. 

With different price fluctuations 
in the marketplace for frozen-at-sea 

whole fish and fillets, respectively, the 
advantages of versatility become obvi-
ous: whole freezing offers more flexibility, 
quicker and smoother operations while 
filleting gets better longterm deals, Mr. 
Olsen said.

“By whole freezing you reduce expo-
sure to certain risks—say, low prices in 
the fish and chips industry—while also 
giving processors on shore more choice 
with regard to the shape and form of 
the final product. On the other hand, 
frozen-at-sea fillets fetch a higher price 
per kilo and tend to bring long-term 
contracts. Now, we want to retain both 
options for Akraberg.”

Framherji shifts focus to combine 
filleting at sea with whole freezing, 
allowing for quicker, more flexible 
fishing for Akraberg in the Barents 
Sea—meanwhile investing in 
Fuglafjørður’s new freezing plant.

Bringing in the    catch



Faroe Business Report 2014 • 41

Another dimension to the story is 
that land-based processing plants in the 
Faroe Islands have suffered lately from 
gaps in the supply of raw fish, often relat-
ed to weather conditions and catch—two 
factors that are frequently intertwined. 
To offset the problem, seafood proces-
sors have resorted to importing frozen 
fish from neighboring countries. With 

the Akraberg able to deliver top-quality 
whole frozen cod and haddock from the 
Barents Sea, an alternative has emerged.

“At least about three-quarters of 
Akraberg’s catch in the last few months 
has gone to Faroese seafood processors,” 
Ms. Eldevig said. “This is the best fish 
you can possibly get as it’s frozen im-
mediately after catch and cleaning, and 
I understand our buyers are very pleased 
with the product quality.”

‘pleNty of work’:  Meanwhile, for-
tunately, as spring arrived this year the 
fishing improved. “We had one of the 
worst winters in many years, with count-
less weather related disruptions,” Ms. 
Eldevig said. “Apart from that, things 
have worked well; and since late February, 
we’ve had good fishing on all vessels, 
including those of Faroe Origin.”

By coordinating sales and logistics 
with the Bergfrost cold storage facility—
with which Framherji is related through 
Fram Invest—the Akraberg can land its 
frozen catch to the cold store, where it 
is then kept to enable just-in-time de-
liveries.

“This eliminates the problem of ir-
regular supply for seafood processors—
they collect their fish when they need it, 
in quantities that suit their production.”

With the new Pelagos facility, lo-
cated next to Bergfrost and Havsbrún, 
pelagic fishing vessels, such as Fram-
herji’s Fagraberg, will be able to have 
their catch landed, processed, frozen and 
placed into cold storage, all in one stop.

“At last this vital link is being 
added to Fuglafjørður’s infrastructure,” 
Ms. Eldevig said. “It will dramatically 
change the outlook for the better.” The 
processing plant is set to open this sum-
mer, according to Pelagos representatives.

“The blue whiting stock appears to be 
in good shape,” Mr. Olsen added. “Catch 
quota have been raised considerably so 
there is plenty of work to do for all of us.”

In that respect, the Fagraberg has a 
history of excellent performance. 

“Fortunately there’s a new agreement 
with the EU and Norway on mackerel. 
Now let’s hope the issue of herring will 
be resolved soon.”

Framherji
Karvatoftir 4, fO-530 fuglafjørður

www.framherji.fo  
framherji@framherji.fo 
tel.: +298 200 700

Managing Director: Anfinn Olsen

Owner and operator of fishing vessels 
with catch rights in faroese and 
international waters, focusing on 
groundfish and pelagic species.

frozen-at-sea: Whole round gutted or 
filleted cod, haddock, other groundfish;  
‘Jap cut’ redfish; northern shrimp.  
fresh chilled: Whole round gutted cod, 
haddock, other groundfish. Pelagic: 
herring, mackerel, blue whiting, capelin.  

fully owned fishing vessels:  
freezer trawler ‘Akraberg’  
Pelagic trawlers/purse seiner ‘fagraberg’  
Longliner ‘Stapin’

fram Invest partly owned subsidiaries: 
faroe Origin — fishing, seafood processing 
Bergfrost — cold storage facility 
Pelagos — processing plant

UK seafood trading company:  
Seagold, hull

Bringing in the    catch

Pouring out fish from the codend into the 
cooling tanks on board the Akraberg;
Purse seiner/pelagic trawler  
Fagraberg (bottom right);
Longliner Stapin (bottom left);
Freezer trawler Akraberg (opposite).

torleIf Johannesen

mailto:framherji@framherji.fo
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THREE YEARS after its founding, 
Faroe Origin is seen to accelerate its 

transition from mainly processing frozen 
to primarily focusing on fresh produce. 
Recently awarded the Marine Steward-
ship Council ecolabel, the leader of the 
Faroese saithe business notes renewed 
progress in Germany, according to pro-
duction and sales manager Jens Pauli 
Petersen. 

The certification of sustainability, 
received in June last year (2013), may 
not change things too dramatically for 
Origin but is nonetheless seen as a sig-
nificant milestone with regard to market 
access, Mr. Petersen said.

“The German market tends to be 
quite demanding when it comes to 
the question of certified sustainability; 
therefore it makes a lot of sense to have 
a recognized label like MSC. 

“It can help your sales people be-
come more confident, and of course it 
saves time and effort—once you can 
refer to the label and its specifications, 
there’s no great need to explain much 
about your sourcing. The Germans are 
acutely aware of ecolabels, and they want 
to see that the seafood they buy is from a 
resource that is sustainable and respon-
sibly managed. In reality we’ve always 
fulfilled those criteria; only, now we can 
document it according to a generally ac-
cepted norm.”

Further south, in France, a similar 
trend can be spotted, especially in and 
around Paris.

“You also have the same kind of con-
sumer awareness in the Paris metropoli-
tan area, although perhaps to a some-

what lesser extent compared to what we 
see in Germany,” Mr. Petersen said. 

“Overall, the ecolabel clearly offers 
you an advantage as a seafood producer—
in fact it’s becoming a minimum require-
ment in more and more places. From our 

point of view, you cannot allow yourself 
to sit back and ignore this development.

“Besides, many of our clients are 
very meticulous on product quality and 
that is something we take seriously. We 
are determined to do everything in our 

looking to raise saithe    production 
Fishing and seafood company Faroe Origin is set to gain stronger foothold in Germany and France for its 

saithe products after being awarded MSC certification of sustainability—hoping to raise production this year. 

MarIa olsen
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power to make sure our products meet 
the highest quality standards. For this 
reason, we’re constantly looking to find 
new improvements and betterments in 
every department.”

‘Quite a lot’:  The MSC chain-of-
custody certificate encompasses Faroe 
Origin’s saithe fishery as well as the com-
pany’s land-based processing facility and 
sales offices. The certification program 
was undertaken in liaison with Klaksvík’s 
JFK, one of the Faroe Islands’ major fish-
ing companies, and both companies suc-
cessfully completed the program.

Faroe Origin’s processing plant, 
located at Runa vík and formerly part 
of what was known as Faroe Seafood, 
used to focus mainly on frozen products. 
Since it was taken over by Faroe Ori-
gin—the 2011 joint venture of Varðin, 
Framherji, Samherji and Bacalao—the 
facility has been refurbished to make 
room for the processing of fresh chilled 
products.

During 2013, Origin rolled out 
some 8,700 tonnes of saithe products 
for export—mostly fresh fillets and loins, 
but also other products including frozen 
portions—with Germany and France 
taking the lion’s share. Last year’s pro-
duction, however, slid a few percentage 
points compared to the previous year, 
largely on account of poor weather con-
ditions, said CEO Dávid Jacobsen.

“The ambition is to raise our pro-
duction to 9,000 to 10,000 tonnes,” Mr. 

Jacobsen said. “That’s where we should 
be, ideally. Technically this is doubtlessly 
within reach, but then there are things 
that you simply cannot control, like the 
weather. Now, it just so happens that last 
winter we had an extremely long period 
of bad weather and rough seas. We hope 
for improvement during 2014 and luck-
ily the fishing has been very good lately 
[March 2014].”

Origin’s fishing vessels—a f leet 
of six modern trawlers—have enough 
licenses and days at sea amongst them 
to spread activities over the year and 
secure sufficient amounts of catch for 
the processing plant to keep going year-
round. But as the weather turned out, 
the trawlers had to limit their operations 
accordingly.

“We have good reason to be optimis-
tic,” Mr. Jacobsen said. “Our processing 
facility could use a little more raw ma-
terials and we’ve had lousy weather; but 
as things have turned out in the last few 

weeks, the fishing has been very good. 
In short, we are in a good position to 
win mindshare in the marketplace. 
Hopefully the trade dispute between 
the Faroes and the EU over Atlanto-
Scandian herring gets resolved sooner 
rather than later.”

Faroese exports of seafood other 
than herring remain unscathed, however, 
with saithe looking promising. “There’s 
not a lot we can do about the weather; 
but apart from that, there’s quite a lot.”

Faroe Origin 
fiskivinnuhavnin, fO-620 Runavík

www.origin.fo 
E-Mail: origin@origin.fo 
tel.: +298 200 600 
fax: +298 200 601

ceo: dávid Jacobsen 
CEO: Anfinnur Olsen 

Sales and Marketing Manager: 
Jens Pauli Petersen 

MSC certified fishing company 
and seafood processor with 
main focus on delivering top 
quality products from saithe. 

• fresh fillets  
• fresh Loins 
• frozen IQf Portions 
• frozen loin Portioins 
• frozen tail Portions

fully owned land based processing plant.

6 fully owned trawlers (3 pair teams): 
Bakur fD 1201 (464 Gt) 
Stelkur fD 1202 (464 Gt) 
heykur fD 1203 (665 Gt) 
falkur fD 1204 (665 Gt)  
Rókur fD 1205 (610 Gt) 
Lerkur fD 1206 (610 Gt)

looking to raise saithe    production 

Production and sales manager Jens Pauli Petersen;
Workers at the Runavík processing line (top);
Bakur hauling in a catch of saithe (right);
Heykur, Falkur landing at Runavík (far right).



44 • 2014 Faroe Business Report

GEOGRAPHY BusinEss EnviROnmEntsEAfOOd,  fisHERiEs,  AquAcultuRE

LANDSHANDILIN, one of the 
Faroe Islands’ leading and most 

experienced seafood traders, is making 
new advances in key markets in China, 
Russia, the United States and Germany. 
According to managing partner Finn 
Rasmussen, salmon products are open-
ing new doors in major seafood markets 
in cities across China and Russia as well 
as in California, while fillets and loins 
of saithe are bringing in new buyers in 
several places in Germany. 

The fresh fish specialist was recently 
awarded the Marine Stewardship Coun-
cil’s chain of custody certificate for saithe 

products sourced from Faroe Origin. The 
certificate of sustainability is significant 
in Germany, Mr. Rasmussen said.

“German consumers are concerned 
with issues of sustainability and ecola-
bels such as MSC tend to make quite a 
difference in buying decisions. Super-
market chains are acutely aware of such 
trends and we noticed an increased inter-
est among them as soon as we had been 
awarded the label.”

The MSC certificate awarded to 
Landshandilin is linked to certificates 
awarded to Faroe Origin’s saithe fishery 
and onshore processing of saithe.

“We are actually talking about three 
chain of custody certificates that cover 
the whole process from catch and han-
dling, to processing and packaging, to 
sales and logistics. We represent the 
third link in this chain.”

Meanwhile in Russia, aided by a 
new Landshandilin representative work-
ing out of Estonia, salmon orders are 
rising.

“We’re working with an ethnic Rus-
sian who lives in Talinn,” Mr. Rasmussen 
said. “She’s a Russian native speaker, 
skilled in many areas, and she’s making 
a great job. I understand that people in 

fresh inroads for    salmon, saithe

Fresh fish specialist Landshandilin grows market share for Atlantic salmon in China, Russia and California—as 
fillets and loins of MSC certified saithe lure retail chains in Germany to place more orders and take larger volumes.
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Russia like our salmon products, as they 
keep placing more orders, and keep us 
very busy shipping container loads over.”

In other developments, Land-
shandilin’s sales efforts in China as well 
as in California have proved increasingly 
successful in the last few years, not least 
when it comes to representing the Hid-
denFjord brand of salmon from the 
Faroe Islands. 

more thaN 25 years:  While most 
of the Atlantic salmon delivered by 
Landshandilin is farmed in the Faroes, 
a fairly large percentage of what is sent 
to the U.S. and the Far East—by air-
freight via Glasgow and London—
comes from Scotland and the Shetland 
Islands.

“Sourcing is a crucial element in 
this business,” Mr. Rasmussen said. 

“We have suppliers all over the north-
east Atlantic, from Iceland to Faroe to 
Shetland to Scotland, and Norway, too. 
We have excellent connections with a 
number of suppliers in wild catch and 
in aquaculture. Sourcing is so important 

because it affects our business through 
and through—from product supply to 
product quality, it’s fundamental to our 
ability to deliver. And because top qual-
ity and delivery reliability have always 
been hallmarks, we have always been 
serious and meticulous about sourcing. 

“Most of the salmon we sell is 
from the Faroes but sell loads of Scot-
tish salmon as well, including salmon 
from the Shetlands. The Scottish prod-
ucts have a logistical advantage when 
it comes to shipments by air across the 
Atlantic and to Asia, as they be taken by 
truck to Glasgow International Airport 
or London Heathrow. In fact we have 
shipments from Heathrow on a daily 
basis.”

Karen Lee, a relatively new member 
of the sales team is playing an impor-
tant part in the advances made in China. 
Ms. Lee, who speaks Mandarin Chinese 
natively as well as being fluent in Eng-
lish, has been based at Landshandilin’s 
headquarters in Tórshavn over the last 
three years.

“Since Karen joined our sales team, 
we’ve made very good progress in sev-
eral markets, in particular in China,” Mr. 
Rasmussen said.

Landshandilin’s expertise in the 
seafood trade is based on decades of in-
ternational experience—the company 
has been in the fresh fish business for 
more than 25 consecutive years. “We’re 
going to celebrate of 30th anniversary 

before long,” said Niclas Rasmussen, 
who is also a managing partner at Land-
shandilin. While his brother Finn fo-
cuses mostly on sales, Niclas takes care 
of finance as well as being involved in 
various aspects of the family business.

“It’s taken a while but we’ve built 
a system that works very smoothly,” he 
said. “The way we organize the business 
is basically about two things: one, what 
our clients want and two, how we can 
best fulfill their requirements. Then you 
have to find ways of turning this into a 
process that is continuous and can be 
sustained; that’s essentially what we’ve 
done and continue to do.”

Landshandilin 
PO Box 17, fO-110 tórshavn

www.landshandilin.fo 
lanhan@post.olivant.fo 
tel.: +298 311 385 
fax: +298 313 556

Managing owners:   
finn rasmussen — sales director 
niclas rasmussen — finance director

Sales Manager: Karen Lee

Independent trading company with 
more than 25 years of experience in 
seafood. fresh fillets, portions and other 
variables of cod, saithe, redfish, Atlantic 
salmon, and most other commercial 
species found in the northeast atlantic. 

delivery worldwide.

for example — fresh:  
Atlantic salmon, Arctic char,  
saithe (coley/Boston bluefish),  
redfish (ocean perch),  
turbot, halibut.  
frozen: Atlantic salmon

fresh inroads for    salmon, saithe
Managing partner Finn Rasmussen with the 
Faroe Islands’ Minister of Trade and Industry 
during Euro Seafood 2013 in Brussels;  
Headed and gutted Atlantic salmon (right);  
HiddenFjord fish farm (bottom right);  
Faroe Origin trawler Bakur hauls  
in a catch of saithe (bottom left).
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SOME BLAME the current ENSO 
(El Niño–Southern Oscillation) 

cycle for the unusually bad weather ex-
perienced in the Faroe Islands of late. 
Whatever the case, the conditions are 
giving the Faroese ample opportunity to 
find out whether their fish farms are ro-
bust enough to withstand extreme winds, 
waves and currents.

“We’ve had a constant onslaught 
from a southeastern direction for weeks 
and months on end,” said Kristian 
Petersen, managing director of Fiskaa-
ling (Aquaculture Research Station of 
the Faroes) in February 2014. “This has 
translated into bad conditions at sea with 
the result that some of our field work has 
been delayed.”

Already, the Faroese aquaculture 
industry is well known for having suc-
cessfully adapted to extreme weather and 
marine conditions. Yet ambitions to ex-
pand and increase production to meet 
growing international demand for what 
is considered possibly the best farmed 
salmon available has triggered a quest 
to move fish farms further out to sea to 
gain more space. 

Operational drawbacks and risks 
could be involved, especially with re-
gard to access during rough seas. Thus 
of note among current research and 
development efforts are projects aimed 
at investigating the effects—on fish as 
well as equipment—of placing fish farms 
offshore.

Mr. Petersen said: “Some of our 
R&D projects focus on investigating 
the implications of placing fish farms 
offshore, thereby increasing exposure 
to weather, waves and currents; another 
focus area concerns the problem of para-
sites and how to combat the common sea 
lice using live cleaner fish as a natural 
antidote.

“These are examples of what we do 
together with the aquaculture industry 

to help fish farmers meet present and 
future challenges.”

On one occasion in early 2014 the 
wave height reached a staggering 10.7 
meters, according to Mr. Petersen. The 
trial equipment nonetheless has re-
mained intact. As for the fish, these 
will be introduced into the offshore 
cages after one year of data recording 
and analyses.

The problem of sea lice, meanwhile, 
is costing Faroese fish farmers serious 
amounts of money every year in hydrogen 
peroxide for delousing—not counting re-
lated use of personnel and time expenditures.

A more sustainable solution could 
be underway, though.

“The industry has decided to work 
jointly in combatting this problem and 

Amid increasing scientific research, 
the Aquaculture Research Station 
of the Faroes looks to unleash 
live lumpfish to fight sea lice 
and analyze what happens to 
fish farms once placed offshore—
meanwhile planning to export 
salmon eggs.

fish farming:
Bettering   the Best
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at Fiskaaling we are looking into the po-
tential use of lumpfish in this connection. 
R&D projects have considered how to 
optimize this possibility, for example by 
distinguishing effective fish individuals 
from non-effective ones through DNA 
analyses.”

A natural predator of sea lice, lump-
fish—if deployed successfully—promise 
a smooth way of minimizing the problem 

of the parasite by reducing its population 
significantly and keeping it in check.

“The next phase is live testing on 
a fairly large scale,” Mr. Petersen said. 

“This spring [2014] we are planning to 
release 20,000 individuals into a fish 
farm as part of our lumpfish research 
program.”

eggs iN demaNd:  Fiskaaling has long 
played a pivotal role in the development 
of the Faroese aquaculture industry, and 
continues to do so with a growing num-
ber of R&D projects under its belt.

Since the time of the Faroe Islands’ 
early ventures into aquaculture back 
in the 1960s, Fiskaaling’s efforts have 
been central to laying the groundwork 
for what is today a thriving fish farming 
industry. With a growing number of re-
search and PhD projects, Fiskaaling has 
become one the Faroe Islands’ foremost 
research organizations.

Atlantic salmon eggs from the 
Faroe Islands, meanwhile, are in high 
demand internationally, so much so that 
Fiska aling has identified this as an ex-
port opportunity. Attempts to achieve 
the required health status for Faroese 
salmon eggs, however, have to date been 
scuttled in a wall of bureaucracy, accord-
ing to Mr. Petersen.

“It’s quite a frustrating story,” he 
said. “Look, we’re blessed with practi-
cally having no health issues whatsoever 
in the Faroese aquaculture industry and 
yet we’ve been struggling to be given our 
clearance status for this. We’re obviously 
in a more healthy state than most other 
salmon producing countries; but the 

EU’s testing and documentation require-
ments in this area appear to be rather ex-
cessive and seem to reward countries for 
their capability of playing the paperwork 
game rather than actually having healthy 
farmed fish. Now, we have managed to 
fulfill those requirements but the EU 
authorities claim they haven’t received 
our application yet. So we are keen on 
following this through—there is, after 
all, a huge demand for our salmon eggs.”

Surveying a Faroese fish farm; 
Managing Director Kristian Petersen (below);
Lumpfish—Cyclopterus lumpus (bottom rigt); 
Lab technician Sólvá Samuelsen (opposite).

Fiskaaling  
Aquaculture Research Station of the faroes 
við Áir, fO-430 hvalvík

www.fiskaaling.fo 
fiskaaling@fiskaaling.fo 
tel.: +298 47 47 47 
fax: +298 47 47 48

Managing Director: Kristian Petersen

fiskaaling — Aquaculture Research 
Station of the faroes — seeks to provide 
an active research environment in order 
to improve the knowledge base and help 
ensure the quality of aquaculture. 

In our focus on international research 
we collaborate with other research 
institutions, domestic and foreign, and 
work closely with the fish farming industry.  

Examples of current projects:
•	 Proteoglycans (PGs), glycosaminogly-
cans (GAGs) and collagen in the connec-
tive tissue of fish muscle;
•	 the effect of fish protein/peptides on 
blood pressure;
•	 Controlling plankton production in 
basins/ponds;
•	 Genetic studies of faroese cod stocks;
•	 Open ocean fish farming;
•	 Quality of aquaculture products and 
feeds;
•	 resuspension of sediments impacted 
by fish farm wastes.

Bettering   the Best
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AS DISPUTES between the Faroe 
Islands and the EU over mackerel 

and herring have forced the Faroese to 
concentrate their fishing efforts within 
their own territorial waters, gear maker 
Vónin has introduced new trawl models 
that place the company among the top 
providers of pelagic fishing gear. 

Developed especially for the Faroe 
Islands mackerel and herring fisheries, a 
series of new Vónin Pelagic models have 
significantly strengthened the company’s 
position in the marketplace. From al-
ready having a foothold in pelagic fishing 
albeit largely limited to trawl nets for 
blue whiting and horse mackerel along-
side purse seine nets for other species, 
Vónin is now a leading manufacturer of 
pelagic trawls for catching mackerel and 
herring. 

Said Jógvan S. Jacobsen, head of 
Vónin Pelagic sales: “International trade 
disputes have in effect created a huge 
mackerel and herring fishery within 
Faroese waters by barring the Faroese 
from fish anywhere else; because of this, 
we’ve had to come up with a new genera-
tion of pelagic trawls.”

According to Mr. Jacobsen, most 
of the Faroese vessels involved in the 
fishery now use the new trawl models.

As it turns out, the schools of mack-
erel and herring found in Faroese wa-
ters have a different density and altitude 
compared to elsewhere. 

“Purse seining will work fine on 
herring and mackerel off the coast of 
Norway,” Mr. Jacobsen said, “whereas 
here you need a special midwater trawl 
that can be spread wide and towed over 
a long distance.” 

smooth operatioNs:  Meanwhile 
Capto, a new type of netting material 
for the foremost part of pelagic trawls, 
manufactured exclusively for Vónin, is 
being introduced. It consists of 12-strand 
nylon rope (a.k.a. Super 12), with poly-
ethylene coating, which stiffens and 
strengthens the net to avoid tangling on 
various objects during operations—a 
well know problem among those who 
use pelagic trawls—especially when 
launching.

A number of Faroese, Danish, Nor-
wegian and Russian vessels have opted 
for Capto and their feedback has been 

“overwhelmingly positive,” according to 
Vónin.

Working with pelagic fishing gear 
can be a hassle at times inasmuch as such 
trawls are often very large, especially the 
forepart which can extend over several 
kilometers with mesh sizes of up to 50 
meters at the fore end. 

“We’ve developed Capto in close liai-
son with skippers and experienced fisher-
men and have it manufactured in Portu-
gal,” Mr. Jacobsen added. “We’ve had an 
overwhelmingly positive response—be-
cause this coating makes the net much 
stiffer, the gear becomes much easier 
and quicker to handle, especially before 
shooting. You don’t want your operations 
disrupted because of your trawl net get-
ting stuck too easily on the working deck. 
With Capto, that problem is gone.”

In a separate joint venture with the 
Portuguese, Vónin has likewise launched 
an anti-tangling solution for bottom 
trawls made of Dyneema netting.

“Dyneema nets are of high strength 
but tend to be soft,” said marketing man-
ager Bogi Nón. 

fishing gear: catapulted    to higher leVels
Vónin introduces new netting materials to reduce hassle and 
raise efficiency for trawlers—meanwhile making a leap 
in mackerel and herring gear as a result of pressure from 
booming pelagic fisheries off the Faroe Islands.

Jógvan S. Jacobsen, head of  
Vónin Pelagic sales, right, with  
colleague Rene Havmand (main);
Hauling a pelagic trawl (left).  
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“Our new product is an option es-
pecially aimed at bottom trawls but also 
available for pelagic trawls. In essence it 

involves Dyneema netting with special 
sticks in the meshes to make the trawl 
stiffer and less likely to get tangled.”

More functional, hassle-free thin 
netting means larger trawl nets can be 
used—making increased catch more likely.

Vónin 
Bakkavegur 22, fO-530 fuglafjørður 

www.vonin.com 
info@vonin.com 
tel.: +298 474 200 
fax: +298 474 201

Managing Director: hjalmar Petersen

Developer and manufacturer of fishing 
gear and aquaculture equipment for the 
international markets. Reseller of related 
products. Advice, service, repairs.

Offices:  
faroe Islands 
norway  
Greenland 
canada 
Denmark 

own net lofts and warehouses in 
fuglafjørður, tórshavn, Norðskála,  
Nuuk, Sisimiut, Aasiaat, Illulissat,  
Port-de-Grave, honningsvåg,  
tromsø, finnsnes, Svolvær, Rørvik,  
Strandby, Skagen. 

Bottom trawls, shrimp trawls,  
midwater trawls, semi-pelagic trawls, 
purse seine nets, sorting grids and nets, 
trawl doors, ropes, wires, twines, chains, 
shackles, spare parts, accessories.

Nets for fish farming, float frames,  
drum net washers, mooring systems.

VóNIN is setting up a new facility in 
Lithuania to step up manufacturing of 
equipment for aquaculture and fishing. 
According to managing director Hjalmar 
Petersen, contracts have been signed and 
work has commenced to build a new 
4,000 square meter production hall pri-
marily intended for aquaculture nets and 
fishing gear for small vessels.

“The idea is to increase productivity 

and delivery times and thereby become 
more competitive and thereby also hope-
fully being able to expand into new mar-
kets,” Mr. Petersen said, with a reference 
to Southern and Eastern Europe.

Part of the netting used in Vónin’s 
aquaculture and fishing nets has been 
manufactured in Asia.

“We believe Lithuania has an excel-
lent business environment,” Mr. Petersen 

added. “The location is advantageous for 
Vónin also from a logistics point of view, 
as the transport infrastructure including 
air links to Scandinavia is very good.”

In other aquaculture news, Vónin 
has started to manufacture f loating 
frames to make its offering to fish farm-
ers more complete. The company already 
has a strong position in net cages, moor-
ing systems and accessories.

Vónin deepens its commitment to the aquaculture business with a brand new production hall  
in Lithuania underway—while adding floating frames to offer full spectrum of equipment.

fishing gear: catapulted    to higher leVels

lithUania faCility for Vónin
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WITH THE MASSIVE amounts of mackerel 
fished and handled annually by the Faroese 
nowadays—150,000 tonnes or thereabouts—
you would think Faroese logistics handlers were 

up to their ears. Now add the dramatically increased blue whit-
ing catch quota, of which the Faroes Islands has been allotted a 
whopping 288,549 tonnes this year (2014)—alright, in practical 
terms more like just over 200,000 tonnes as 70,000 tonnes are 
traded with Russia for Barents Sea cod and a few thousand tonnes 
are spent on a couple of minor bilateral arrangements with other 
countries. That’s 350,000 tonnes not counting other species nor 
even farmed salmon, which is huge. So anyone can imagine that 
these are extremely busy times not only for the country’s impressive 
pelagic catch sector and associated onshore processing industry 
but indeed also for the whole transport and logistics infrastructure. 

For this reason ports, shipping companies, cold storage facili-
ties and various other service providers have a hard time keeping 
up. Tórshavn, Klaksvík, Runavík, Fuglafjørður, Tvøroyri—all of 
these ports are under pressure to add capacity.

In Tórshavn, the port authority has decided to go ahead with 
plans to extend the East Harbor dramatically, to allow for more 
cruise tourism as well as to accommodate the growing traffic of 
container cargo, while also keeping an eye on future oil and gas. 
Klaksvík continues to develop its impressive North Quay to at-
tract more of the larger vessels, whether trawlers, container ships 
or cruise liners. Runavík meanwhile has staked out a huge area 
for its oil supply base—in case a commercial discovery were to 
occur off the Faroes, the current supply base there would simply 
not have the required capacity.

Fuglafjørður, more invested in the pelagic fishing industry, 
has continually developed its facilities over the last decade, with a 
major bunker station added in result. Now the port has another ace 
up its sleeve—a new freezing plant to make it a perfectly equipped 
port of call for Northern Europe’s pelagic fishing fleets. Tvøroyri 
overtook them a couple of years ago with its new revolutionizing 
freezing plant and has already established itself as viable player 
in that industry, alongside Fuglafjørður and Kollafjørður, which 
is part of the Port of Tórshavn.

At the same time, importantly, merchant shipping is emerging 
as an industry to be reckoned with in the Faroes. Among the cata-
lysts: the success of the Faroe Islands International Ship Register 
(FAS), the success of Faroese shipping companies in the offshore 
energy industry, and the many decades of success that Faroese sea 
officers have had working for international shipping companies. 
With all of this coming together, something is bound to turn up.

By Búi Tyril

sHipping 
Bonanza

With most business generated 
by booming pelagic fisheries 
and salmon farming, 
and with several major 
developments underway, 
Faroese ports are busy as never 
before—while opportunities 
in merchant shipping become 
too obvious to ignore.
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THE FAROE Islands International 
Ship Register (FAS) is becoming 

increasingly recognized as an emerging 
Nordic registry based on international 
standards. The number of international 
merchant vessels registered under the 
Faroese flag is expected to reach 100 
soon and could grow well beyond in 
the months and years ahead, according 
to Director General Hans Johannes á 
Brúgv, of the Faroese Maritime Au-
thority. 

“The idea of an open ship registry 
under the Faroese flag is not very old,” 
Mr. á Brúgv said. “It was made law in 
1992, originally as a measure to pro-
tect domestic shipping interests. Later 
it was decided to revise the legislation 
with the aim of turning the FAS into a 
platform for international shipowners; 
the changes took effect in 2008 and since 
then the FAS administration has been 
strengthened as we continually strive to 
improve the registry.”

Mr. á Brúgv, who joined the Faro-
ese Maritime Authority in January 2013, 
believes the FAS has the potential to at-
tract hundreds of international vessels. 

“The Faroe Islands has a maritime 
industry with a proud history especially 
in commercial fisheries,” he noted. “The 
country is surrounded by sea and lives 
and lives off the sea—that’s an im-
portant element as far as concerns the 
background for the Faroes in merchant 
shipping. 

“Furthermore, it’s widely known 
that Faroese sea officers have been in 
high demand for many decades, espe-
cially among Danish and Norwegian 
shipowners.” 

Some of those captains, navigators 
and engineers—there are quite many of 
them, an estimate 2,000—have been 
involved with developing the FAS; it’s 
assumed that some of the expatriates are 
likely to return home once it becomes 
clear that a growing Faroese merchant 
shipping sector needs them.

“Merchant shipping is an up and 
coming industry in the Faroes with a 
positive outlook,” Mr. á Brúgv added. 

“Since the changes to the legal frame-
work of the FAS, the number of regis-
tered vessels has increased markedly. At 
the same time, the position of the Faroes 
as a reputable flag state has risen. We’re 
not far from a hundred vessels today and 

signs are we are going to see many more 
as the word spreads.”

oN the ‘white list’:  According to 
Mr. á Brúgv, the FAS has had a 172-per-
cent increase in the number of entries 
since 2008, to about 90 vessels—tankers, 
bulk freighters, workboats, and ferries. 
Many of the vessels have Scandinavian 
owners, typically Norwegian, Swedish 
or Danish. But why the growing interest? 

Crews working on FAS-registered 
vessels pay a 35-percent income tax and 
are given proof of payment to avoid 
double taxation in their home countries; 
meanwhile shipowners are currently re-
funded 100 percent of the crew income 
tax. Under this cash-flow friendly refund 
scheme, shipowners receive their tax re-

attracting 
international 
merchant ships
As the number of registered vessels in the Faroe Islands International 
Ship Register (FAS) approaches 100, more shipowners in Scandinavia 
and elsewhere discover the Faroe Islands as a fiscally attractive flag 
jurisdiction—here’s why.
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FAS  
faroe Islands International Ship Register 
faroese Maritime authority  
Sigmundargøta 13 
PO Box 1178, fO-110 tórshavn

www.fas.fo 
fma@fma.fo 
tel.: +298 351 500 
fax: +298 351 505

Director General: hans Johannes á Brúgv

fAS was originally established in 1992 
and has proven to be an excellent 
alternative to other open ship registries. 
fAS offers a number of financial 
advantages including flexible, efficient, 
and uncomplicated public administration.

the faroese flag, known as Merkið, is 
internationally recognized. 

the faroe Islands is an associate 
Member of the International Maritime 
Organization (IMO). the relevant IMO/
Ilo conventions are in force in the faroe 
Islands.

fund already within days after payment 
of monthly wages.

“The FAS offers a number of com-
petitive advantages,” Mr. á Brúgv said. 

“Part of it has to with the fact the Faroes 
is a friendly and uncomplicated place 
to do business with. For example, the 
public administration is straight forward 
and helpful and compared to many other 
places, it’s a breeze to deal with them. 
Another important aspect to all of this is 
the FAS is completely international and 
devoid of national protectionism. Then 
you have some very tangible financial 
and operational advantages including, 
for example, prompt refund of crew 
wage taxes and, not to forget, a fiscally 
very attractive tonnage tax system. Many 
shipowners, from Scandinavia and from 

other places around the world, find that 
these are compelling reasons to consider 
the FAS as a viable option.”

In the FAS tonnage taxation 
scheme, each ship is taxed at the fixed 
rate of 18 percent of taxable revenues, 
with the taxable revenues calculated 
from the ship’s net tonnage per on-hire 
day, according to the table below:

The Faroe Islands is an Associate 
Member of the International Maritime 
Organization (IMO) and vessels fly-
ing the Faroese flag are included in the 
‘White List’ of the Paris Memorandum 
of Understanding on Port State Control 
(Paris MoU).

“All relevant IMO/ILO conventions 
are in force in the Faroes.”

• vessels up to 1,000 Nt: 
6 dkk per 100 nt per on-hire day.

• vessels over 1,000 Nt  
up to 10,000 Nt: 
4 dkk per 100 nt per on-hire day.

• vessels over 10,000 Nt  
up to 25,000 Nt: 
3 dkk per 100 nt per on-hire day.

• vessels over 25,000 Nt: 
1 dkk per 100 nt per on-hire day.

Director General Hans Johannes á Brúgv; 
FAS-registered RoPax ferry Norröna (below);  
FAS-registered tugboat Svitzer Gaia (opposite).
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ALMOST A century after its forma-
tion, Faroe Ship retains a leading 

position in transport and logistics ser-
vices for the Faroese business market. The 
company, part of Iceland’s Eimskip since 
2004, has increased its offerings over 
time and now has four weekly sailings 
between the Faroe Islands and neighbor-
ing countries in the Nordic region, Unit-
ed Kingdom, and Continental Europe. 

What’s more, Faroe Ship provides 
seafood exporters and general import-
ers with a comprehensive service—in-
cluding container shipping, airfreight 
forwarding, courier services, domestic 
transport, cold storage, warehousing, 
ship agency services and bulk shipping. 

The company is also a partner in the 
Faroe Islands’ only active oil supply base, 
Atlantic Supply Base.

“We are busy as never before,” said 
Faroe Ship CEO Jóhanna á Bergi. “This 
year we celebrate our 95-year anniversary 
and I’m pleased that we’re still a vital co-
player in the development and promotion 
of the industry in the Faroe Islands. The 
economy seems to be recovering and ex-
ports are booming. For example, demand 
from the seafood trade has grown sig-

nificantly, much thanks to high volumes 
of wild caught pelagic fish along with 
large amounts of farmed salmon.”

Imports, likewise, have been con-
sistently rising in the last five years or so, 
with Faroe Ship scrambling to keep up. 

“We’ve seen both import and export 
rising lately so it seems the economy is 
picking up speed,” Ms. á Bergi said.

Founded in 1919—five years after 
Eimskip commenced business, a cente-
nary ago—Faroe Ship, perhaps more 
than any other company, has epitomized 
the spirit of progress and independence 
for the Faroese. Its formation was a sig-
nificant event in the Faroe Islands and 
represented a new kind of initiative—
frustrations were running high in the 
community at the time, as the islands 
remained isolated and practically barred 
from conducting foreign trade. 

The obvious solution: a domestic 
shipping company to enable the people 
to travel to and from the islands on a 
regular basis, and businesses to ship their 
products overseas and receive their goods 
from abroad with relative ease and with-
out long waiting. 

The new shipping business was a 
revolution of sorts. The ownership of the 
company was widely distributed among 
the population and in the years and de-
cades that followed, the activities and 
services had huge implications for the 
development of the Faroe Islands as a 
modern society.

‘to there, from there’:  Regardless 
of the transfer of ownership to Eimskip a 
decade ago, Faroe Ship clearly has its own, 
distinct identity. Yet, at the same time, 
the deepening integration with Eimskip 
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has allowed Faroe Ship to significantly 
enhance and expand its services.

Ms. á Bergi added: “We’re very 
proud of our history. However, it’s im-
portant that we continue this develop-
ment and at the same time reflect and 
carry forward the values that built Faroe 
Ship—customer service, dynamism, reli-
ability, and expertise in our field of work.” 

Faroe Ship operates the Faroe Is-
lands’ largest fleet of trucks and has a 
modern truck terminal, backed by a 
modern warehouse facility alongside 
cold and dry stores. And with a large 
fleet of containers as well, standard or 
refrigerated, customers are offered a 
wealth of options for import and export. 

The company’s airfreight forward-
ing arm, Faroe Express offers a range 
of services in addition to airfreight and 
courier services, such as, for example, 

collection of goods at factory or ware-
house, repacking of goods, marking and 
preparation of shipments for transport, 
seeking out most favorable rates, freight 
insurance, customs clearance, and more. 

Moreover, Faroe Ship offers mari-
time agency services including port 
clearance for all types of vessels, as well 
as supplies, waste, repairs, crew changes, 
and medical services, for example.

While Faroe Ship’s local presence 
is rooted in the Faroese community, its 
reach today, nonetheless, is truly global. 
As part of Eimskip’s international con-
tainer service network, and through its 
affiliation with Maersk, the company 
offers complete transport and logistics 
solutions and services in the Faroe Is-
lands and worldwide. 

“We have a well-oiled domestic 
network with a skilled and experienced 

workforce, good vessels, warehouses, 
trucks and all the rest of it,” Ms. á Bergi 
said. 

“In reality, though, this is part of a 
three-tier system, with Faroe Ship cov-
ering the Faroes; through Eimskip we 
cover Europe and North America as well, 
and in conjunction with Maersk, we also 
have regular links to Russia, the Baltic 
states, Asia, Africa, and the Middle East. 
Wherever in the world the destination or 
the source—we’ll get the goods to there, 
from there.”

Faroe Ship
Eystara Bryggja 
PO Box 47, fO-110 tórshavn

www.faroeship.fo 
info@faroeship.fo 
tel.: +298 349 000 
fax: +298 349 001

CEO: Jóhanna á Bergi

Shipping, domestic and international 
transportation and logistics services. 

• founded in 1919. 
• four weekly shipments from faroe 
Islands direct to ports in Iceland, 
Scandinavia, the UK and continental 
europe.  
• further links to Asia, Africa,  
the Americas, Middle East, Russia,  
and the Baltics.  
• Part of Eimskip. 
• Exclusive agents for Maersk in the 
faroes.  
• faroe Express worldwide courier 
service.   
• Import & Export, Domestic Road 
transport, Warehousing, Cold Storage, 
Maritime Agents, Oil Supply Base—
shareholder in atlantic supply Base.

a century of 
freight serVices

As its owner Eimskip celebrates its first 100 years in business, 
Faroe Ship marks its 95-year anniversary by consolidating 

its leading market position—with four weekly routes 
between the Faroe Islands and neighboring countries. 

Faroe Ship’s operational base at Tórshavn’s East Harbor; CEO Jóhanna á Bergi (opposite top);  
Discharging a container vessel (opposite bottom); Faroe Ship truck pictured in Runavík (below).

http://www.faroeship.fo
mailto:info@faroeship.fo
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FOR ANY BUSINESS, forty years 
of unbroken profitability would of-

fer an encouraging platform to build on. 
Make it a player in the domestic Faro-
ese market with a faithful customer base 
and a healthy cash flow, and you have a 
solid stepping stone for expanding into 
adjacent markets, geographically or oth-
erwise. 

So, four decades after open-
ing in the basement of founder and 
CEO Poul Michel sen’s family home, 
Poul Michelsen Pf (PM) is looking to 
strengthen its position in the maritime 
business—provisioning and supplies, 
that is, with main focus on international 
ship traffic in the North Atlantic. 

What began as a grocery whole-
saler has indeed gone through profound 
change over the years. Back in the early 
days, the Michelsens would use the same 
table for changing diapers on their babies 
as they would for office desk, writing in-
voices by hand; mind you, their private 
kitchen would make for corporate can-
teen for the other ‘members of family’ 
i.e. the company’s handful of employees. 

Basic business philosophy and eth-
ics, however, remain unchanged, accord-
ing to Mr. Michelsen, who is known as a 
man who still prefers to seal his business 
deals with a handshake. 

“Call me old school in that respect,” 
he said. 

“At the end of the day, it is still all 
about quality, trust and honesty.”   

exteNded services:  With an an-
nual turnover of approximately 200 mil-
lion dkk, PM Group today is headquar-
tered in a modern Tórshavn facility with 
offices and a 5,600 square meter ware-
house that contains sections for chilled, 
frozen and dry goods. 

PM employs about 60 staff who 
provide first class fresh, chilled and 
frozen foods and other groceries for the 
supermarkets and retail stores around 
the Faroes as well as for fishing vessels, 
cruise ships, supply vessels and oil rigs. 
The company often deals directly with 

forty, fueled for future
Since long a leading supplier of fresh and refrigerated foods in the Faroese retail and catering market 
as well as a top provider of other services, PM eyes new opportunities in ship provisioning.
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domestic and international food pro-
ducers and manufacturers. “Our special 
strength is in quality of delivery in fro-
zen and chilled goods,” said Managing 
Director Gunnar Mohr.

Alongside efficient logistics, safe 
and hygienic transport are key. Through 
subsidiary Atlas Transport, PM oper-
ates 14 customized lorries and vans. The 
bright yellow vehicles are seen all over 
the country almost every workday year-
round. They are all kept updated for de-
livery to all sites throughout the Faroe 
Islands. “We guarantee that all goods 
are transported safely and responsibly,” 
Mr. Mohr added. 

The latest offspring of the PM 
Group is the industrial cleaning and 
catering firm PM Pluss. This subsid-
iary operates several company canteens 
throughout the country while providing 
others with catering and food services. It 
also offers cleaning equipment and ser-
vices to offices, shops, hotels, restaurants, 
production facilities and more. 

In addition, PM Pluss now offers 
gardening services. This company has 
grown rapidly into becoming a success-
ful business in its own right, employing 
close to one hundred people from several 
countries.

iNt’l staNdards:  PM was instru-
mental in founding Copen hagen-based 
Atlantic Partner almost 20 years ago, a 
successful company in the Danish non-
food retail market with PM as majority 
shareholder. Last year the holding com-
pany decided to decrease its stake in the 
Danish entity to make room for a new 
strategic partner. This should, however, 
not be seen as a withdrawal from overseas 
business, according to Mr. Michelsen.

Meanwhile, PM recently together 
with a number of Faroese suppliers 
launched a new offering for ships in 
North Atlantic waters. 

“We welcome international vessels 
calling at Faroese ports,” Mr. Mohr said, 

“and will be happy to supply them with 
our top-notch customer service and a 
wide range of necessities, from fresh food 
to fuel to telecommunication services.” 

Being able to provide a 24-hour 
service and to deliver to all ports in the 
Faroe Islands, PM looks well positioned 
to serve the maritime market. According 
to Key Account Manager Rúni Sundberg 
Patursson, the company meets the high 
demands of the offshore shipping and 
energy. “These are strict standards and 
compliance and certifications are crucial,” 
Mr. Patursson said. “We maintain full 
traceability, so we can verify the history, 
location, or application of all items on 
stock means of documented recorded 
identification. We constantly monitor 
and reassess our work processes. It’s part 
of our effort to provide the highest qual-
ity of service to our customers by meeting 
or exceeding their requirements through 
a system of continuous improvement in 
all aspects of our business.”

He added: “Through careful plan-
ning and risk assessment, we make 
sure that all our business activities are 
carried out safely, and with the least pos-
sible risk to the health, safety and welfare 
of workers, contractors, authorized visi-
tors, or anyone else who may be affected 
by our operations. 

“We likewise remain committed to 
lead in minimizing the environmental 
impact of our activities.” 

Founder and CEO Poul Michelsen; 
Exterior of PM headquarters (below). Poul Michelsen Pf  

hoyvíksvegur 74 
PO Box 200, fO-110 tórshavn

www.pm.fo 
pm@pm.fo 
tel.: +298 354 650 
fax: +298 354 649

ceo: Poul Michelsen

Poul Michelsen Pf (PM) is a leading 
wholesaler and provider of fresh and 
refrigerated foods for the retail and food 
service market in the faroe Islands. 
founded in 1979.

Ship provisioning for vessels calling at 
faroese ports.

5,200 square meter warehouse facility for 
dry and temperature controlled storage.
Advanced distribution network with fleet 
of 14 modern transport trucks.  

subsidiary PM Pluss provides food 
services including catering.  
Operates workplace canteens for a 
number of client companies.  
other services include  
industrial cleaning, gardening. 

http://www.pm.fo
mailto:pm@pm.fo
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OFTEN REFERRED to as the 
‘capital of the fishing industry’ for 

obvious reasons, Klaksvík, the Faroe 
Islands’ second-largest community, is 
looking to diversify its local economy 
through boosting entrepreneurship and 
attracting more port calls.

Known as an energetic and indus-
trious town, Klaksvík, with a population 
of about 5,000 as of today, was built on 
fishing and has boomed during periods 
of modernization of the Faroese fishing 
fleets throughout the 20th century.

“We are proud of our history and 
the fact that this town remains a major 
stronghold of the fishing industry,” said 
Mayor Jógvan Skorheim. 

Mr. Skorheim, one of the youngest 
ever to become mayor of the Town of 
Klaksvík, took office on 1 January 2013 
at the age of 30, following the 2012 mu-
nicipal elections. 

“It’s important that we respect and 
appreciate our business community for 
its past and present achievements,” he 
said. “That said, we need to look to the 
future as well. The times are changing 
and the number of staff needed in fishing 

is lower today compared to earlier. So 
we want to encourage entrepreneurship 
and business startups, whether directly 
linked to fishing or not. We should also 
take into account that there are opportu-
nities, for example, in merchant shipping 
as well as in the offshore energy sector.”

The mayor recently announced the 
establishment of a local business devel-
opment fund, aimed at helping young 
entrepreneurs and innovators get their 
ventures off the ground.

“There is a lot of creative talent, skills 
and knowledge and some of it has to do 
with music and arts,” Mr. Skorheim said. 

“But perhaps most of the actual business 
ideas relate to seafood and shipping.”

Meanwhile the ongoing oil and gas 
exploration activities off the Faroe Is-
lands are seen, at least in part, to explain 
why an increasing number of Faroese 
people choose to work in the offshore 
business, typically in Denmark, Norway, 
or Scotland.

An estimate one-tenth of the en-
tire Faroese workforce are officers at sea, 
many of whom work on Faroese fishing 
vessels including quite a few Klaksvík-
registered ones. Also many of these 
officers work abroad as navigators and 
captains, engineers and chiefs on inter-
national merchant ships.

harbor developmeNt:  Some of 
the leading Faroese fishing businesses, 
including JFK and Christian í Grótinum, 
are based in Klaksvík. To accommodate 
the needs of these as far as concerns 

transport infrastructure, as well as to 
attract more merchant vessels, the Port 
of Klaksvík has undergone significant 
development in recent years. 

Notably, the 317-meter North 
Quay, with 12 m depth alongside, has 
become one of the busiest in the Faroes. 
It was built around the same time as 
Norðoyatunnilin, which opened in 
2006, a 6.4-kilometer underwater tun-
nel that connects Klaksvík to the island 
of Eysturoy, the capital Tórshavn and 
Vagar Airport.

“We receive an increasing number of 
calls from large vessels, including trawl-
ers, container vessels and cruise ships,” 
said harbormaster Meinhard Petersen.

While much of the container traffic 
is associated with the seafood trade, the 
rise of cruise tourism is a separate matter. 

“The North Quay is one of the very 
best docks in the country when it comes 
to large vessels,” Mr. Petersen said. “This 
is part of what we tell shipowners and 
operators when we promote the Port of 
Klaksvík.”

Part of that promotion consists of 
participating at industry events such as 
international trade shows. Moreover 
a plan has been drafted to extend the 

‘this toWn has  
much to celeBrate’

While looking beyond its identity as capital of the Faroese fishing industry, Klaksvík continues to  
invest in harbor development to attract more calls from large trawlers, container ships, and cruise liners.
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North Quay, according to the port au-
thority, the Town of Klaksvík.

“We hope to see more cruise ships,” 
Mr. Skorheim said. 

“We want to make sure our visitors 
are offered the best possible service. The 
North Quay needs some more docking 
space to make it more convenient for sev-
eral large ships to berth at the same time. 
We are looking to lengthen it by 130 m.” 

Several yearly events put Klaksvík 
squarely on the map as it celebrates fish-
ing and the sea. 

One such event is Torra dagar, sev-
eral days of conferencing and informa-
tive activities that bring together mov-
ers and shakers in the fishing industry 
alongside public authorities, regulators, 
marine scientists and economists. 

Another one is Sjómannadagurin 

(Sailors’ Day), a highly popular, festive 
occasion for the public to highlight vari-
ous aspects of fishing and life at sea.

Then there is the Atlantic Fair, a 
trade show for suppliers to the fishing 
and maritime industries, held once every 
two years, with the next edition sched-
uled for May 2015. 

“This town has much to celebrate,” 
Mr. Skorheim added.

Town of Klaksvík
Klaksvíkar Kommuna, 
Nólsoyar Pálsgøta 32  
PO Box 2, fO-700 Klaksvík

www.klaksvik.fo  
klaksvik@klaksvik.fo 
tel.: +298 410 000 
fax: + 298 410 001

Mayor: Jógvan Skorheim

Klaksvík is a welcoming, well developed 
and business-friendly town of stunning 
natural beauty, offering a wide range 
of services for residents and visitors 
alike. Klaksvík is the second-largest 
community in the faroe Islands, with 
a population of about 5,000.  

Port of Klaksvík 
www.portofklaksvik.fo 
port@klaksvik.fo 
tel.: +298 455 081 or +298 455 101 
fax: +298 457 340

harbor Master: Meinhard Petersen

the Port of Klaksvík is a safe and 
well-sheltered natural harbor.

North Quay: 317 meters of dock, depth 
alongside 12 m; ro/ro ramp 30 m 
wide; high-pressure disinfected water 
supplies through 6” tubes (450,000 
liters/hour). IsPs approved terminal.

west Quay: dedicated terminal 
for container ships, general cargo, 
fish landing and cruise ships. 300 
m of dock, depth alongside 8.75 
m. Maximum length of ship 160 m LOA. 

Kósin Quay: Dedicated terminal for fish 
landing and general cargo. total dock 
length 267 m, depth alongside 8 m. 
Maximum length of ship 180 m LOA. 

fuel Quay: tanker terminal, dock length 
55 m; depth alongside 8 m. Serves 
tankers up to 6,000 tonnes (Nt). 

Mayor Jógvan Skorheim; View of the North Quay (opposite top); Partial view of town (opposite bottom).
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ANYONE WHO visits the Faroe 
Islands will quickly notice a stun-

ning amount of public works and mod-
ern buildings relative to the country’s 
tiny population. The sight of this, along 
with the experience of a modern trans-
port system, is a constant reminder that 
the art of construction is very much alive 
and well in this country.

There are currently as many as 18 
road tunnels—as many as there are in-
habited islands. The most central islands 
have been interconnected through a well 
developed road infrastructure that in-
cludes two giant underwater tunnels, 
with an additional two in the pipeline 
to further expand and consolidate the 
‘Main Area’ with the idea, ultimately, 
to tie all of the larger populated islands 
together by fixed link.

Now, the biggest tunnel to date is 
the Norð oyatunnilin, a 6.3-kilometer 
piece of underwater highway between 
the town of Leirvík, on the islands of 
Eysturoy, with the country’s second-
largest town of Klaksvík, on the island 
of Borð oy. It was built by a consortium of 
NCC Construction Norway, NCC Con-
struction Denmark and J&K Petersen 
Contractors, one of the leading con-
struction companies of the Faroe Islands. 

Originally founded in 1948 as a 
trucking firm turned building contrac-
tor by the mid 1970s, J&K Petersen has 
gradually evolved to what it is today—an 
independent, well-equipped construc-

tion company with its own fleet of heavy 
machinery and trucks including, for ex-
ample, a cement mixing factory, a split 
barge and a backhoe dredger vessel. 

The company has been involved in 
a significant portion of all major works 
undertaken in the Faroe Islands in re-
cent years. Completing Vagar Airport’s 

runway extension implied, for example, 
blasting and moving 1.7 million cubic 
meters of rock and earth. 

Other high-profile projects of late 
have included harbors, bridges, indus-
trial facilities, warehouse and office 
buildings, healthcare facilities, schools, 
and residential buildings.

Building on 
moBility

With an impressive portfolio  
of construction works in  
Faroe Islands alongside projects  
in Iceland and Greenland,  
J&K Petersen Contractors have  
a strength in their flexibility—
and a competitive edge in 
dredging off the coast of Norway.

Left to right: CEO Stein Olvur Petersen, technical manager  
Eyðfinn Lenvig and financial manager Per Kallsberg.
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“We’re good at completing projects 
in a short time with an efficient and 
flexible staff,” says CEO Stein Olvur 
Petersen. No one would argue there, as 
J&K Petersen are indeed known to be 
quick, reliable and able to deliver. 

But what’s their main competitive 
advantage? According to Mr. Petersen 
himself, the company’s flexibility and 
mobility is largely based on a mix of 
experience, expertise and technology. 

“We’re a powerful team of specialists that 
covers a wide area of expertise,” he says. 

“We can go anywhere at short notice.”

dredgiNg iN Norway:  With a stable 
employee base, J&K Petersen has been 
doing well in good times and bad. 

“I think it’s in our backbone to be 
very effective and competitive. We’re 
always looking for ways to improve and 
find new ways of solving problems and 
work smarter. Having the right kind of 
people is key—every one of our employ-
ees is a specialist in his or her own right. 
Also you need state-of-the-art equip-
ment and technology, as well as key fa-
cilities such as a sizable maintenance hall. 
We’ve been fortunate to a find balance 
that combines these requirements with a 
strong safety culture and the best avail-
able cloud-based technology for project 
management.”

Building and maintaining harbor 
facilities is one of J&K Petersen’s spe-
cialties and the company has been in-
volved with most harbor deepening proj-
ects and major developments undertaken 
by Faroese ports in the last few decades, 
so much so that a growing number of 
contracts has been signed with clients 
from neighboring countries.

“We purchased dredging equipment 
in the mid 1990s and have made good 
use of it,” Mr. Petersen adds, with a ref-
erence to J&K Petersen’s acquisition of 
three dredger vessels—split barge Siri, 
backhoe pontoon Pollurin and blast 
drilling pontoon Borarin.

Among the contracts won during 
that period was the expansion of the Port 
of Grindavík, Iceland. Shortly after its 
completion, contracts in Greenland fol-
lowed. 

Back in the Faroes, the new con-
tainer terminal at Kolla fjørður, part of 
the Port of Tórs havn, was completed a 
few years ago. 

Of late, much of the dredging work 
has been taking place in the fjords of 
Norway.

“We are very pleased to work with 
the Norwegians and they seem to ap-
preciate our services to the extent that 
we’ve been fully booked there for a long 
time,” Mr. Petersen says. 

“The Siri offers some great advan-
tages and its hopper can hold the equiva-
lent of 30 truck loads yet the boat’s fuel 
consumption equals that of only one 
truck. We can do high-precision work 
using GPS technology and the boat can 
access extremely shallow waters.”

J&K Petersen Contractors
Á hjalla 13, fO-188 hoyvík

www.jkp.fo 
jkp@jkp.fo 
tel.: +298 315060 
fax: +298 314194

ceo: stein olvur Petersen 

construction company with expertise 
and decades of experience in 
public and private works, such as 
commercial buildings, government 
buildings, residential homes, industrial 
facilities, harbor facilities, public roads 
and road tunnels. new builds and 
maintenance. founded in 1948. 

number of employees: approximately 
100, including engineers; building 
contractors; tradesmen; welders; 
drilling and blasting experts; masons; 
concrete specialists; mechanics and 
machine operators; truck drivers; 
excavators and concreters; ship masters; 
crane operators; office personnel. 

J&K Contractors are well equipped to 
take on virtually any building project, 
with a special expertise in harbor 
construction and underwater concreting.

Backhoe pontoon Pollurin (right); 
Split barge Siri (below); 

Earthwork at Vagar Airport (bottom). 
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IMAGINING the massive amounts 
involved in the pelagic fisheries bo-

nanza off the Faroe Islands can be dif-
ficult to say the least. Physically handling 
hundreds of thousands of tonnes of catch 
per year would in theory be unthink-
able for a tiny nation of under 50,000 
inhabitants. 

But then, this is the Faroes. 
With two freezing plants and a 

third one underway, and a handful of 
cold storage facilities scattered around 
the islands, the Faroese logistics infra-
structure has come under pressure be-
cause of the growing quantities of At-
lantic mackerel and other pelagic fish 
species being brought to shore. To meet 
the challenge, cold stores have rushed to 
expand their capacity however without 
being fully able to match the demand of 
the Faroese fishing industry.

The country’s largest cold store, 
Bergfrost made a serious commitment to 
capacity expansion last year (2013), more 
than doubling from 7,000 to 16,000 
tonnes. The company purchased three 
mountain tunnels for the purpose, hav-
ing leased the two of them for a number 
years while adding a third one. At the 

same time Bergfrost’s temperature con-
trol system has been refurbished to op-
timize power consumption and enhance 
operational flexibility and reliability.

“We could see this coming back 
in 2009/2010,” said managing director 
Símin Pauli Sivertsen. “We were going 
to run out of space for cold storage as 
the quantities of fish continued to grow 
and would likely become larger than ever 
before. This is exactly what has taken 
place lately, only to an even greater ex-
tent than expected. I am therefore very 
pleased with the fact that we decided to 
go ahead with the expansion which was 
completed last summer. It has made a 
big difference for our clients as they are 
now able to use the facility for longer 
periods of time. Nonetheless, we’ll soon 
be facing another surge in demand and 
will need to deal with it sooner rather 
than later.”

Of course, what Mr. Sivertsen is 
referring to is Bergfrost’s new next door 
neighbor, the Pelagos freezing plant, 
scheduled for completion by this sum-
mer.  

With a host of local services in place 
alongside cold storage—such as indus-
trial fish processing, fishing gear, bun-
kering, mechanical and electrical repairs 

and maintenance, to name some—how-
ever no freezing plant—Fuglafjørður has 
been anxious to add a processing plant 
for pelagic food fish. 

The new facility, owned jointly by 
meal and oil factory Havsbrún along-
side fishing companies Framherji and 
Christian í Grótinum plus a number of 
local shareholders, will bring to frui-
tion a decades-long dream for the Port 
of Fuglafjørður.

For Bergfrost, it will likely mean 
more business.

“The freezing plant will attract more 
fishing vessels to our doorstep,” Mr. Si-
vertsen said. “We therefore expect de-
mand for our services to increase further.”

high power usage:  To meet that 
growing demand Bergfrost may have to 
add even more cold storage capacity. 
Judging from developments taking place 
in the harbor area next to the facility, 
more space could soon become available 
in the mountain tunnel complex that 
houses the cold store.

“In its current shape, this tunnel sys-
tem has the potential for an additional 
capacity of 10,000 tonnes. Hopefully we 
will be able to add the remaining tunnels 
to our existing three, provided the cur-
rent tenant will have their requirements 
covered with the storage silos planned in 
their own area outside the tunnel system.”

Using a system of mountain tunnels 
for cold storage offers several competitive 
advantages, according to Mr. Sivertsen. 
Carved into solid rock, the housing is as 

Fueled by booming fisheries and the prospect of a new local freezing plant, Fuglafjørður’s 
cold store looks set for sustained rapid growth following last year’s major capacity 

increase—with further expansion plans in the pipeline.

Bergfrost’s streak of  success
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robust, safe and secure as it can possibly 
get, with a very high level of operational 
stability. In the event of a serious power 
outage, for example, the frozen rock and 
the mountain’s natural insolation will 
keep the temperature for a long time, 
even for weeks. 

“This is the safest and largest cold 
store in the country. The fact that it’s 
encapsulated in rock provides it with an 
insulation that is beyond comparison 
and makes its operation extremely stable. 
This tunnel system is perfect for the cold 
store function and logistically it works 
very smoothly as the mountain is right 
next to the Cold Storage Terminal and 
our office building at the harbor.” 

When it comes to power consump-
tion, however, there is a flip side.

“It takes a lot of electricity to change 
temperatures in this environment so we 
have to be rigorous. Fortunately we now 
have a computerized system in place to 
optimize and continually monitor and 
control the power usage of very corner 
of the cold store.”  

Bergfrost  
PO Box 85, fO-530 fuglafjørður

www.bergfrost.com 
bergfrost@bergfrost.com 
tel.: +298 474646 
fax: +298 474647

Managing Director: Símin Pauli Sivertsen 
Storage Manager: John Simonsen

With a cold storage capacity of 16,000 
tonnes, Bergfrost is the largest and safest 
cold storage facility in the faroe Islands.

services: 
Cold storage and warehousing; 
Logistics and management services 
including discharge and transportation of 
goods, customs clearance, shipment 
related paperwork; 
eu Border Inspection Point (BIP).

Bergfrost’s streak of  success

CEO Símin Pauli Sivertsen;  
Newest cold store tunnel (opposite bottom); 
Discharing frozen seafood from a foreign 
fishing vessel (opposite top);
Map showing tunnel system  
and harbor section (below, left);  
Tunnel filled with frozen goods (below).

http://www.bergfrost.com
mailto:bergfrost@bergfrost.com
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FUGLAFJøRðUR’s OLD dream 
of hosting a processing facility for 

pelagic food fish is finally coming true. 
Shortly after domestic investors joined 
forces to form the new company Pelagos 
early this year (2014), the building of a 
new 200 million dkk (27M eur) freez-
ing plant was commissioned, scheduled 
to start operations this summer with a 
capacity to process 600 tonnes per day.

This is good news for the Port of 
Fugla fjørður. The port authority, the 
Municipal Council of Fugla fjørður, has 
made no secret of its ambition to see the 
plan through. A few years ago a piece 
of land was designated for the purpose 
and a proposal presented to prospective 
investors, who nonetheless opted for an 
altogether different location, at Tvøroyri. 

The people of Fugla fjørður, however, 
remained defiant and continued the ef-
fort to find investors willing to place 
money in a new freezing plant, the re-
alization of which Mayor Sonni á Horni 
calls “an extremely important milestone.” 

Pelagos will join Kolla f jørður’s 
Faroe Pelagic and Tvøroyri’s Varðin Pe-
lagic to become the Faroe Islands’ third 
major processing plant for pelagic fish 

for human consumption; there is also a 
smaller facility at Vestmanna. 

‘tireless work’:  In response to skep-
ticism over perceived excess capacity, 
Pelagos shareholders point out that high 
processing capacity is needed to handle 
the large quantities of pelagic fish caught 
in Faroese waters.

The owners of Pelagos are aqua-
culture giant Bakka frost (through its 
subsidiary fishmeal and feed factory 
Havs brún), fishing majors Fram herji and 
Christian í Grótinum/Norð borg (the lat-
ter through an entity named Palli hjá 
Mariannu), and a group of small share-
holders from the local community.

Alongside Atlantic mackerel and 
Atlanto-Scandian herring, the large-
volume blue whiting fishery, which takes 
place from January to May, is expected to 
contribute toward securing raw material 
for the plant.

“Most of the fishing [for mackerel 
and herring] takes place in the summer, 
so everything has to be produced then,” 
Atli Simon sen, of Christian í Grótinum/
Norð borg, told Undercurrent News. “So 
the capacity is not that big when you take 
that into account.”

According to an estimate attribut-
ed to Havsbrún CEO Odd Eliasen, to 
make a profit Pelagos will need to pro-
cess some 45,000 tonnes of pelagic fish 
on an annual basis, about two-thirds of 
which will be received from Framherji’s 
Fagraberg.

“Ideally, this processing plant should 
have been built decades ago,” Mr. á Hor-
ni said. “But we are pleased to note that 

the project has now reached this stage 
where construction has started. Also it is 
reassuring that Pelagos has the backing 
of investors that are capable of bring-
ing forward the resources and expertise 
necessary to make it a success.”

Mr. á Horni added: “Pelagos will 
represent an extremely important mile-
stone for Fuglafjørður and there are quite 
a few people who should be credited for 
their tireless work in this context, in-
cluding my predecessor Sigurð S. Simon-
sen. Now it’s important to make sure all 
requirements are met for the work to 
progress according to plan.”

more traffic:  The Port of Fugla-
fjørður has been frequented by the pe-
lagic fishing industry since the 1960s, 
when the Havs brún fishmeal factory 

Already receiving well over 800 ship calls per year, the Port 
of Fuglafjørður is poised to see traffic continue to increase as 
businesses brace for a sharp rise in activities generated from 

a new freezing plant—being built at long last.

neW    freezing plant
for    pelagic port
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opened for business. A well sheltered, 
deep natural harbor, Fugla fjørð ur has 
developed a service infrastructure 
around this industry that has earned the 
port a leading position in its field. 

Over the years, several vital links 
have been added to the mix, including, 
for example, the Faroe Islands’ leading 
bunker station, as well as the country’s 

largest cold storage facility, the foremost 
manufacturer of fishing gear, and a fillet-
ing machinery repair and maintenance 
specialist.

But as the amounts of fish landed 
for reduction to meal and oil have been 
falling in recent years, emerging wor-
ries over the potential loss of ship calls 
related to pelagic fishing grew to the 
point of prompting the port authority 
to take action.

Now with the formation of Pela-
gos, the situation is being turned around 
with a much needed, and  significant, 
competitive advantage coming Fugla-
fjørður’s way.

Meanwhile, the number of ship 
calls at Fugla fjørð ur totaled 836 in 2013, 
compared to 766 in 2012, according to 
Port Director Rólant Højsted.

“Ship traffic is increasing,” Mr. Høj-
sted noted, “much thanks to the bun-
ker station but also largely because of 
high catch quotas in the pelagic fisher-
ies. Many thousands of tonnes are still 
landed to Havbrún on all annual basis; 
and now that a new freezing plant will 
begin operations, we can expect even 
more calls from pelagic fishing vessels.”

Port of Fuglafjørður
fuglafjarðar havn 
harbor Office, fO-530 fuglafjørður

www.fuglafjordur.fo 
pof@online.fo 
tel.: +298 444 054 or 212 054 
fax: +298 445 154

Port Director: Rólant højsted

One of Europe’s leading pelagic fishing 
ports with a comprehensive range of 
facilities and services.

More than 1,200 meters of total quay 
length; quayside depths range from  
10 m to 14 m.

Excellent natural harbor, accessible in all 
weather conditions.

facilities and services include, for 
example: Processing plant for pelagic 
food fish (scheduled to open in July 2014); 
fish meal, fish oil and feed processing 
plant; cold storage; trawl and purse seine 
net manufacturing and repairs; electrical 
engineering; mechanical engineering inc. 
authorized Baader engineers (filleting 
machinery); hydraulics; provisioning; 
power supply; fresh water.

Bunkering: MGO, hfO, blends.

neW    freezing plant
for    pelagic port

The new Pelagos facility is being built next to the Havsbrún fishmeal factory the Bergfrost cold store;
Mayor Sonni á Horni (bottom opposite); Pelagos building site (bottom left); Fishing harbor (bottom right).

http://www.fuglafjordur.fo
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IT TOOK Faroese software developer 
Formula some time and a great deal 

of agility to get where they are today: 
their home country’s undisputed leader 
in their field while primarily serving an 
international client base. Working with 
the likes of Microsoft and Siemens (Uni-
fy) to develop its flagship product suite, 
Formula over the years has refined and 
extended what was essentially a com-
munication and time management tool 
into the 80,000-user strong Totalview 
business optimization suite. The suite 
consists of four products that work as 
individual applications but even bet-
ter together: Availability, Telephony & 
Switchboard, Time, and Human Re-
sources. 

Starting out back in 1986—long 
before the invention of the Web, not to 
mention the era of Voice over Internet 
Protocol (VoIP)—Formula was a local 
IT firm in Tórshavn with an IBM PC 
and Xerox copier dealership. While 
sweeping changes were taking place in 
information and communication tech-
nology already then, the company has 
managed to adapt and continually renew 
itself. After a decade of making good use 
of its special strength in software devel-

opment and customization, Formula had 
been transformed into an internationally 
recognized software developer. 

“We were early out with an advanced 
telephony and time keeping system,” said 
CEO Fróði Magnussen. “Remember 
this was back in the day before the In-
ternet had become mainstream and by 
the mid 1990s we had developed the 
first versions of a user-friendly clocking 
and time recording software application 
alongside a Windows-based system that 
offered desktop control of switchboards 
and telephones. This caught the atten-
tion of many including a couple of very 
big companies who would use it as part 
of their offerings to SMEs [small and 
medium-sized enterprises]. Over the 
years these systems were gradually de-
veloped further in close liaison with our 
partners and clients, and organized into 
an integrated suite of four applications 
under the Totalview brand.” 

According to Mr. Magnussen, the 
Faroese business environment has a 
unique characteristic that offers a com-
petitive advantage in product develop-
ment for SMEs. 

“In the Faroes, it doesn’t necessar-
ily make much difference whether you’re 
an executive, a mid-level manager or an 
office clerk,” he said. “Faroese organiza-
tions tend to be very flat, and the holistic 
approach to solving business problems 
is something you cannot escape in this 
environment.” 

“Necessity is the mother of inven-

tion. Here is an extremely small, ex-
tremely industrious community which, 
at the same time, is somewhat geo-
graphically isolated. In this very special 
market, as a provider of IT solutions and 
services, you will frequently find your-
self in situations that call for tweaks and 
customizations. That again makes for an 
excellent training ground for software 
development skills.” 

agile philosophy:  As it turns out, 
SMEs in many countries have a hard 
time finding the right business optimiza-
tion product for their particular needs. 
This is where Totalview comes in as a 
viable solution for many organizations 
of 20 to 500 employees.

totalVieW: ho  listic adVantage
Effectively using the Faroe Islands as a software 
development laboratory, Formula has turned its 

Totalview suite into an international 80,000-user 
business optimization platform to help SMEs 

operate smoothly and efficiently.
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“Totalview is a highly competitive 
package for business optimization, with 
a price tag that is very SME friendly,” 
Mr. Magnussen said. 

What the product suite essentially 
promises is making business decisions 
more knowledge-driven and consistent 
with business objectives and goals. The 
applications work together to register 
and document, in real time, everything 
from staff activities to project and tele-
phone activities, reporting at any time 
what each business hour is used for. Facts 
and statistical data are made available on 
sick days, meetings, and vacations; on 
the amounts and periods of time spent 
on projects; on inbound calls and out-
bound calls.

With the HR product, for example, 
Totalview provides insight and overview 
of personnel and the skills available 
within the organization, optimizing 
staff allocation and project planning. 
Sound management of this vital area 
is generally linked to raising employee 
satisfaction while lowering the costs of 
improving competitiveness.

“This is an effective way for busi-
nesses to know exactly, based on real-
time facts, who is or was doing what, 
where, and when. Our clients save 
substantial amounts of time, effort and 
money inasmuch as they are able to man-
age projects and teams based on actual 
data, and make plans that work.”

According to Sales Director Rúni 

Brimvík, Formula envisions its growth 
to continue along the incremental and 
collaborative path that characterizes its 
agile philosophy.

“All our license sales go through 
distributors and established partners, 
including Microsoft, Unify [Siemens 
Enterprise Communications] and 
Broadworks partners,” Mr. Brimvík said. 

He added: “Already with 80,000 
business users throughout Scandina-
via and northern Europe, we believe 
Totalview has good potential for further 
market expansion.”  

totalVieW: ho  listic adVantage Formula  
Stiðjagøta 11, fO-100 tórshavn

www.total-view.com 
sales@total-view.com 
tel.: +298 34 40 00 

CEO: fróði Magnussen  
CfO: Árni Arge  
Sales Director: Rúni Brimvík

formula is an international software 
developer founded in 1986,  
headquartered in the faroe Islands. 

totalview is a management software suite 
that systematically registers and measures 
staff and company activities in real-time. 

totalview consists of four individual 
products that work together:  
• totalview Availability  
• totalview telephony & Switchboard  
• totalview time 
• totalview human Resources

Number of totalview users: 80,000

CEO Fróði Magnussen, right, with 
International Sales Director Rúni Brimvík;
Map showing geographical distribution  
of Totalview users (below);
Screenshot of Totalview user interface for  
desktop and handheld devices (opposite).

mailto:sales@total-view.com
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AS  CONFIRMED after its first full  
year of operations, the new Varðin 

Pelagic freezing plant that opened in mid 
2012 marked a turning point for the Port 
of Tvøroyri. With 100,000 tonnes of 
fresh pelagic fish landed and processed 
for export during 2013, it’s becoming 
abundantly clear that the pelagic busi-
ness has come to Tvøroyri.

The local port authority, the Mu-
nicipal Council of Tvøroyri, welcomed 
the processing plant as it promised the 
first serious economic boom for many 
decades on the whole island of Suðuroy. 
The Council immediately committed to 
a series of development projects, the first 
of which were fundamental to have the 
factory set up in the first place and com-
mence business: a new stretch of dock, 

a piece of land adjacent to the facility, 
and more. 

Two years on, it’s time to build a 
deepwater terminal for logistics han-
dling and committ to new harbor en-
hancements.

“The freezing plant had a lead-in 
period of six months and subsequently 
completed a full year of normal opera-
tions,” Mayor Kristin Michelsen noted. 

“The production rate has turned out to be 
close to 100,000 tonnes per year, which 
in money terms translates into a turn-
over of well over a billion [dkk]. So this 
new facility is obviously having a major 
impact on the port and the entire local 
community. This has the potential to 
become a real success story and we are 
keen to see it unfold; the Council will 

do its part as far as concerns necessary 
investments in our infrastructure.” 

Mr. Michelsen added: “A new ter-
minal with a dock length of 185 meter 
and depth alongside of 11 m will now 
be built to accommodate the growing 
demand for logistics handling in the port. 

“Also an area of 4,000 square m will 
be assigned for container storage. As for 
the Fishing Harbor, a new berth will 
be added to further facilitate landing of 
pelagics and groundfish; moreover the 
Council has allocated additional areas 
for potential development on both arms 
of the fjord.” 

Last year, meanwhile a local high-
way was built on the hillside over town to 
connect with the main road infrastruc-
ture and the ferry terminal at Drelnes.

Pushing ahead with several development projects to boost infrastructure, the Port of Tvøroyri cements its position in 
the top league among Faroese ports—as landings of pelagic catch for local processing amount to 100,000 tonnes a year.

taking center stage
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‘a New reality’:  The newfound buzz 
at Tvøroyri may evoke memories from 
late 19th to early 20th century when the 
Faroese fishing industry began to take 
shape. For decades Tvøroyri played a 
central part in it but the decline that fol-
lowed lasted longer than perhaps people 
might have expected. Now the experi-
ence of being freed from a spell as it were, 
can be sensed everywhere in town and 
beyond—neighboring communities are 
benefiting as well from the increased 
employment rates and new sources of 
revenue.

This revival puts Tvøroyri, once 
again, squarely on the map as a center 
for production and export of seafood. 

There could be even more in store, 
according to the Mayor, who hinted at 
rumored plans of more facilities for new 
products. Apart from mentioning tour-

ism and cultural events, he also made 
reference to the Council’s ambition to 
offer services to the offshore industry. 

“The Council has allocated even 
larger areas for harbor development,” 
he said. “We are looking at both the 
southern side of the fjord, where there is 
potential for cruise tourism and cultural 
events as well as using a separate area to 
serve the oil and gas industry, and the 
northern side, where we can expect the 
fishing industry to expand in the months 
and years ahead as they look for new 
ways to add value to their produce.”

The Mayor added: “We were under 
pressure to meet urgent requirements 
from Varðin Pelagic investors and man-
aged to deliver through good team work. 
Going forward, we have now had time 
to plan ahead and align our longterm 
objectives with a new reality.”

The Mayor’s optimism is backed by 
increasing tax revenues and a growing 
local population. On a separate note, the 
recent agreement between the Faroe Is-
lands and EU and Norway on mackerel 
seems to reinforce the positive energy—
the Faroese can fish in Norwegian wa-
ters again, which is highly popular in 
the winter.

“With prospects that pelagic catch 
quota will be made more stable, the Port 
of Tvøroyri moves one step closer to the 
wealth of living marine resources found 
in the North Atlantic—even more so 
now that the fish can be caught at the 
optimum time of the year.”

Port of Tvøroyri 
tvøroyrar havn 
PO Box 20, fO-800 tvøroyri

www.tvoroyri.fo 
havn@tvoroyri.fo 
tel.: +298 371 055 or +298 222 509 
fax: +298 371 418

Port Director:  hjalgrím vestergaard 
harbor Master: Jón B. Guttesen

500 meters of dock side with depths  
from 7 to 11 m alongside.  
roll-on/roll-off ramp. 
Whitefish and pelagic processing. 

Whitefish, pelagic fish handling; seafood 
processing; cold storage, transport 
and logistics services; port agency; 
ship repairs; mechanical, electrical 
engineering; marine electronics; fuel, 
power, provisioning, fresh water; customs 
office; immigration office; local hostpital. 

View of Tvøroyri with Tróndur í Gøtu docked 
at the Varðin Pelagic processing plant;
Cargo vessel Karmsund at Varðin Pelagic’s 
cold storage facility (below).

http://www.tvoroyri.fo
mailto:havn%40tvoroyri.fo?subject=
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THE PORT of Runavík has moved 
closer to seeing its grand vision of 

new infrastructure and offshore business 
turned into reality in the Faroe Islands’ 
longest fjord, the Skálafjord. 

With a draft plan for a 124.6-acre 
(500,000 square meter) oil supply base 
adopted last year (2013) by the Runavík 
Municipal Council, the area north of 
the Skála Shipyard has officially been 
allocated for a future supply base. In li-
aison with an international engineering, 
design and consultancy group, the area 

has been readied for development in the 
event of a commercial oil or gas discovery 
offshore the Faroe Islands, according to 
Harbor Director Torbjørn Jacobsen.

Meanwhile, a massive infrastruc-
ture development program featuring 

an underwater tunnel between the two 
arms of the Skálafjord and the capital 
Tórshavn, moved past a long-standing 
hurdle earlier this year, as all political 
parties represented in the Faroese par-
liament, the Løgting, finally agreed on 
a financial framework for the project. A 
second underwater tunnel was added to 
the development package to link the is-
land of Sandoy with Streymoy, the island 
of the capital. With construction set to 
begin in 2015 at an estimate price tag 
of 1.9 billion DKK (255 million EUR), 

moVing forWard at pace

Harbor director Tórbjørn Jacobsen; Offshore support vessel receives service form Atlantic Supply Base (opposite top);  
Reefer vessel Silver Fjord docked at the Beta Key (below); Pair trawlers landing a fresh catch at the fishing harbor (opposite bottom).
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Council signs off on the allocation of a large area for future oil supply base at the Port of Runavík, while an all-party 
agreement to go ahead with the development of a giant underwater tunnel offers breakthrough at political level.
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the project will easily be the largest ever 
undertaken by the 48,000-strong Faro-
ese community.

“This piece of infrastructure will 
catapult the entire area to a whole new 
level,” said Mr. Jacobsen, who is also the 
deputy mayor of Runavík.

cruise termiNal:  The Port of 
Runavík reported a 45-percent profit for 
2013 with revenues of about 11.5m DKK 
(1.5m EUR). According to Mr. Jacobsen, 
the main sources of income were docking 
related to fishing operations, aquaculture, 
freight forwarding, ship repairs and 
maintenance, and various services.

“The port has definitely recovered,” 
he said, referring to a decline in rev-
enues and profits from 2008 through 
2011. “We have experienced fairly rapid 
growth over the last few years and expect 
continued growth yet at slower pace, as 
we’ve almost reached the level of full uti-
lization of facilities. On the other hand, 
more capacity in the way of new dock 
space could refuel growth.”

Under consideration is a new 25m 
DKK (3.35m EUR) harbor extension 
plan designed to increase the Port of 
Runavík’s ability to receive foreign cruise 
passenger ships. Adding 220 meters of 
dock between the Beta Key and the ASB 
Terminal at Saltangará will bring 320 
m of unbroken stretch with 12 m water 
depths alongside.

“We believe we can become more 
attractive as a port of call for cruise ships 
and for that as well as for a more general 

purpose we’re looking to add this new 
Cruise Terminal.”

‘good reputatioN’:  One of the bus-
iest in the Faroe Islands, the Port of 
Runavík is home to a number of service 
and manufacturing companies including, 
for example, Faroe Origin, owner/op-
erator of eight fishing vessels and a mod-
ern fish filleting plant at the Runavík 
Fishing Harbor, about a kilometer south 
of the Beta Key, where freight carrier 
Fresh Link has its home base. 

“As a traditional port of call for 
cargo vessels one of our concerns was 
to find a replacement for the previous 
operator which closed its branch here a 
few years ago,” Mr. Jacobsen added. “So 
we were pleased that Fresh Link chose 
to set up base here.” 

The Faroe Islands’ largest fish farm-
ing company and exporter of Atlantic 
salmon, Bakkafrost, has its headquarters 
at Glyvrar, about a kilometer north of 
the ASB Terminal. Here, new harbor 
development is being undertaken to ac-
commodate the expanding needs of the 
aquaculture giant as it concentrates pro-
duction facilities to this place.

Across the fjord lies the Skála Ship-
yard, owned and operated by MEST, the 
Faroe Islands’ largest shipyard group. 
The well-equipped yard at Skála is used 
for Faroese and foreign vessels including, 
for example, large Russian trawlers. Also 
part of the group is the Runavík-based 
stainless steel equipment manufacturer 
formerly known as FJM.

The Port of Runavík is home to At-
lantic Supply Base (ASB), the oil supply 
base used for all offshore exploration ac-
tivities that have taken place to date on 
the Faroese continental shelf. Drilling 
on the eighth well is set to resume early 
this summer with the ninth one expected 
to be spudded afterwards.

“ASB have been busy preparing 
for this year’s activities and the qual-
ity of their work has earned them good 
reputation with the oil companies,” Mr. 
Jacobsen said.

Port of Runavík
Runavíkar havn 
harbor Office, fO-600 Saltangará

www.runavik.fo 
havnarskrivstovan@runavik.fo 
tel.: +298 449 449 
fax: +298 448 920

harbor Director: tórbjørn Jacobsen

One of the faroe Islands’ leading fishing 
ports. Situated on Skálafjørður, the 
longest fjord in the faroe Islands. Largest 
and most developed harbors of the fjord. 
the faroes’ only offshore supply base. 

all types of vessels served. 

total length of keys approximately 
1,700 meters, maximum depth 12m. 

Services, industry include:  
fish handling, processing and related 
business; shipyard with 116m long 
dry dock and 1200-tonne capacity 
slipway; mechanical workshops, 
electrical engineering, marine 
electronics; warehousing, cold storage, 
stevedoring, transport; provisions.

mailto:havnarskrivstovan@runavik.fo
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ONE DAY the Faroe Islands could become successful 
oil and gas producers, just like their neighbor to the 
east, the Shetlands, which has already joined the ranks 
of North Sea regions producing oil and gas. Whilst 
oil and gas fields east of Shetland have faced decline, 
exploration to the west of Shetland has delivered a 
series of new oil and gas fields which are extending 

the lifespan of Britain’s oil industry by decades. As a result, the massive oil and gas 
terminal at Shetland’s Sullum Voe is being upgraded and is expected to operate 
for yet another fifty years, perhaps processing and exporting Faroese oil and gas 
in the future. 

Unfortunately for the Faroese, this island group is in the very early stages of 
exploration and perhaps it will take at least ten years before it mirrors the oil and gas 
developments to the west of Shetland. So far, investment in the Faroes since 2000 
has only resulted in one well with useful results and another six have proved dry. Due 
to extreme weather prospects and technical difficulties, another well, Brugdan II, in 
2012, was not completed and commercial interest in the Faroes is only now possible 
due to technological developments and decline in new opportunities in the North Sea.

Despite these limitations there is undiminished interest among the energy 
companies involved, who are now betting millions of Euros on finding oil and gas 
below the seabed which links the Shetland Islands with the Faroe Islands. Said Jan 
Müller, MD Faroes Oil Industry Group (FOÍB): “Faroese people don’t expect it to 
be a significant game changer to the islands’ standard of living.” 

Statoil’s country manager for Greenland and the Faroe Islands, Rúni M. 
Hansen, however, noted that after considerable computer analysis based on earlier 
exploration results, “this summer we are planning to drill two wells in Faroese 
waters, Brugdan II Re-Entry and Sula Stelkur.” 

still early:  The drilling season for Brugdan II Re-Entry will be April, May 
and June and for Sula Stelkur July, August and September. Brugdan II is seen as a 
potential gas well and the other as a possible oil well. Mr. Müller explained that 
this summer’s drilling “is for fresh geological information; it is unlikely there will 
be a commercial find.” 

“The fact that we are drilling two wells this summer is a large commitment,” Mr. 
Hansen said. “We are using local supplier industry and working with the authorities 
to provide positive impact to the Faroe Islands.” 

The results of the two wells will be important milestones for evaluating the future. 
Norway’s energy giant Statoil is not alone in investigating the Faroe Islands 

sea bed for oil and gas. Others include America’s super-major ExxonMobil, Danish 
based DONG Energy, Austria’s OMV, and Faroese independent Atlantic Petro-
leum. Apart from the Faroese Continental Shelf, Atlantic Petroleum has oil and 
gas interests in the UK Continental Shelf, the Norwegian Continental Shelf, the 
Irish Continental Shelf, and the Netherlands. It has made no discovery yet in local 
waters, but its most recent discovery was the Langlitinden well in nearby Norwegian 
waters this February. 

By Nicholas Newman

Valuable information 
for later use, if not 
commercial discoveries, 
are expected to result 
from this summer’s 
exploration activities 
offshore the Faroes, 
which kick into high 
gear with two prospects 
to be drilled—Brugdan 
II and Sula Stelkur.

long waiT 
for THe 
Big one
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Most of the activity lies in the wa-
ters close to the Faroe-Shetland Basin, 
close to the boundary that divides the 
Faroes from from UK. However, explo-
ration activities on the Faroese Conti-
nental Shelf are still in the early phases, 
due to the complexity of drilling in a 
harsh environment and the perceived 
high-risk of commercial failure. On the 
other hand, large oil and gas discoveries 
in the West of the Shetland area, ad-
jacent to Faroese licensed acreage, give 
some cause for confidence in the poten-
tial of the region.

reduciNg depeNdeNcy:  The case 
for commercial quantities of oil and gas 
being found in the Faroes portion of the 

seabed between Shetland and the Faroes 
is based on several factors, the first of 
which is that oil and gas discoveries have 
been made on the UK side of the bound-
ary. It was originally thought that the 
Faroe seabed was a mirror image to that 
of the Shetland side of the continental 
shelf. On the Shetland side of the seabed, 
Britain has already developed three oil 
and gas offshore fields; in waters of 400m 
plus depths. These are the approximate-
ly 425 million barrels Schiehallion, the 
250M-600M barrels Foinaven field and 
the 640M barrels Clair, since 1998, with 
the support of such oil giants as BP, 
Chevron and Total. The nearby Laggan-
Tormore and the Rosebank-Lochnagar 
discoveries (respectively estimated to 

hold about 230M and 240M barrels of 
oil equivalent) are now in the process of 
being further appraised for development. 
(See map.)

At present output from oil and gas 
fields from West of Shetland is produced 
from sub-sea wells via manifold and rig-
id flow lines to a location underneath a 
floating production, storage and offload-
ing vessel (FPSO). From this point, flex-
ible risers carry the production stream to 
the FPSO unit. Gas from these fields 
is transported by pipeline via Shetland 
to markets in the UK, whilst oil is ex-
ported via an FPSO type vessel known 
as a Sevan Stabilised Platform (SSP) 
floating production platform, for onward 
transport by oil tanker. This method is 
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used since the water depths are too great 
for rigs fixed to the seabed. No doubt 
a similar solution will be needed for 
exporting Faroes discoveries since the 
local population of 50,000 is too small 
to make much use of such output. How-
ever, the expected oil and gas revenues 
will no doubt help the Faroes Islanders’ 
ambitions to reduce their dependency 
on Danish government subsidies and 
on fishing. 

early access of scale:  Since the 
beginning of the century many energy 
exploration companies have been con-
vinced that there must be commercial 
quantities of oil and gas in the tough 
environment of the waters that surround 
the Faroes Islands. Since the Faroese 
authorities issued the first licenses and 
the first exploration took place on the 
Faroese Continental Shelf in 2001, sev-
eral drillings have taken place. However, 
so far, no commercially viable discover-
ies have been made but expectations 
remain high. 

The Faroe Islands’ first licensing 
round was held in 2000. Since then, 
research activity has been ongoing, ex-
ploration attempts have included data ac-
quisition, scientific work and the drilling 
of exploration wells. So far, seven wells 
have been drilled (not counting Brugdan 
II) and an active hydrocarbon system 
confirmed. The geology of the licenses 
granted tends to be sub-basalt and have 
a varied geology within different plays.

During 2012, Statoil as operator, 
working in partnership with Exxon-
Mobil and Atlantic Petroleum, drilled 
the Brugdan II exploration well. As Mr. 
Hansen said: “The last offshore activ-

ity in the Faroes was Statoil’s Brugdan 
II well in 2012 that had to be stopped 
before reaching the target due to adverse 
weather conditions.” The well is located 
around 80 km offshore from the Faroe 
Islands and was the second drilled in the 
223 square-mile license.

Statoil has been one of the lead-
ing oil companies operating in Faroese 
waters. By far the largest license holder, 
whether measured by acreage or activity, 
the company has played a vital role in 
the Faroes exploration activity. Its po-
sition in the Faroes is in line with the 
company’s exploration strategy of early 
access of scale and establishing a leading 
position in frontier areas.

eighth well:  License 009, which was 
awarded in January 2005, was finally 
relinquished in January 2014. The license 
acreage had been actively explored but 
results were not encouraging for the li-
cense holders—Statoil (operator), Exxon 
Mobil and OMV—to continue. 

In November 2013, Statoil signed 
an agreement to “farm down” (where an 
exploration company sells a share in its 
rights over the discovery to other com-
panies) five exploration licenses in the 
Faroes and two in Norwegian waters 
with Austrian energy company OMV. 
The Faroe licenses are L006, L008, 
L009, L011 and L016, and the Statoil-
OMV agreement is a result of a larger 

Seadrill ’s West Hercules, the semi-submersible rig 
contracted for the Brugdan II Re-Entry (right); Map 
showing exploration licenses in the Faroes (opposite) .
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2.65 billion usd OMV transaction, an-
nounced in August, where it was agreed 
to look for cooperation in exploration op-
portunities.

In June 2013 the Faroese Trade and 
Industry Minister awarded six blocks 
in the Faroe-Shetland Basin to DONG 
Energy under the Open Door license 
round. DONG E&P was awarded a 
100% interest and operatorship in the 
blocks, west of the producing Brit-
ish fields Foinaven and Schiehallion. 
DONG E&P grew interested in these 
license blocks once a re-examination of 
the data from previous exploration at-
tempts sponsored by the Faroese govern-
ment was completed. 

“Maybe DONG could start drilling 
in two years,” Mr. Müller suggested.

Together with a recent license 
award in the UK 27th Licence Round, 
this new award confirms that DONG 

Energy’s oil and gas business, DONG 
E&P, is a major player in the Faroe Is-
lands and in the West of Shetland re-
gion—the company with most license 
interests in this prospective region. 

Also in June 2013, Atlantic Petro-
leum announced that ExxonMobil had 
acquired a 6% interest in License L016 

from Atlantic Petroleum. The revised 
ownership interests in the license are 
Statoil (operator) 40%, DONG Energy 
30%, ExxonMobil 26% and Atlantic 
Petroleum 4%. The license, originally 
granted in the Third Licensing Round in 
2008, covers an area of 3,870 square km. 

“This deal is part of our continuing 
portfolio management to optimize the 
allocation of capital within our explora-
tion budget,” Atlantic Petroleum CEO 
Ben Arabo commented. “Our strategy 
is to fund participation in three or four 
exploration wells each year within North 
West Europe. We are very pleased to be 
able to continue our work on the Faro-
ese shelf with our L016 partners, Statoil, 
ExxonMobil and DONG, as the area 
remains a part of our portfolio with sig-
nificant potential at a suitable exposure 
for Atlantic Petroleum.”

(Continued on page 90)
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uNdeR tHe stewardship of Jan 

müller as managing director since 

2011, FOÍB, once barely visible to the pub-

lic eye, has dramatically raised its profile. 

One of the ways this has been done this is 

by establishing a website Oljan.fo which 

has become the principal source of news 

about the oil and gas industry in the Faroes.

FOÍB (Faroes Oil Industry group) is 

the organization representing oil compa-
nies holding licenses in the Faroes.

trade statistics show up to 15,000 hits 

per week for Oljan.fo. Whilst mr. müller’s 

past journalistic experience has come in 

handy here, his new remit goes far beyond 

publishing news. It includes, for example, 

building a network of contacts, particularly 

with sister organisations, to further FOÍB’s 

objectives such as representing members 

and industry interests. 

FOÍB’s office at Bryggjubakki 22 with 

its panoramic view of tórshavn’s west har-

bor has become integral to mr. müller’s 

mission. Centrally located close to Parlia-

ment and government offices, it has be-

come a crossroads for people with an inter-

est in the oil and gas industry. Here foreign 

journalists are entertained and briefed 

about exploration prospects as well as about 

the Faroes generally. The result has been 

glowingly positive articles in publications 

such as upstream, Politiken, aftenbladet, 

and the Press and Journal, Politicians, civil 

servants and business people drop by for a 

coffee which provides an ideal opportunity 

to informally chat about various industry 

issues. Bryggjubakki 22 is naturally also 

the first port of call in the Faroes for execu-

tives from FOÍB member companies.

The FOÍB office also doubles up as a 

lecture hall when groups of students from 

schools and colleges visit and receive an 

authoritative presentation on the oil and 

gas industry from mr. müller. 

In June last year FOÍB staged a 

landmark Oil Conference at the Nordic 

House in tórshavn. Both malcolm Webb 

and gro Brækken, the respective heads of 

FOÍB’s sister organisations Oil and gas uK 

and Norsk Olje og gass, gave presentations 

at the conference. 

“Their presence  illustrated the cor-

dial relations we managed to establish in 

a relatively short period,” mr. müller com-

mented. “We also have good contacts with 

our counterparts in Ireland, denmark and 

greenland and are now working on linking 

up with others further afield,” he added.

In going about his tasks, mr. müller 

retains his trademark enthusiasm. al-

though he covered the subject extensively 

in the media for many years, he said in 

relation to his current post: “I’ve become 

even more eager to learn about this fasci-

nating industry—there are so many aspects, 

it never stops amazing me.”

FOÍB — Faroes Oil Industry Group
Bryggjubakki 22
PO Box 2121, fO-110 tórshavn

www.foib.fo 
jan@foib.fo
tel.: +298 311820 or +298 211820

Managing Director: Jan Müller
chairman: Ben arabo

fOÍB is the joint association of the oil 
companies holding licenses to explore for 
hydrocarbons in the faroese area either 
as license holders or partners. 

current members:  
Statoil, ExxonMobil, DONG Energy,  
OMv, Atlantic Petroleum.

fOÍB’s aim is to promote the offshore oil 
and gas industry in the faroe Islands by 
working closely with member compa-
nies, the faroese government and other 
stakeholders. 

Administrative Officer:  
Kristian Martin Petersen  
kmp@foib.fo  
tel.: +298 311822 or + 298 215148

fOIB runs a news website: www.oljan.fo

sindri 
www.sindri.fo 
kmp@foib.fo 
tel: +298 311822 or +298 215148

the Sindri Group is a body established by 
the faroese Government through which 
fOÍB members, as license holders, fund 
joint research projects of relevance to the 
future investigation of the faroese conti-
nental shelf. Sindri shares offices with fOÍB 
in tórshavn. Kristian Martin Petersen acts 
as General Coordinator for Sindri.

Making the ConneCtionS
Continuing to build links to sister organizations in neighboring countries, 
FOÍB, representing oil companies holding licenses in the Faroes, is 
recognized as a significant player in all matters related to offshore energy.

http://www.foib.fo/
mailto:jan@foib.fo
http://www.oljan.fo/
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INCREASING its acreage in the 
Faroes by two licenses last year 

(2013), Denmark’s DONG Energy be-
lieves strongly that a commercial oil or 
gas find in the area is plausible in the 
near future. With interests in a total 31 
licenses near the Faroe Islands and the 
West of Shetland area, DONG Energy’s 
oil and gas exploration and production 
unit DONG E&P has become a leading 
player in the region.

Together with OMV and operator 
Statoil, DONG E&P is a partner in the 
Sula Stelkur prospect, which will be 
spudded in the second half of this year. 
The company also holds an interest in 
the Marjun discovery of 2001, now the 
subject of renewed interest and revalu-
ation based on cutting-edge technology.

In June 2013 the Faroe Islands’ 
Ministry of Trade and Industry awarded 
six blocks in two exploration licenses to 
DONG E&P under the ‘Open Door’ 
license round, with DONG as operator 
holding a 100-percent interest in both 
licenses. Adding to two further licenses 
already held in the Faroes, the company 
now has four exploration licenses on the 
Faroese Continental Shelf.

“The awarded blocks in the Faroes 
are located in an area where we have 
identified a number of attractive pros-
pects close to production fields Foin-
aven and Schiehallion,” DONG E&P 
Senior Vice President Jan Terje Edvard-
sen noted. “We are looking forward to 
become more acquainted with the poten-
tial of this area through the aid of new 
3D seismic data and special processing 
technologies.”

miNister’s visit:  Since the First 
Licensing Round back in 2000, DONG 
E&P has actively participated in explo-
ration in a number of licenses offshore 
the Faroes, including Marjun, the first 
find.

“The latest licenses that we have been 
awarded are the result of our longterm 
exploration strategy  with the Atlantic 
Margin playing an important role for fu-
ture growth,” Mr. Edvardsen said. “Our 
persistence in this strategy has earned us 
a leading position in the region.”

Mr. Edvardsen added: “Together 
with the recent license award in the UK 
27th Licence Round, the awards in the 
Faroes confirm our position as a major 
player in the Faroe Islands and in the 
UK West of Shetland area, and it also 
confirms that DONG E&P is the com-
pany with most license interests in this 
prospective region.”

Recognizing its prominent position 
in the Faroese exploration effort includ-

dong reinforces 
commitment to faroes

A partner in the Sula Stelkur prospect which will be drilled this summer, DONG Energy increases its acreage 
on the Faroese Continental Shelf to become a major player on both sides of the Faroe-Shetland Basin.
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ing this year’s drilling campaign on the 
Sulan Stelkur prospect, Faroese Minis-
ter of Trade and Industry Johan Dahl 
paid a visit to DONG Energy during a 
scheduled trip to Copenhagen in early 
2014. As he met with DONG Energy 
CEO Henrik Poulsen and Mr. Edvard-
sen, the Minister discussed oil and gas 
exploration as well as the ongoing Power 
Hub project, a smart grid joint venture 
between DONG C&M and Faroese 
utility company SEV.

NOBODY WILL DISPUTE that the 
Faroe Islands has to be one of the world’s 
best locations for wind farms. Make no 
mistake, the islanders are well aware of 
the advantages that can be gained from 
utilizing renewable sources of energy—
and what better resource than wind to 
have a closer look at in such a windswept 
place in the quest to reduce dependency 
on oil for heating, fuel and power.

In line with the European Union’s 
drive to go green, the Faroese are look-
ing to have about one-quarter of their 
power usage to originate from wind tur-
bines by the end of this year.

However, in a climate characterized 
by frequent rain and gail force winds—
and with no power cable connections to 
other countries—integrating renewable 
energy into the existing grid is easier said 
than done. What to expect: oft-occur-
ring and large power outages. 

In late 2012 DONG Energy and 
the Faroe Islands’ utility SEV cut the 
power supply to a power station block 

through an emergency stop, killing more 
than one-tenth of the total power supply 
to the island community. Within only 
one to two seconds, the Power Hub sys-
tem had restored the grid’s balance by 
temporary shutting down two selected 
users, a large cold store and a fish farm.

According to Evert den Boer, 
DONG Energy Senior Vice President, 
the focus of the Power Hub project is 
now to realize its commercial value.

“What is ground-breaking is that we 
can now prove that a Power Hub system 
can play a vital role in the integration 
of Europe’s ever-increasing amounts of 
renewable energy,” Mr. den Boer said. 

“It can enable many of our clients to re-
duce or increase their power consump-
tion according to changes in prices and 
production rates.”

DONG E&P 
Kraftværksvej 53, Skærbæk, DK-7000 
fredericia 

www.dongenergy.com 
info@dongenergy.com 
tel. +45 9955 1111 
fax +45 9955 0011

senior vice President exploration:  
Jan terje Edvardsen

DONG Energy is one of the leading 
energy groups in Northern Europe. 
Our business is based on procuring, 
producing, distributing and trading in 
energy and related products in Northern 
Europe. DONG Energy has around 6,500 
employees and is headquartered in 
Denmark. the Group generated 73 billion 
dkk (9.8BN eur) in revenue in 2013.

DONG E&P is the oil and gas exploration 
and production unit of DONG Energy. 

we have explored for and produced 
oil and natural gas since 1984. Our 
activities are focused in the waters around 
Denmark, Norway, the United Kingdom 
(West of Shetland area), the faroe Islands 
and Greenland.

DONG E&P has approximately 80 
exploration and production licenses 
in total in Denmark, Norway, United 
Kingdom, Greenland, and faroe Islands. 
Interests in four licenses in the faroe 
Islands, including the Marjun discovery.  
Partner in the Sula Stelkur prospect, to be 
drilled in the summer of 2014. 

faroe Islands representative:  
Jógvan E. Winther Poulsen  
Advokatskrivstovan  
frúutrøð 4, PO Box 6, fO-110 tórshavn

jewp@jura.fo  
tel. +298 353 335  
fax +298 353 336

Making power SUpply   
SySteMS SMarter
DONG Energy joins forces with utility company SEV in a Power Hub 
project aimed at minimizing power outages.

DONG E&P Senior Vice Presiden  
Jan Terje Edvardsen (main);  

Wind turbines at the sourthern end of 
Eysturoy, Faroe Islands (below);  

The Saipem 7000 crane vessel in the DONG-
operated Nini oilfield in the Danish sector of 

the North Sea; (opposite bottom).
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LAST YEAR (2013) saw Faroese ex-
ploration and production indepen-

dent Atlantic Petroleum increase its ex-
ploration portfolio to record levels while 
at the same adding dramatically to its 
prospective resources, which amounted 
to 50 million barrels of oil equivalent at 
year end. Meanwhile Atlantic Petroleum 
was floated on the Oslo Stock Exchange 
in a successful equity raise that netted 
the company 115M dkk (15.4M eur).

With production assets maturing, 
however, and their replacements yet to 
be developed into producing fields, the 
fiscal year ended in the red. As severe 
weather caused disruptions to operations 
at Chestnut—Atlantic Petroleum’s most 
important production asset to date—the 
output turned out slightly lower than 

planned while, at the same time, oil 
prices moved downward. 

Further on the downside, two ex-
ploration wells were dry and two more 
were relinquished, dealing a 119-million 
dkk (16M eur) blow to the profit and 
loss account. Ben Arabo, Atlantic Petro-
leum’s CEO, said: “2013 exploration was 
not as successful as we hoped in terms of 
wells, but we are building a portfolio for 
future delivery, and the larger portfolio 
gives us ample opportunity for low ex-
posure high upside exploration through 
commercial deals.”

The year’s net production amount-
ed to 720,000 barrels of oils equivalent, 
against 928,000 boe in 2012. Earnings 
before interest and taxes fell to minus 
11.6M dkk (1.55M eur), compared to 

246.8M dkk (33M eur) on the plus side 
in 2012. Total assets, on the other hand, 
increased to 1.237 billion dkk (165.57M 
eur) against 1.121BN (161.1M eur) in 
the previous year. Similarly, total equity 
increased from 537.1M dkk (71.9M eur) 
in 2012 to 597.3M dkk (80M eur) in 
2013.

Significantly, in the company’s larg-
est deal to date, Atlantic Petroleum took 
over a 25-percent interest in the Orlando 
and Kells fields from Iona Energy. With 
a price tag of 39.1M usd (28.2M eur) 
plus minor royalties, the acquisition 
of the two development assets in the 
UK sector of the North Sea entails the 
largest development commitment ever 
for Atlantic Petroleum, promising new 
production revenues in 2016 to replace 

gaining higher ground

Amid losses on exploration wells in 2013, Atlantic Petroleum added significantly 
to its reserves and resources and increased its exploration portfolio to its largest 
ever—as production revenues look poised for new heights.
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slowly dwindling income from mature 
fields.

Production field Chestnut, mean-
while, has outperformed estimates for 
years on end, and is proving surprisingly 
valuable with an output curve that has 
stayed stable for a long time.

exploratioN upside:  “As everyone 
knows, we’ve got three assets in produc-
tion at the moment,” CEO Ben Arabo 
noted. “We’ve got Ettrick and Blackbird; 
they are getting a bit more mature now, 
they’re in a decline curve and you would 
expect Chestnut to be in a similar decline 
curve, taking into account that the field 
has produced since 2008. But our reserves 
on Chestnut at the end of 2013 are actu-
ally 1.1M barrels net to Atlantic Petroleum.” 

Mr. Arabo added: “We can see that 
Chestnut has actually had an increase 
in production over the last three years. 
We’re producing on average more than 
a thousand barrels a day from Chestnut 
and it’s a fairly flat curve. We opened 
the chokes and we actually managed to 
get an increase in production from ‘11 to 
‘12 to ’13 and the water cut has stabilized 
just below 50 percent.”

“So what’s happing now,” he said, “is 
that the operator is looking at the res-
ervoir models and we’re looking at con-
tract extension options and also looking 
at further extensions and other devel-
opment options. Because if there truly 
are, perhaps up to ultimate recoverable 
reserves that could add perhaps tens of 
millions of barrels in reserves gross, you 
could look at other options. So this is a 
piece of excellent news for us and pro-
vides us with a very solid base in the near 
term and gives us a lot of encouragement. 

Chestnut produces about half of our total 
production, and it looks like from this 
curve that it could keep on producing 
for quite a while.”

Next in line to come on stream will 
be Orlando, which according to Gaff-
ney Cline has gross proved plus probable 
(‘2P’) reserves of 15.37M barrels.

As Mr. Arabo pointed out, the 
exploration portfolio “is more exciting 
than ever. We have projects forthcom-
ing where we came in early and were 
awarded licenses. These prospects will 
be spudded before long. In the UK, there 
is, for example, Skerryvore and Aurora.”

Then there is Perth which does hold 
a lot of potential reserves if the technical 
challenges can be met. At the moment 
Perth is classified as contingent resource 
in Atlantic Petroleum’s books but if a 
successful development case can be put 
forward, the resources will become pro-
duceable reserves.

“These potential assets are currently 
not included in asset analyses. It’s up to 
the operator and the partners to get the 
Perth project on track; for us there is 
an upside in case a decision is made to 
develop it.”

Atlantic Petroleum 
yviri við Strond 4,  
PO Box 1228,  fO-110 tórshavn

www.petroleum.fo 
petroleum@petroleum.fo 
tel.: +298 350100 
fax: +298 350101

ceo: Ben arabo  
Business Dev. Director: Nigel thorpe  
cfo: Mourits Joensen 
technical Director: Wayne J. Kirk 
Atlantic Petroleum Norge  
Managing Director: Jonny hesthammer

atlantic Petroleum is a faroese 
independent exploration and production 
(E&P) company with oil and gas 
interests in the UK Continental Shelf, the 
Norwegian Continental Shelf, the Irish 
Continental Shelf, the faroese Continental 
shelf and the netherlands. 

the company has interests in 
around 40 licenses containing over 
50 fields, discoveries, prospects or 
leads. furthermore, Atlantic Petroleum 
has partnerships with more than 20 
international oil companies operating in 
north west europe. 

the objective of Atlantic Petroleum 
is to develop offshore oil and gas 
potential in north west europe on a 
commercial basis, and presently the 
Company engages in activities ranging 
from exploration, through appraisal, to 
development and production. 

atlantic Petroleum is currently a small 
robust and sustainable company.  

Our ambition is to grow significantly. 
throughout our growth, we will have 
security in production and use production 
income to explore. 

our portfolio consists of a wide variety 
of assets including high-impact potential 
exploration assets. 

Atlantic Petroleum has two highly 
experienced technical hubs in london 
and Bergen. the hubs work as a 
technical unit bringing the know-how from 
the mature UK sector to the less mature 
exploration areas.

atlantic Petroleum is listed on  
NASDAQ OMx Copenhagen and on  
the Oslo Stock Exchange (Oslo Børs).

NASDAQ OMx ticker: fO-AtLA CSE 
Oslo Børs ticker: AtLA 
Bloomberg ticker: AtLA IR 
Reuters ticker: fOAtLA.IC

gaining higher ground The Hummingbird FPSO (floating production, storage and offloading 
unit) used in the Chestnut production field; CEO Ben Arabo (below).
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FAROESE offshore shipping com-
pany Thor has a record-breaking 

fleet renewal program underway after 
the largest business deal in its history—
a longterm contract with Norway’s Pe-
troleum Geo-Services—was signed in 
late 2012. The contract was sealed with 
Thor’s shipbuilding order of four new 
state-of-the-art seismic support vessels; 
furthermore, additional newbuild orders 
could be forthcoming. 

The PGS deal, which comes with 
an option to extend the contract or add 
more vessels to a similar contract, clears 
the way for Thor to increase its service 
capacity and expand its market reach, 
said Managing Director of Operations 
Gunnbjørn Joensen. 

Meanwhile, according to Mr. 
Joensen, Thor is also considering to order 
a set of new chase boats, purpose-built 
to work with the new SSVs. 

With construction progressing 
according to plan at Turkey’s Besiktas 
Shipyard, the first of the four 64.4 me-
ter SSVs is scheduled for delivery this 
autumn (2014) and the last one by May 

2015. The vessels will be operated by 
Thor and chartered by PGS on 10-year 
time charter contracts with option for 
extension. 

The four new SSVs will require up 
to more than 70-80 additional officers 
and crew. 

“We are very pleased with this con-
tract, which is the largest in the his-
tory of our company,” Thor CEO Hans 
Andrias Joensen stated earlier. 

“Thor has been providing services 
to PGS for the last 14 years and the co-
operation has been very good. We view 
this contract and opportunity as a great 
compliment and endorsement from PGS, 

inspiring us to continuously provide the 
high quality and flexible services that is 
expected of us.”

The fleet renewal will consolidate 
Thor’s position as a leading vessel owner/
operator in its field, while at the same 
time strengthening its engagement with 
PGS, one of the company’s main busi-
ness clients.

With operations worldwide, PGS 
is known as a focused marine geophysi-
cal company providing a broad range of 
seismic and reservoir services, including 
acquisition, processing, interpretation, 
and field evaluation. Headquartered at 
Lysaker, Norway, the company also pos-

Thor is ready for rapid 
expansion—with four new 

seismic support vessels under 
construction and the option 

of ordering more, plus a set of 
new chase boats on the drawing 

board specially designed to 
work with the new SSVs.

thor to accelerate    expansion
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sesses the world’s most extensive multi-
client data library.

 
‘expert assistaNce’:  The new 
SSVs will provide support for PGS’ fleet 
of seismic vessels during operations, 
covering offshore bunkering, crew 
change assistance, supply of provision 
and spare parts, as well as support dur-
ing in-sea maintenance of seismic 
equipment. 

Adding necessary support for PGS’ 
new Ramford Titan class vessels, the 
SSVs are purpose designed for seismic 
support services to improve efficiency at 
sea for seismic vessels.

Thor’s new vessels offer a wide 
range of capabilities, including ice class 
1A, passenger capacity for transporting 
a full seismic crew, extra work boat, tow-
ing capability and ability to carry and 
transfer fuel oil at sea, PGS and Thor 
said in a joint statement. 

“Equipped with modern, efficient 
propulsion systems, the vessels will be 
performing their tasks with minimal fuel 
consumption, enabling fuel cost savings 
up to 60 percent from the vessels we use 
today, and further enhancing PGS’ cost 
efficiency in marine seismic operations.” 

PGS CEO Jon Erik Reinhardsen 
commented: “The new line of support 
vessels will ensure a safer and more ef-
ficient level of support to our seismic 
fleet. Our long standing cooperation 
with Thor makes us comfortable that the 
vessels will be operated in the most ef-
ficient manner, ensuring high standards 
in HSE [health, safety, environmental] 
and marine management. Their track 
record with our operations is first class, 
and their commitment to the seismic 
support business makes them a valuable 
partner for our seismic operations.”

In addition to delivering support 
services worldwide for marine seismic 
operations, offshore oil and gas explo-
ration and production, cable laying op-
erations, and marine research activities, 
Thor provides ship agency services in the 
Faroe Islands and is also well-known as 
an owner/operator of fishing vessels.

To help international shipowners 
who use the Faroe Islands International 
Ship Register (FAS), Thor likewise of-
fers a management and fulfillment ser-
vice out of its offices in Hósvík, Faroe 
Islands. “The FAS registry is attracting a 
growing number of primarily Scandina-
vian vessels, not least for its fiscal and op-
erational advantages,” Mr. Joensen said. 

“In this context we provide expert 
assistance to shipowners who want to 
conduct business under Faroese jurisdic-
tion.”

Thor 
Bryggjan 5, fO-420 hósvík

www.thor.fo 
thor@thor.fo 
tel.: +298 422503 
fax: +298 422383

ceo: hans andrias Joensen 
MD Operations: Gunnbjørn Joensen 
Marketing Director: Per Gulklett

Offshore shipping company  
specializing in marine seismic services. 

Management and fulfillment services for 
fAS-registered international vessels. 
Owner-operator of fishing vessels.

Denmark subsidiary: thor DK

own fleet of offshore support vessels: 
•thor Supporter •tórsvík •North Star 
•thor Pioneer •thor Server •thor Goliath  
•thor Provider •thor Guardian  
•thor Beamer •thor Alpha 
•thor Omega •thor Assister •thor Chaser

Own fleet of fishing vessels: 
•thor •vesturland •Ran •túgvusteinur 
•Phoenix •Sermilik II •Norðheim 
•varðborg •Chr. høy

seismic support vessels ordered: 
four newbuilds — Skipsteknisk St-204 
yard: Besiktas Shipyard 
Design: Skipsteknisk 
Delivery: Aug. 2014 (first), May 2015 (last)

thor to accelerate    expansion
Left to right, Managing Director Operations 
Gunnbjørn Joensen, Office Manager  
Sue Philbrow, CEO Hans Andrias Joensen; 
Computer rendition of one of Thor’s new 
offshore support vessels (below);  
Thor Alpha (opposite bottom). 
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IN THE PERIOD leading to this 
year’s (2014) exploration activities 

offshore the Faroe Islands, the country’s 
only oil supply base has been undergoing 
a fresh round of facilities maintenance 
alongside a review of procedures and po-
lices relating to QHSE (quality, health, 
safety, environment) management. In 
the process Atlantic Supply Base has 
advised local subcontractors on the lat-
est compliance requirements for working 
with the offshore oil and gas industry—
raising an eyebrow or two, according to 
ASB managing director Eli Lassen.  

“The oil and gas industry operates 
under very strict QHSE standards and 
these standards are frequently updated,” 
he said. “For ASB and our subcontrac-
tors, we need to make sure that our pro-
cesses and arrangements are always in 
keeping with the standards and practices 
outlined by the oil companies.”

That involves, for example, report-
ing and information management—
something that remains counterintui-
tive for many in the Faroes, where con-
tractual relationships are often oral and 
informal. 

In other words, complying with oil 
industry standards can prove somewhat 
challenging for the uninitiated.

“This safety and compliance culture 
is still new for some companies and in 
that respect you may say we’re on an 
educational mission,” Mr. Lassen said. 

“However,” he added, “we do see a change 
of mentality. Call it a revolution in slow 
motion—from a local, traditional point 
of view, we’re introducing a whole new 
way of doing business.”

Over the last couple of years, ASB 
has developed and successfully imple-
mented a QHSE management system 
based on specifications from the Inter-
national Association of Oil and Gas 
Producers (OGP). 

“We have spent considerable resourc-
es on the system but we believe nonethe-
less that we will see a good return on the 
investment,” Mr. Lassen said in connec-
tion with the implementation of ASB’s 
OGP-compliant system back in 2012. 

“This system adds a layer of admin-
istration that you won’t normally see in 
this country. Yet it’s essential in the oil 
and gas industry, so much so that you 
need to have it if you want to be part of 
this industry. So we have to be able to 
log, document, trace and analyze every 
incident, every near-incident, every de-
viation from standard, every disruption, 
and—depending on where responsibility 
lies—either take corrective action our-
selves or request it from those we work 
with.”

ASB has long been ISO 9001 certi-
fied. In the oil and gas industry, however, 
the process requirements and guidance 
on QHSE management from the OGP 
carries considerably more weight, Mr. 
Lassen said.

“Having an OGP-compliant QHSE 
management system in place is the de 
facto industry standard. It’s a minimum 
requirement for operating in the indus-
try.”

former bridge officer:  Having 
successfully served as supply base for all 
drilling campaigns to date in the Faroes, 
ASB is looking ahead with confidence 
as work on the eighth exploration well 
is set to resume in the summer, alongside 
the spudding of the ninth well, both 
with Statoil as operator.

Qhse:     tightening up standards

As QHSE standards continue to rise in the offshore oil and gas 
industry, Atlantic Supply Base pushes the envelope on its own 

operations while increasing compliance requirements for its 
subcontractors—disrupting the status quo.

Left to right: Operations Manager Valdimar Olsen, Managing Director Eli Lassen,  
QHSE Manager John Jakobsen; Platform support vessels receive services (opposite).
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“ASB performance … was exem-
plary in terms of HSE and operational 
performance,” as one of the oil compa-
nies stated according to a customer sat-
isfaction survey, adding:  “Zero incidents 
or rig down time experienced. The entire 
Faroes team embraced the … safety cul-
ture with enthusiasm and energy always 
looking to go, and going the extra mile 
to satisfy the offshore customer.”

With maritime agency contracts for 
all the support vessels involved in the 
exploration activities, ASB has expanded 
its core business, offering clients a com-

prehensive solution through a single 
point of contact. 

The company has two buildings 
near the Kongshavn Harbor at Runavík, 
with 1,900 square meters of warehous-
es, several offices plus a large outdoor 
area for further storage. In addition to 
warehousing and storage, ASB key ser-
vices include, for example, docking, crew 
change, loading and discharge of goods 
and equipment, supplies, waste manage-
ment, and mud mixing. 

A former bridge officer in the mer-
chant fleet, as well as a land based oil 

and gas worker, Mr. Lassen’s skills and 
working experience put him in a league 
of his own. Well known for his hands-on 
and straightforward approach to man-
agement, Mr. Lassen says he has had 
luck in attracting good people to work 
for ASB. 

“Many of our clients have offered 
highly positive remarks on the services 
that we provide in liaison with the lo-
cal port authority,” he added. “They have 
been impressed with the fact that opera-
tions have been smooth, and that the Port 
of Runavík remains congestion free.”

Atlantic Supply Base 
PO Box 129, fO-620 Runavík

www.asb.fo 
asb@asb.fo 
tel.: +298 203 000 
fax: +298 203 001

Managing Director: Eli Lassen

atlantic supply Base is the only 
operational offshore supply base 
in the faroe Island. asB is located 
centrally in the only all-weather harbor 
in the faroes — Runavík, situated in 
the Skálafjørður (the longest fjord in 
faroes) on the island of eysturoy.

atlantic supply Base successfully 
supported the drilling of the first 7 faroese 
exploration wells from 2001-2010. 

the company has likewise been chosen 
as supply base for next exploration 
well on the faroese Continental Shelf, 
the Brugdan II prospect, operated 
by Statoil, in the summer of 2012.

Shipping and port agency, freight 
and stevedoring, forwarding services, 
customs clearance, material management 
and inventory control systems.

Able to handle all normal offshore cargo.

OGP compliant QhSE management.
ISO 9001:2008 certified by DNv.

Qhse:     tightening up standards

Left to right: Operations Manager Valdimar Olsen, Managing Director Eli Lassen,  
QHSE Manager John Jakobsen; Platform support vessels receive services (opposite).
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PAM Offshore Service is stepping 
up its effort to provide Norway’s 

booming offshore industry with skilled 
manpower from the Faroe Islands. Ac-
cording to CEO Mouritz Mohr, the cli-
ents are mostly leading oilfield services 
companies including construction firms 
and shipyards involved in energy infra-
structure projects.

PAM Offshore Service, a subsid-
iary of Faroese shipyard and engineering 
company MEST, has an active pool of 
around 220 engineers, electricians and 
craftsmen, most of whom work regularly 
in the Norwegian offshore industry.

“The teams work in various shifts,” 
said office manager Anja Jacobsen. “The 
arrangements have been developed over 
the years and most people are happy with 

it. It basically means you concentrate on 
work for a certain period, then having 
time off for the same length of time.”

Much of the work has to do with 
repairing and building modules for drill-
ing rigs and offshore production units 

THE TWO exploration wells to be 
drilled offshore the Faroe Islands this 
summer (2014) will doubtlessly amplify 
a message that is already resonating in 
the Faroese business community—the 
oil and gas industry is moving closer. 
Two Faroese shipping companies, so far, 
have managed to establish themselves in-
ternationally with their fleets of offshore 
support vessels; both will be involved in 
this year’s drilling on the Brugdan II and 
Sula Stelkur prospects. 

In the hundreds of million euros, 
the investments associated with the 
Statoil-operated exploration wells are 
record-breaking by Faroese standards. 

For MEST, the Faroe Islands’ main 
shipyard and engineering company—
with yards in Tórshavn and at Skála, 
plus a stainless steel equipment manu-
facturing unit at Runavík—the offshore 
business has grown slowly but steadily 
over the last 15 years.

“Fishing still dominates but we’re 

More oil & gaS related  bUSineSS
As the Faroese become increasingly involved in the oil and gas industry, more and more repair and maintenance 
orders from offshore support vessels are booked with the MEST shipyard and engineering company.

skilled manpoWer for 
offshore industry
Having supplied engineers and craftsmen to the oil and gas industry since 1998, PAM Offshore Service is upping 
its effort to help oilfield services companies build modules and components for Norway’s energy infrastructure.
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including subsea systems, fixed plat-
forms, floating production systems and 
drillships. Main clients include Aker So-
lutions, Kvaerner, Aibel, COSL, SEC, 
and Westcon.

“Our workforce has many competi-
tive advantages and one of them is lan-
guage and communication skills—they 
understand and speak Norwegian fluent-
ly, which is very important in Norway.”

Qualified supplier:  Skilled work-
ers remain in high demand in the off-
shore industry. However energy compa-
nies have lately introduced a series of 
cost-cutting measures and contractors 
have taken a hit; subcontractors, in turn, 
could be next in line. 

By raising quality control and doc-
umentation standards, PAM Offshore 
Service is hoping to reduce the risk of 
potential contract losses, Mr. Mohr said.

“After all, the fundamentals are still 
very positive whichever way you look at 
it,” he said. “Oil companies are reducing 
their operational costs and contractors 
and subcontractors are certainly not im-
mune to such movements. We are none-
theless determined to rise to the chal-
lenge and sharpen our competitiveness, 
and constantly consider how the high 
quality of our service can be further 
improved.”

PAM Offshore Service is set to re-
ceive its ISO 9001 quality certification 
this May [2014], Mr. Mohr said. The 
company is already a qualified supplier 
in Achilles JQS, the joint qualification 
system for suppliers to the oil and gas 
industry in Norway and Denmark.

MEST 
J.C. Svabos Gøta 31, fO-100 tórshavn

www.mest.fo 
info@mest.fo 
tel.: +298 301100 
fax: +298 301101

CEO: Mouritz Mohr

PAM Offshore Service  
Specialists in providing skilled manpower 
for oilfield services companies

MESt is the faore Islands’ leading 
shipyard and engineering group. 
Shipbuilding, conversions, repairs, 
maintenance, related services. technical 
consulting. Advanced tools for e.g. 
vibration analyses, stability calculation, 
laser alignment. Comprehensive spares 
department, general agents for leading 
brands in marine and food industry 
equipment and accessories.

tórshavn:  Berth length 200 m,  
two slipways 2500 + 1000 tonnes,  
two construction halls, Mobile cranes.

Skála: Berth length 400 m, Dry dock 115 
m, Slipway 2000 tonnes,  
Construction hall, Mobile cranes.

Runavík: Design and manufacturing of 
processing equipment and fish factories. 
Specially designed hygine conveyor used 
in food industry. fishfarming equipment.

gravitating toward the oil and gas in-
dustry,” said CEO Mouritz Mohr. 

“We have built two offshore sup-
port vessels and completed a number 
of repair and maintenance jobs on such 
vessels and even on drilling rigs. What 

we’ve noted is that the offshore industry, 
which was more or less non-existent for 
Faroese businesses back in the 1990s, is 
now undeniably a growing market.”

In 1998, PAM Offshore Service, 
fully owned by MEST, was founded. 
The company focuses squarely on provid-
ing manpower for development projects 
and maintenance in Norway’s energy 
infrastructure. 

“Exploration off the Faroes was 
starting around the time we founded 
PAM and so we made a strategic de-
cision to prepare for this new indus-

try, which we figured would become 
important for the country in the years 
ahead.”

With global competition from the 
East, shipbuilding orders have become 
infrequent in recent decades. Between 
them, however, the MEST yards, since 
the company first opened for business 
back in 1936, have delivered over a hun-
dred newbuilds, mostly fishing vessels 
but also car ferries and, more recently, 
offshore support vessels. In the same pe-
riod of time, the company has completed 
thousands of overhauls and repairs.

CEO Mouritz Mohr (left);  
Tórshavn slipway (opposite);  

The COSL Pioneer (main);  
Electrician at work (top);  
Dry dock at Skála (right).

http://www.mest.fo
mailto:info%40mest.fo?subject=
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WITH ASSETS WORTH 1.6 
billion dkk (214 million eur) 

spread over five top-of-the-line platform 
supply vessels, Skansi Offshore is fast be-
coming the epitome of a new breed of 
successful Faroese shipping companies. 
Since its entry into the offshore business, 
the company—originally part of a fish-
ing conglomerate owned by Tummas 
Justinussen and his family—has seen 
rapid growth following its baptism of 
fire as it took delivery of its first PSV 
in 2009. By the time a fifth new PSV 
was added to its fleet, in 2013, a remark-
able transformation of the company had 
taken place. 

Still family owned but now together 
with several external investors, Skansi 
Offshore has had a strong launch, win-
ning contracts with the likes of Statoil, 
BG Group and BP Norge. The compa-
ny today employs about 135 people, of 
which more than 100 work at sea. 

While the North Sea remains the 
main area of operation for Skansi, the 
company has lately been contracted to 
work offshore Tanzania and Mozam-
bique. 

As most of Skansi Offshore’s opera-
tions take place within the Norwegian 
sector of the North Sea, the Faroese 
people’s ability to communicate in the 
Norwegian language offers an advan-
tage, CEO Jens Meinhard Rasmussen 
noted. 

He added: “What’s more important 
is our people’s commitment to their work 
and their ability, at the same time, to be 
flexible when necessary.”

Charged with the task of turning 
what was then called Supply Service into 
an international, high-profile shipping 
company serving the offshore energy in-
dustry in the North Sea, Mr. Rasmus-
sen—a Master Mariner with a Masters 
degree in Law as well—was recruited 
back in 2006.

“We’ve had a steep learning curve,” 
Mr. Rasmussen said. “We knew, how-
ever, that entering this business was not 
going to be too easy. So recruiting the 
right talent has been a top priority from 

the outset, and we put a lot of effort into 
research and made sure early that we had 
critical expertise in house. We were keen 
to see that the vessels we were building 
were going to be state-of-the-art, and 
this in turn has helped us create a high-
quality concept. Part of it, of course, is 
meeting the latest industry standards, 
not least with regard to HSEQ [health, 
safety, environment, quality].”

‘promisiNg future’:  Social respon-
sibility has become an increasingly im-

Transformed from a domestic fishing business to an international operator of platform supply 
vessels with activities off East Africa as well as in the North Sea, Skansi Offshore is attracting 

talent to build a Faroese merchant shipping sector.

local players extend   gloBal reach
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portant aspect of the business, according 
to Mr. Rasmussen. “It’s a priority and part 
of our culture to foster economic, social 
and environmental sustainability,” he said. 

“We are a Faroese company work-
ing in an international market. From the 
moment we began operations, we had 
a clear vision of what kind of business 
we wanted this to be. We had, and still 
have, the motivation and ambition to 
create opportunities in our own society; 
therefore we recruit locally only.

“So far we have created job opportu-
nities and career development opportu-
nities exclusively in the Faroes. As times 
change, however, we now look to apply 
our social responsibility strategy overseas 
as well. Since we were awarded with a 
contract from Statoil in East Africa and 
the opportunity presented itself, we have 
started to make plans to develop a Local 
Content Programme, which means we 
will help provide job training opportuni-
ties for young locals there.”

Skansi Offshore has an excellent 
reputation as a workplace.

HSEQ Manager Sámal Sivertsen—
employed since 2008: “I like the fact that 
our work environment is international. 

As a former marine officer, finding a job 
on shore was not going to be easy in the 
Faroe Islands; but things are changing, 
much thanks to companies like Skansi 
Offshore. I find it exciting to be at the 
heart of the process of building the Faro-
ese merchant shipping sector.”

Financial Manager Jógvan Emil 
Nielsen—employed since 2011: “This 
company has a very special position in 
the Faroes as a pioneer in its field. We are 
developing a new industry, which I find 
very exciting. As a former banker and 
an engineer, I enjoy to deal with people 
from many different countries.” 

Crew Manager Anna Kalsø —em-
ployed since 2013: “I like the optimism 
and the exciting feeling to be on a jour-
ney to an unknown but promising future. 
This company is competing at a high 
level and growing not merely in size but 
certainly also in knowledge, skills and 
competencies.”

Skansi Offshore  
Skansavegur 7, fO-100 tórshavn

tel.: +298 614900 
fax: +298 314906 
www.skansi.fo 

Executive Management:  
Jens Meinhard rasmussen 
tummas Justinussen

non-executive directors: 
osmundur Justinussen 
Per Sævik 
tage Bundgaard 

Shipping company providing 
field services for the international 
offshore energy industry. 

Based in the faroe Islands, Skansi 
offshore can ensure a consistent 
workforce of experienced, highly 
qualified and flexible seamen.

own fleet of platform supply vessels:

Eldborg  
type: PSv, Length: 78.60m 
yard: fjellstrand AS, year: 2009 
Build no: 1680,  Design: havyard 832CD

Saeborg 
type: PSv, Length: 86m 
yard:  havyard Leirvik, year: 2011 
Build no: hLE 102, Design: havyard 832L

Sjoborg  
type: PSv, Length: 86m 
yard:  havyard Leirvik, year: 2012 
Build no: hLE 106, Design: havyard 833

Torsborg  
type: PSv, Length: 86m 
yard:  havyard Leirvik, year: 2012 
Build no: hLE 109, Design: havyard 832L

Kongsborg 
type: PSv, Length: 86.8m 
yard: havyard Leirvik, year: 2013 
Build no: hLE 111, Design: havyard 833

local players extend   gloBal reach

CEO Jens Meinhard Rasmussen (main);
The Kongsborg, delivered in 2013 (top);
HSEQ Manager Sámal Sivertsen (right);
Crew Manager Anna Kalsø, standing, with  
Financial Manager Jógvan Emil Nielsen (far right).
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In November 2012, Statoil and its 
partners ExxonMobil and Atlantic Pe-
troleum decided to suspend operations 
on the Brugdan II well offshore the 
Faroe Islands. The Brugdan II well has 
drilled into the sub-basalt section, but 
the primary objective has not yet been 
reached. The decision to suspend the 
drilling was based on the expected bad 
weather and technical issues at the time. 
The Faroese authorities have approved a 
suspension until end 2014. Statoil has 
50% equity in the Brugdan II prospect, 
while ExxonMobil holds 49% and At-
lantic Petroleum 1%. The Brugdan II 
well is the eighth exploration well drilled 
in Faroese waters since 2001.

expiriNg liceNses:  There are sev-
eral problems facing energy companies 
operating in the Faroes apart from ex-
treme weather conditions and remote 

location. These include uncertainty 
about the size of potential discoveries, 
the remoteness of the fields, and local 
content policies. Statoil has been a good 
operator employing local staff and com-
panies in its exploration activities. The 
company has eight employees in the 
Faroe Islands, according to Mr. Hansen 
and has used the locally based airline 
Atlantic Airways for delivering staff and 
supplies to rigs by helicopter.

Another local content proposal un-
der discussion is for all oil and gas out-
put to be landed on the Faroes. “This is 
unlikely to happen, unless there are sig-
nificant discoveries made,” Mr. Müller 
said.  Instead, he said, it is likely that 
any Faroese gas production will connect 
up with the British pipeline network via 
Shetland or Saint Fergus on the Scottish 
mainland. Meanwhile any oil output is 
expected to follow the practice of West 
of Shetland oil fields, with oil exported 

via FPSO and tankers to refineries in 
Rotterdam and elsewhere. One more is-
sue is that of the licenses, for most of the 
exploration licenses are due to run out 
soon. The government needs to renew or 
extend existing licenses. “There are dis-
cussions to extend existing licenses,” Mr. 
Müller said. “Nor does it help operators 
that the total tax takes, when you include 
royalties and corporation tax could per-
haps reach 58%, if finds are significant.”

As for the future, if oil and gas is 
found in the next few years, it is likely 
that existing exploration companies will 
shift their interest to the northern-most 
license L016 that adjoins the Faroe- 
Shetland seabed boundary, according 
to Mr. Müller. In addition, the Faroese 
government plans to proactively market 
the region to potential investors, NOCs 
and IOCs by attending major oil and 
gas conferences such as the National Oil 
Company Congress this May in London.

From p. 76—Long Wait for the Big One 
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www.vardin.fo  |  www.vardinpelagic.fo

Pelagic Leader

Varðin. The very best of pelagic fish.

The new Varðin Pelagic 
processing plant at Tvøroyri 
is one of the world’s most 

advanced facilities of its kind. 
In keeping with the highest 

standards of quality and 
hygiene, it has the capacity  

to process and freeze  
1,000 tonnes per day.

Varðin is a leading owner-operator 
of commercial fishing vessels in the 

pelagic industry of the North Atlantic. 

Based in Gøta, Faroe Islands, Varðin 
runs a fleet of state-of-the-art vessels 

under a management regime that 
promotes and enforces the strictest 

measures to ensure sustainable  
and responsible fisheries.
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